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THE 
ZEtna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 
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WM. B. CLARK, President L. O. KOHTZ, Asst. Genl. Agent 
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DEMANDS OF THE DAY 


Fire Insurance Companies See Ne- 
cessity of Taking Care of 
Tremendous Lines 


Some See But Little Danger From 
Government Encroachment on 


Private Insurance 


NEW METHODS REQUIRED DR. J. W. GLOVER’S OPINION 








Government May Be Asked to Arrange 
for the Cost Plus System in 
Insurance 





Many Underwriters Find a _ Real 
Menace in the Present Socialistic 
Tendencies of the Day 





Great American 
Insurance Company 


New Dork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1918 
CAPITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


NET SURPLUS 


$8,527,719.31 


BY GEORGE A. WATSON 

NEW YORK, Aug. 7.—Eager to as- 
sist the Government in the successful 
prosecution of the war, fire insurance 
company officials are at work upon a 
plan, the successful completion of 
which will enable the acceptance of 
whatever line of indemnity may be of- 
fered, regardless of its size or charac- 


(FROM A STAFF CORRESPONDENT 

WASHINGTON, D. C., Aug. 6.— 
There are many angles from which one 
can view the insurance question and 
its relations to the government. Some 
men see but little danger in the present 
situation, although they recognize that 
there are socialistic tendencies here in 
Washington among men that. stand 
very close to the President and his 
chief advisors. So far the government 
itself has been consistent in taking over 
the insurance on properties which it 
owns or controls. 

Talk With Dr. Glover 


I had a talk the other day with Dr. 
James W. Glover, head of the mathe- 





The monthly educational Magazine 
Supplement of The National Under- 
writer occupies the last eight pages of 
Part III of this issue. In it will be 
found many articles of present interest 
and some which agents will desire to 
preserve for reference. 











ter. The movement is the outgrowth 
of an offer of $3,000,000 of additional 
insurance upon the Curtis Airplane 
works at Buffalo, and suggests that all 
preconceived theories as to classes and 
lines be discarded to meet war con- 
ditions. 

The suggestion is that an organiza- 
tion for handling cotton, munition 
works, government stores and like haz- 
ards, be formed along lines similar 
to that created recently for handling 
grain in the west. 

It is urged that the present effi- 
cient machinery of the National Board 
be utilized so far as possible, and that 
companies not now members of that 
association be invited to participate in 
the suggested movement. 

Would Need Big Man 


To ensure prompt action so highly 
essential in an organization such as is 
Proposed, it is probable that a thor- 


(CONTINUED ON PAGE 14) 
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matics department of the University 
of Michigan and a well known actuary, 
who has been here for a year as one 
of the advisory committee of the War 
Risk Bureau, working in connection 
with Charles F. Nesbit, who has charge 
of the soldiers’ and sailors’ insurance 
Dr. Glover poohoos the idea of gov- 
ernment insurance being promoted 
further than the government will fol- 
low its well established policy of not 
insuring its own property. He does 
not think that the socalled socialistic 
group is at all leaning toward uni- 
versal insurance. He thinks it is a mis- 
take to unduly alarm the insurance peo- 
ple of the country and says that al- 
ready a mountain has been made out 
of a mole hill. He contends that the 
government will continue to carry its 
own insurance. 


Made an Early Mistake 
I had an interview with one of the 


leading fire insurance officials who was 
visiting in the city and he tells me 
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‘CONSTRUED 


STATUTE 


VEXATIOUS DELAY TREATISE 





Missouri Supreme Court Decision 
Clarifies Law That Very Indefi- 


nitely Describes This Offense 





JEFFERSON CITY, MO., Aug. 7.— 
Judge C. B. Faris of Division No. 2 of 
the Supreme Court laid down a com- 
prehensive treatise on what constitutes 

“vexatious delay” within the meaning 
of the Missouri statute deciding the 
case of the Non Royalty Shoe Com- 
pany, against the Phoenix of England 

This was a case involving a loss of 
the plaintiffs plant and equipment in 
St. Louis. Two appraisers were ap- 
pointed—William Fay and Chester 
Drake, and an umpire, Fred E. Briner, 
to appraise the loss. 


Award of Lower Court 


Drake and Briner held the actual loss 
was $9,547.08 while Fay placed it in ex- 
cess of $25,000. A jury verdict gave 
judgment for $2,829 against the 
Phoenix, it carrying one of eleven 
policies. In addition there was added 
$500 for attorney fees and $74.95 for 
interest. The $500 was allowed under 
the “vexatious delay” statute but the 
10 percent damage penalty was not im- 
posed. 

The insurance company which had 
tendered $1,004.95 as its share of the 
loss appealed. The court reversed and 
remanded the case for a new trial for 
errors committed. 

Taking up the discussion of the “vex- 
atious delay” question involved in the 
case Judge Faris laid down the follow- 
ing general principles: 


Question to Be Answered 


“This brings us to the question of 
whether any sufficient facts shown in 
evidence to warrant the verdict for at- 
torneys fees bottomed upon an alleged 
vexatious refusal to pay the loss. Ancil- 
lary to this point are the cognate ques- 
tions whether under the statutes (Sec- 
tion 7068 R. S. 1909) there must be (1) 
an express affirmative finding by the 
jury that the refusal to pay was vexa- 
tious and (2) whether the jury is al- 
lowed by the statute, supra, to assess 
an attorney's fee on the ground of a 
vexatious refusal to pay the loss, unless 
they also assess 10 percent penalty like- 
wise permissible upon the finding of a 
vexatious refusal to pay. In this case 
the jury neither affirmatively found that 
there was a vexatious refusal to pay, nor 
did they assess the permissible 10 percent 
damages. They merely stated ‘in their 
verdict, without more, that plaintiff was 
entitled to an attorney’s fee without set- 
ting forth upon what ground they based 
such finding. 


Must Be Strictly Construed 


“This is a penal—indeed, a highly 
penal statute, and so it ought to be 
strictly construed. No one ought to be 
allowed to profit by it, unless he brings 
himself strictly within the letter of its 
provisions. 

“While for other reasons which readily 
suggest themselves we apprehend that 
defendant could not bottom reversible er- 
ror upon the single fact that the jury 
had not seen fit to assess against it the 
permissible penalty of 10 percent dam- 
ages. 

“Yet in the statutes the penalty and 
the attorney’s fee are connected by the 
conjunctive and not disjunctive. This in- 
terlinking and the fact that the statute 
is highly penal leads to the conclusion 
there ought to be an unambiguous finding 
of the fact of vexatious refusal to pay 
the loss before the infliction of. either 
penalty should be permitted to stand. 


Penalties Not Divisible 


“Bither there should be a general ver- 
dict assessing both the penalty and the 
attorney’s fee, or there should be an 
affirmative finding that the refusal to pay 
was in fact vexatious. While as we sug- 
gest above it is technical error to assess 
one penalty without the other, the error 
is in favor of the defendant and against 
the plaintiff and defendant may not com- 
plain. 


COMPANIES TO EXPAND 
WILL ENTER FOREIGN FIELDS 


Counsel Is Reviewing By-laws of the 
Recently Organized Association of 
American Companies 


NEW YORK, Aug. 7.—Counsel is 
reviewing the by-laws of the organiza- 
tion recently formed for transacting 
business in South America. The prob- 
abilities are that if successful in the 
territory named the organization will 
operate in Great Britain, upon the Eu- 
ropean continent and in the principal 
countries of the world. 

The inability of American companies 
to gain a foothold abroad heretofore 
has been because of their restricted 
line writing capacity, the usual prac- 
tice in foreign countries being to issue 
single contracts for very large amounts 
reinsurance being effective with asso- 
ciate offices. This policy will be 
adopted by the new _ organization. 
American manufacturers and financiers 
interested in expanding our trade view 
with great favor the broadening policy 
of the fire and marine writing compa- 
nies and will lend cordial support to 
the progressive movement. 


shorn lamb, however, the lamb should be 
advised that the temperature has arisen 
merely as an act of grace and not of 
merit. 


“Some such view seems to have been 
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held by the learned Kansas City court 
(Strawbridge v. Insurance Co., Mo. I. C. 
693), though in the end that case rode 
off on another point. 

“We are convinced that a vexatious re- 
fusal to pay an insurance loss is not to 
be deduced from the mere fact that upon 
suit the verdict is adverse to the de- 
fendant 


Honest Difference of Opinion 


“If the fact that an adverse decision is 
to constitute the sole and decisive test it 
would be fairly plain that this court 


tutional. 


ground of a vexatious delay to pay that 
the penalty inflicted by the statute can 


lowed to entertain an honest difference 
of opinion as to its liability or as to the 
extent of such liability under the con- 
tract of insurance and to litigate that 
difference, otherwise the provisions of 
the statute are so shot through with 
duress as to be invalid upon any view. 

“It is from the very nature of the case 
and from the protean from which the 
facts of the case assume, difficult, if not 
impossible, to frame any general rule in 
determining when a refusal to pay is 
vexatious and when it is not.” 

He quoted from Judge Trimble of the 
Kansas City court of appeals, who laid 
down the rule that vexatious delay must 
be determined from all the facts and cir- 
cumstances of the case, and that the pen- 
alty of attorney fees and 10 percent dam- 
ages should not be inflicted unless the 
delay was willful. Mere litigation fol- 
lowed by a verdict against the defendant 
insurance company, Trimble held, did not 
constitute “vexatious delay.” 

Judge Faris said Trimble’s rule “was 
good as far as it goes.” 


Tobacco Fires Worry Underwriters 


LOUISVILLE, KY., Aug. 6.—<Another 
tobacco fire has been added to the list of 
those during the past two months, which 
have caused underwriters of Kentucky 
some worry over the western Kentucky 
fields. At Princeton, Ky., the Princeton 
Store Company’s tobacco factory, con- 
taining a large quantity of tobacco, pur- 
chased by G. M. Buckner & Son, of Louis- 
ville, was destroyed. It is said that the 
building took fire from sparks from an 
Illinois Central locomotive. A high wind 
caused several smaller buildings and one 
residence to go. 


The attorney-general of Texas has ap- 
proved an issue of $25,000 of waterworks 
bonds of the city of Brady. They bear 





“If the wind is to be tempered to the 





six percent, payable within 40 years, 
with 10-year option. 
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erred when it held the statute consti- | 


“For it is only upon the fundamental 
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be upheld. The defendant is to be al- | 
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CHANGES IN THE FIELD 
—— STATEMENT JANUARY 1, 1918 
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fective Sept. 1. One of the most active 


and progressive field men of the north- 
west, Mr. Hanson is also widely known 
outside of the territory in which he 
has traveled. He is Grand Custodian of 
the Goslings of the Blue Goose, and 
at the annual meeting next year will 
thus become Most Loyal Grand Gan- 
der of the order. 

Last year he served as president of 
the Minnesota and North Dakota Fire 
Underwriters’ Association, and is at 
present chairman of the Conservation 
Association of Minnesota, which posi- 
tion his new duties will force him to 
relinquish. Broad-gauged and _ clear 
visioned, Mr. Hanson has made a dis- 
tinct success of field work. He is the 
type of man who has made Minnesota 
field men “famous for fair dealing.” 





W. G. Dickey 


W. G. Dickey, of Omaha, special agent 
for the American Eagle in Nebraska and 
Western lowa, has resigned. He will 
take a vacation the balance of the sum- 
mer and will later probably make a 
connection with some other company 
in the same field, or else engage in 
the local insurance business in Omaha. 
Mr. Dickey has had considerable ex- 
perience in both local agency and field 
work. 





G. H. DeVries and Benjamin 
Carpenter 


Benjamin Carpenter, West Virginia 
state agent of the New York Under- 
writers, has been called to the service 
and is now located at Camp Dix. G. 
H. DeVries, who has been southern 
Illinois special agent of the New York 
Underwriters, with headquarters at St. 
Louis, has been transferred to West 
Virginia as state agent and will make 
his headquarters at Wheeling. Mr. 
DeVries came into the field from the 
home office at New York and has made 
a success in the difficult southern Illi- 
nois territory. 





Walter B. Erfert 


Walter B. Erfert of Freeport, IIl., 
president of the Bankers’ Mutual Life 
of that city, has been appointed Wis- 
consin state agent of the Crum & 
Forster companies, succeeding Charles 
F. Boelter. Mr. Erfert was formerly 
in the field for these companies and 
at one time was chief clerk. He is an 
experienced man and a business getter. 
He will continue as head of the life 
company, giving it part of his time. 


A. C. Littlejohn and R. M. Foster 


A. C. Littlejohn, who has been ap- 
pointed state agent of the Central Na- 
tional Fire of Des Moines for Illinois, 
will not have supervision over Indiana, 
as Rufus M. Foster continues as state 
agent for the company in that state. 





K. Pickford and G. Hughes 


Kingston Pickford, who has been 
with the Texas State Fire Insurance 
Commission several ‘years, has resigned 
and become a special agent for the 
Jalonick or “Texas companies,” Aus- 
tin, International and Commonwealth 
ot Texas. He succeeded Gilbert 
Hughes, who entered the army. Mr. 
Pickford has had extended experience 

















Grand Fire, the 
other connections. 


Roulet bureau and 





A. Jameson 


A. Jameson, for the past ten years 
in the St. Paul office of the General In- 
spection Company, has been appointed 
special agent of Minnesota for the In- 
surance Company of North America, 
Philadelphia Underwriters and Alli- 
ance of Philadelphia. He succeeds Ar- 
thur Eliason, who has entered military 
service. 





Fidelity-Phenix Appointments 


The Fidelity-Phenix has appointed 
William B. Rearden as special agent, 
but has not yet assigned him to ary 
field. He was formerly with the North- 
ern of England in its western depart- 
ment at Chicago, then in the local busi- 
ness at Mason City, la., and recently 
with the Travelers as a special agent. 

The company has also appointed Wil- 
liam A. McKenzie as special agent in 
western Missouri, succeeding W. G. 
Shipe, who recently was with the New 
Hampshire Fire. Mr. McKenzie has 
been special agent for the Royal in the 
same territory under the state agent 
at Kansas City. 


W. C. Gibson 

William C. Gibson has been ap- 
pointed New Jersey special agent for 
the New Hampshire Fire. Headquar- 
ters will be maintained at Newark. Mr. 
Gibson has for some years past been 
chief examiner in the Fred S. James 
& Co. office of New York City for its 
New England, New York and New Jer- 
sey business, prior to which he was 
attached to the office of the schedule 
raters in New Jersey. He knows the 
New Jersey field particularly well, and 
has, moreover, an excellent general 
knowledge of underwriting practice. 


W. L. Wilkins 


W. L. Wilkins, formerly an examiner 
for the National-Ben Franklin, and 
more recently chief examiner for the 
Pittsburgh Underwriters, has been ap- 
pointed special agent of the Marquette 
National Fire of Chicago for the east- 
ern states in which the company op- 
erates, with headquarters at Pittsburgh. 








A. G. Kenngott 


Alfred G. Kenngott has been ap- 
pointed special agent of the Fireman’s 
Fund in western Pennsylvania and 
western Virginia, with headquarters at 
307 Fourth avenue, Pittsburgh, Pa. 


Ross Moore 


Ross Moore, of Indianapolis, who has 
been giving part of his time to field 
work for the Standard of Hartford, has 
been appointed Indiana state agent of 
the Concordia, succeeding <A. C. 
Meeker, who has been called to the 
home office. 





H. L. Grider 


H. L. Grider, for the past five years 
special agent of the Stone, Stafford & 


of the Western Factory Association of 
Chicago. He will make his headquar- 
ters in Indianapolis. Mr. Grider was 
with an Indianapolis policy abstracting 
company before going with the then 
Zener & Stone agency and has a thor- 
ough knowledge of forms. He is re- 
garded locally as an exceptionally good 
man. 


Policy of Russian Government 


NEW YORK, Aug. 7.—The Russian 
government decides upon a government 
policy of control for its insurance com- 
panies. All provincial authorities have 
been prohibited requisitioning property 
of the branch offices by the imposition 
of exhorbitant taxes, etc. The state 
will probably assume the repudiated 
bonds held by the companies. 


Directed by Hartford Fire 
NEW YORK, Aug. 7.—The fire busi- 
ness of the Federal Insurance Company 
of Jersey City will be managed through- 
out the country by the Hartford Gen- 
eral Agency Company, an organization 





directed by the management of the 
Hartford Fire. 


E. C. Jameson’s Views 
NEW YORK, Aug. 7.—E. C. Jameson, 
president of the Globe & Rutgers Fire, 
holds the suggested entry of the gov- 
ernment into fire insurance is unwar- 
ranted. The established organizations 
are supplying indemnity at a very rea- 
sonable cost and under conditions it 
would be difficult for any other agency 
to duplicate. He contends there is no 
shortage of indemnity upon desirable 
risks, those lines unable to secure suffi- 
cient coverage being of poor construction 
with insufficient fire protection or of 
poor moral hazard. Concerning railway 
insurance, Mr. Jameson says this might 
be conducted on a cost plus basis and 
says his company would be glad to han- 
dle a proper share of the business at 
5 percent profit. 








A hearing of marine brokers placing 


marine risks abroad was held before 
deputy collector of internal revenue of 
New York City regarding the effort of 


the government to collect a tax upon 
premiums. The brokers were ordered to 
submit details in two concrete cases, fol- 
lowing which the government will render 
its decision. 





3 way of service and facilities. 





Stone general agency at Indianapolis, 





in Texas, having been with the Rio 


has resigned to become special agent 










NOT HOW MANY BUT HOW GOOD 


One trained Soldier is worth a dozen of the other kind. And 
so it is with the Fire Insurance Agent. 
a] cations are the factors in his success. This Company is not 
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) that the Company can extend such Agents the best it has in the 
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& sents attractive opportunities to experienced Agents of reliable | 
character. 


Get your Agency—Now. 









THE NATIONAL UNDERWRITER 

















Ee eee ee eee eet tetstst sts tetetetats tetas ntatctatatatatatatatatatatatetetetatatatata’s 
orator erererere e810 0 6 0-0.0.0-600/0/8/8,0 0.9.9.0 9 .9-0-0,9,0.4.0 0.0.0.0 000.008.010.010 .9. 90°) 


SSS EE EET E ETE ULL E ETE Os Debs etetetst Pata hatatatatahahatatatatatatatatatatatatatatatatatatatatatetatatatatatntatatatatatstatatatatatatatatatatatetatetatatetatavatatatetstetatatatatetatstavatatetatevatatatstatetatataetete’ —— 
miaetererstasratetststersterstavstersresceeleretsrsesresereena ses ere eee se srs ereareerer es bree ere re tres erererere es@t1ersrerseserestce#rre1¥.Or0,000,0,0,810,010,000,0°0,0,0,8/00010,0,0,070,0,0,8,0)0,0,000,0,0,0,0,0,000,0,000,0,0,0,0,0,0,000,0,0,0,009,000,05000,000,000,0,000,0,0,0,0-0,0, 000,09" 



















































































The Improved DEFENDER Auto Lock 







































































FOR FORDS 


Keeps the Thief at a Distance 


A thief would just as soon try to steal a Ford guarded by a bull- 
dog as to try to steal a Ford guarded by a DEFENDER LOCK 
which double locks the car. Thieves only steal cars that are 
easily and quickly driven away. It would require so muchtime 





Price, Compiete, Only 


$4.00 
In Canada $4.50 


The Double Lock ~— > 


os 
i 


— 


That 
Locks the Box 
and 
Locks the Casing 
Covering the 

Switch 


PATENT 
APPLIED FOR 


eee a intatatetatatatetatehatatetetebetetstetetetetetetetesrerteeretererersrer eee eratererseene, 
000.0. 0 01O.000-6.00000.0-0.0-0-8-000.0.8. 
EO ee ee 
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and tampering for a thief to force a DEFENDER 
LOCK—if indeed he could force it—that his ac- 
tions would arouse suspicion. Thieves don’t 
bother DEFENDER equipped Fords. They look 
for cars that are EASY TO STEAL. 


FIVE BIG POINTS THAT MAKE SALES EASY 


Dealers everywhere are finding that DEFENDER LOCKS 
are easily and quickly sold because of the five big points for 
which they are famous: 


1. Locks and protects coil units with hardened steel bands. (Patent Pending.) 

2. A beautiful, polished solid aluminum casing; locks over switch. (Patent Pending.) 

3. peerates, against the ignition by special grounding device. (Patent 

ending. 

4. Guaranteed for the entire life of car, and backed by a company ful- 
filling every sound business principle to the last ditch. 

5. Recognized and used as a standard of perfection by insurance under- 
writers and saves 15% on insurance. 


Dealers—W rite for complete information 


DEFENDER 


Sth FLOOR, MARQUETTE BLDG. 
DETROIT, MICHIGAN 
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ARRANGEMENTS MADE 
FOR THE LIVE STOCK 


Minnesota Department Explains 
Plan to Be Used in That 
Commonwealth 





THREE FORMS ADOPTED 


Coverage on Farm Animals Has Al- 
ways Been Unsatisfactory to Those 
Carrying Farm Policies 





The Minnesota department in its re- 
cent bulletin comments on farm insur- 
ance with special regard to the writing 
of live stock. The department says in 
this connection: 


The subject of farm insurance is one 
which has received much thought during 
the past few years and one concerning 
which there has been a great divergence 
of opinion. Companies have been unable 
to agree among themselves as to the 
best means of handling the business, and 
as a result there has been more experi- 
mentation with this class than with most 
classes of insurance. The situation has 
been complicated through the fact that 
many agents writing this class are not 
sufficiently expert in the business, that 
permission has been granted to write 
live stock and contents of buildings for 
a term of years, and by reason of com- 
petition of the so-called township mu- 
tuals, 

Live Stock Coverage 


No particular difficulty has been ex- 
perienced in providing satisfactory cov- 
erage for farm buildings and grain in 
view of the fact that the former class is 
written under a specific general form 
and the latter is written blanket. Satis- 
factory live stock coverage has not been 
easy to provide because of the term 
privilege granted, the large amount of 
work necessary to write specific insur- 
ance on each animal and the constantly 
changing animals of the average herd. 
The companies require some assurance 
that a reasonable amount of insurance 
to value would be carried and it was 
with this object in mind that the pro- 
rata clause was incorporated into the 
live stock items of the farm form. This 
clause automatically distributes the in- 
surance equally over all animals of each 
class, regardless of age, and the injus- 
tice of the practice has become evident 
by use. 

Insurance Cut Down 


The amount of insurance on valuable 
animals was automatically cut down by 
the increase in the number of animals, 
but the insurance so removed would not 
necessarily apply on the less valuable 
animals because the form specifies that 
the company shall not be liable for more 
than the actual cash value of the animal 
destroyed. As an example, $200 insur- 
ance on a mare would automatically be 
distributed equally on mare and colt 
upon the birth of a colt and no more 
than $100 could be collected in case of 
loss on the mare and no more than the 
actual cash value of the colt, perhaps 
only $15, would be paid in case of its 
Camage. This practice constituted an 
invitation to overinsure and require the 
farmer to pay for insurance on which he 
could not possibly collect. 


Standard Average Clause 


In order to eliminate the difficulty the 
State suggested the use of the standard 
average clause in place of the prorata 
Clause and the subject received full and 
frank discussion at two meetings of the 
farm writing companies. The opinion 
was expressed that while the average 
Clause would work absolute justice to 
both assured and company it would com- 
Plicate adjustments to such an extent 
that local agents would no longer attend 
to this part of the business and the cost 
of adjustments would consequently be 
Severely increased. In order to approach 
the operation of the average clause to 
Some extent a specific general form cov- 
ering live stock of different ages was 
adopted for use when the highest limits 
of insurance were desired. This form 
uses the prorata clause as heretofore. 
When only moderate limits of insur- 
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PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


_The company believes in giving its agents the very best service and counsel that can be had. 
found its local representatives worthy of confidence, and desiring to advance in their calling. 
many agents to increase their income by becoming interested in constructive business-building methods. 
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ance are desired, blanket coverage is 
granted without additional charge. The 
main features of the form are in sub- 
stance as follows: 


Ordinary Live Stock 


When the amount of insurance on or- 
dinary live stock, written in connection 
with farm property, does not exceed 50 
percent of the total amount of insurance 
on the application, the rates for “farm 
property” shall be used in connection 
with the following rules. 

When the amount of insurance on ordi- 
nary live stock, written in connection 
with farm property, exceeds 50 percent 
of the total amount of insurance on the 
application, the rates for “ordinary live 
stock” shall be used in connection with 
the following rules. 


Limits and Amount of Insurance 
FORM 1 


The highest limits under this form on 
individual animals shall not exceed $150 
on horses and mules; $60 on cattle; $20 
on hogs or $5 on sheep. The amount of 
insurance written on live stock must not 
be less than three-fourths of the amount 
obtained by multiplying the highest lim- 
its provided in the policy for the respec- 
tive classes, by the total number of ani- 
mals of all ages in the respective classes, 
owned by the assured. 


FORM 2 


The highest limits under this form on 
individual animals shall not exceed $200 
on horses and mules; $100 on cattle; $25 
on kogs or $10 on sheep. The amount 
of insurance written on live stock must 
not be less than the full amount ob- 
tained by multiplying the highest limits 
provided in the policy for the respective 
classes, by the total number of animals 
of all ages in the respective classes, 
owned by the assured. 

Ordinary live stock when written alone 
shall be written at the ordinary live 
stock rates. 

FORM 3 


If coverage is desired under this form 
the application should be signed by the 
applicant. 

The highest limits under this form on 
individual animals shall not exceed $250 
on horses, mules, colts or cattle, $50 on 
hogs or $25 on sheep. 

1. $....On horses and mules more than 
two years old, being an equal amount 
on each animal, not exceeding, however, 
$.... On any one animal. 

2. $....On horses and mules more than 
one but less than two years old, being 
an equal amount on each’ animal, not 
exceeding, however, $....on any one ani- 
mal. 

3. $....On horses, mules and colts, less 
than one year old, being an equal amount 
on each animal, not exceeding, however, 
$....0n any one animal. 

4. $....On cattle more than two years 
old, being an equal amount on each ani- 
mal, not exceeding, however, $....on any 
one animal. 

5. $....On cattle less than two years 
old, being an equal amount on each ani- 
mal, not exceeding, however $....on any 
one animal. 

6. $....On hogs, being an equal amount 
on each animal, not exceeding, however, 
$....0nm any one animal. 


7. $....On sheep, being an _ equal 





amount on each animal, not exceeding, 
however, $....on any one animal. 

Insurance under items Nos. 1 to 7, in- 
clusive, covers live stock while on or 
temporarily off the premises herein de- 
scribed, except while in transit by com- 
mon carrier or in public stock yard. 

It is hereby mutually agreed and made 
one of the conditions on which this con- 
tract is based, that in no case shall this 
company be liable for more than the 
actual cash value of any animal of any 
class, destroyed or damaged, and only 
for the prorata proportion thereof in 
case of other insurance. 


Investigations Are Made 


In order to determine a fair valuation 
of the average run of live stock, the de- 
partment communicated with Barrett & 
Zimmerman, Cudahy, Swift, Armour & 
Co., aS well as local agents who write a 
considerable amount of farm insurance. 
The consensus of opinion indicates that 
$150 on. horses and cattle, $40 on hogs 
and $17 on sheep are valuations which 
cover the bulk of the live stock found 
on Minnesota farms. It is, therefore, 
possible for the majority of insurance 
buyers to obtain reasonably full protec- 
tion under Forms 1 or 2 and avoid the 
use of the prorata clause. If higher 
limits than those provided by these forms 
are desired for specific animals, such as 
a good team of horses or mules, specific 
insurance may be written on these ani- 
mals without affecting the general cov- 
erage. Furthermore, the method of de- 
termining the amount of insurance to be 
carried is a rule of practice only, and 
will have no effect on the settlement of 
losses, and an increase in a herd subse- 
quent to the writing of insurance will 
not impose a penalty on the owner in 
case of loss. 


Coverage for High Limits 


If coverage is desired for reasonably 
high limits, it may be secured by attach- 
ing the prorata clause, which applies to 
each live stock item separately. The 
method proposed is an arbitrary one at- 
tempting to imitate the average clause, 
but it will simplify adjustments over the 
average clause proposal. By this method 
the insurance on a valuable mare will 
not be affected by the birth of a colt, 
which is a decided improvement over 
the practice previously followed. While 
this system still leaves something to be 
desired theoretically, it is doubtful if a 
practical solution can be found which 
will be thoroughly satisfactory to both 
assured and company as long as the 
term privilege continues. The situation 
is difficult, but it is hoped that the pro- 
posed modification will eliminate most 
of the present ills and will meet with 
general approval. 


Men Are Advanced 


PHILADELPHIA, PA., Aug. 7.— 
John Cramer has been elected secretary 
and John J. Connor treasurer and as- 
sistant secretary of the North America, 
filling the vacancy caused by the death 
of Secretary T. Houard Wright. 

Mr. Cramer has been assistant secre- 
tary and has been the active director 
of the company’s new business and 
service campaigns. He has handled the 





details of this innovation, which has 
been profitable to the company, and of 
considerable benefit to the North 
America’s agents. Mr. Cramer came to 
the home office from the field, being 
formerly state agent for the company 
in New York and Pennsylvania. 

Mr. Connor has been right-hand man 


to Mr. Wright. 


Zorn Says: “Glaring Misstatements” 


LOUISVILLE, KY., Aug. 6—In re- 
sponse to the report of the inspectors for 
the National Board of Fire Underwriters, 
President Zorn, of the Loiusville Water 
Company, has given out statements to 
the newspapers, in which he says: 

“The National Board of Fire Under- 
writers has issued and caused to be pub- 
lished under date of July 23, 1918, a 
criticism of the Louisville Water Com- 
pany. The report contains so many 
glaring misstatements that any person 
with knowledge of the facts who reads 
it must be forced to the conclusion 
either that the report was prepared 
without adequate investigation or in- 
quiry, or that the facts were misrepre- 
sented for the purpose of serving as an 
aid to an effort to maintain or increase 
the rates of fire insurance.” 

Mr. Zorn, in his statement, goes on to 
deny a number of the charges made by 
the inspectors and states that the water 
company’s service and plans for the 
future are adequate. Mr. Zorn can be 
remembered from even more troublous 
days in Louisville. 





Gamber Gives a Suggestion 


J. G. Gamber, state fire marshal of 
Illinois has sent the following letter to 
all members of the Fire Marshals As- 
sociation: 

You, no doubt, have noticed that as 
war preparations are progressing the 
federal government is gradually re- 
quisitioning more and more of the steel 
and iron output of this country. 

It is conceded that a very large 
amount of steel and iron of all kinds is 
necessary to meet the requirements of 
the different war industries supplying 
ships, guns, munitions, etc. 

I feel, however, that concerted action 
should be taken by the Fire Marshals’ 
Association, to the end that sufficient 
steel might be released by the govern- 
ment for the construction of life saving 
devices, such as fire escapes, and would 
heartily recommend that the matter be 
discussed, and resolutions adopted by 
the Fire Marshals’ Association at the 
convention, asking Mr. Riplago, or who- 
ever may be in authority at that time, 
to release a sufficient quantity of the 
light steel and bars necessary for the 
construction of fire escapes and other 
life saving devices. 


Will Discuss Oil Business 


Some of the Oklahoma field men will 
be in Chicago this week to take up with 
their offices the writing of oil properties 
in that state. Values have increased 
greatly in Oklahoma and Texas because 
of the higher prices of oil and products, 
as well as the higher cost of putting up 
steel tanks. A number of questions will 
be discussed, including rates, forms, 
and the oil schedule. 
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CHICAGO AND SUBURBAN 


COOK COUNTY CONDITIONS 











Agency conditions in Cook county 
are described as being far from encour- 
aging at the present time. The bulk 
of the business in Cook county is writ- 
ten by men whose chief income in the 
past has been derived from a real 
estate business. The real estate busi- 
ness in Cook county at the present 
time is at low ebb. Last year 600 real 
estate men in the county went out of 
business. Thus the fire insurance 
agents in Cook county are feeling 
keenly the pinch of war conditions. 

As a result of this, and the necessity 
felt by agents for a greater income 
from the ftre insurance business, owing 
to the loss of revenue from real estate, 
it is reported that four or five offices 
and companjes are paying excess com- 
missions in Cook county. The high 
commissions are being paid on classes 
of business upon which it is entirely 
unnecessary to pay anything above the 
regular commission. 

New building has been practically at 
a stand still for the past two years, 
which means that there is little new 
business to be had, and a much keener 
competition for existing business. 
Many Cook county field men express 
themselves as being worried over the 
prospects of additional companies pay- 
ing excess commissions in order to 
keep up the premium receipts, and 
hold the business which in many cases 
is being lost to the companies and 
offices paying the higher scale. 

KOK Ok 
WILL GIVE INSTRUCTION 


Local agents and field men will be 
interested in the contribution in the 
“Underwriters Supplement” in Part 3 of 
this issue, which deals with sprinkler 
maintenance. This article is written be- 
cause of the dangers that will confront 
equipped plants during the coming win- 
ter with fuel storage facing the people. 
All insurance men coming in contact 
with assured having sprinklered prop- 
erties need to be well informed as to 
most approved plans of keeping the 
system intact. This article is very 
illuminating and should be kept for ref- 
erence. 

* ok * 
SPRINKLER MAINTENANCE 


The Chicago Board is now arranging 
to hold classes for the benefit of em- 
ployes of the jocal agencies in order 
that they may become more familiar 
with the rules and practices. Owing to 
the large number of new clerks that 
have come into local agencies and the 
big demand on officé heads, it is found 
impossible to give sufficient time to in- 
structing the recruits as to the details 
of the business. The rating system in 
Chicago is somewhat complicated, 
owing to the various charges that have 
been made and the different amend- 
ments that have been made to the rates. 
Even the credits and charges in rating 
dwellings makes the system rather dif- 
ficult to the new hand. 

It is proposed to give certain hours a 
day to this instruction when a local 
office can send a certain number of its 
clerks to the board rooms. The plan is 
to give the agencies the opportunity 
to have all their clerks instructed as 


WANTED—Experienced Loss 
Clerk—at once. State expe- 
rience and salary wanted. North- 
western National Ins. Co., Milwau- 
kee, Wisconsin. 





The work will 


to rates and practices. 
be in charge of Assistant Manager Jay 


S. Glidden. It is proposed to start the 
classes some time next month. 


CHICAGO PREMIUMS 


Premiums of fire companies in the 
corporate limits of Chicago, as shown 
by the payments of fire department 
taxes, for the years ended June 30, 







1918, and June 30, 1917, follow: 

1918 1917 
AGU. csusavees ooh waue $512,069 $430,239 
American Alliance 71,837 60,823 
American Druggists ... 165,372 149,935 
American Eagle....... 77,883 32,890 
American National .... 23,854 
American, Ne. ds. s-<.0:04« 244,995 215,836 
Assur. Co. of America. 20,739 14,147 
British America....... 71,005 61,238 
British WMG. s6sk6<e<s 37,029 36,687 
PERN is-5.6 ew aierss-4 wes 72,472 73,767 
COIBADRIDR. o-s.0s0 4.000% 75,962 84,550 
Caledonian American... 8,640 7,220 
CORONER, MO i6ccccccces 38,349 32,075 
ty Or NS We vss caswc 46,481 26,210 
Connecticut .. 108,361 119,054 
Detroit F. & ‘are. 45,126 
SPINAD 9655340 rer 7,652 4,327 
Dubuque 41,980 
Eagle, & B. D ecasaiene 
Equitable, R. d 17,829 
Fidelity-Phenix ....... 263,376 231,475 
Generale, France ...... 43,289 33,326 
ES Co, yt i a een 378,957 363,500 
Law Union &. BB... 0.00:65 31,837 31,981 
Lon. Lloyds(A. F. Shaw) 4,008 cate 
ETS UE | era 19,380 18,311 
MIOCRANICS, PB.s cis 06s5%0% 34,959 42,059 
Mech. & ge yg ae 16,746 15,473 
Michigan F. & M. ..... 45,802 38,004 
Minneapolis, ¥. & M.... 19,566 24,661 
National, Ct. oie sca 168,621 167,986 
National Union ....... 68,677 51,508 
NOWHK sss esusieseuass 57,441 34,504 
De AS, os Svs bs ew ees 150,036 139,484 
Northern, Eng. ....... 165,372 149,935 
Norwich Union ....... 88,572 83,478 
PROT OIED: 64 6:6 4:05.0'0-4-00 85,992 Pe. 
Poems, Cth. .ccccnaees 145,420 133,212 
ee ee ee re 167,359 146,962 
Reliance ..........e0s. 51,614 59,755 
RICRIMONE nc esesswes ; 9,263 
Roch. Dept. G. A....... 130,045 100,746 
LOSS Pe eee 429,690 411,581 
Scottish Union ........ 102,711 98,113 
SSKMNND,. «os 0isw 00.9 06 6 <a 85,829 asabaiee 
State, WZ.. .ojce0sscews 9,563 10,728 
UY: | CY ee a 38,183 33,398 
Re ee eer 71,742 68,916 
bf) [eer 26,697 19,604 
Wirwinia, FF. & M.. ..... 50,658 47,815 
Western, Ont. ...062..+ 44,635 41,307 
eo eee ree 44,635 41,067 


ak ik 
WILL START AUG. 2 

The Underwriters’ Grain Association 
of Chicago, which will handle all the 
insurance on terminal elevators has set 
Aug. 20 as the date on which opera- 
tions will begin. Some companies are 
late in securing powers of attorney 
to be sent to Manager J. W. Cochran 
of the Fire Association, who will act 
as attorney for the companies in hand- 
ling this business. It was first planned 
to have the work begin Aug. 1, but it 
was found this would be impossible. 
Existing liability will be assumed as of 
Aug. 20 and the unearned premiums 
will be figured from that date. This 
will give the Grain Association ample 
opportunity to get its machinery well 
oiled before the heavy demands of the 
fall come on. 

*« = 
USING AUTOMOBILES 


The western department of the Hart- 
ford Fire has now purchased automo- 
biles for a number of its field men. It 
has been trying the plan in Chicago 
and St. Louis, where a special agent 
in the two counties has a compact ter- 
ritory. This has proved economical 
and successful. Now it has purchased 
Dodge cars for its Illinois field men 
and has also purchased cars for its men 
in Oklahoma. It is found that with 
the present railway facilities greatly 
curtailed and traveling expenses in- 
creased a field man can make much more 
time and do his work more economic- 
ally using a car. This is particularly 
true where a company has a large 
country plant and it is necessary for 
a man to stop at every station. It is 
understood that the management will 
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INSURANCE COMPANY 


FLOATERS 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 
WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


Affiliated with 


fETNA LIFE INSUR“NCE CO. 
fETNA CASUALTY & SURETY CO 
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extend _ nr system until 
eventually all men having a compact a " 
territory will be traveling in this man- The Leading Fire Not Here for a Day 
os ea « Company of the World But for All Time 
WINDING UP ITS BUSINESS — ; Or ae . 

. a aie al Fire, Tornado Sprinkler Leakage, Automobiles 

The Manufacturers’ Exchange of ? ea 
Chicago, an interinsurers has decided INSURANCE COMPANY, Limited 
to wind up its affairs owing to the a ° 
heavy loss ratio and cancellations. The Assets in United States $ 16,475,925.47 
management states that it has suffered ‘ aa 4 P 
a loss of approximately $25,000, which Invested in the highest grade of American Securities and held in trust for sole protection of 
had been expended in organizing the American Policy Holders by United States Insurance Departments and United States Trustees. 
exchange. It found there are only 37 
a underwriting the policies The Royal owns and occupies its own magnificent Office Buildings in 
~ ie % the Cities of New York, Philadelphia, Chicago and San Francisco. 

WESTERN BUREAU MEETING 

The annual meeting of the Western WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 
Insurance Bureau will be held at Briar P. W. CADMAN, Asst. Mgr. GEORGE W. LAW, Manager L. C. STARK, Loss Supt, 
Cliff, near New York City, Oct. 10-11. 

ee * 
RAW STOCK COVERAGE man was given a county and made com- | state to be held on Tuesday has also 


Companies writing use and occupancy 
are interested in the forthcoming meet- 
ing of the Western Union and Western 
Insurance Bureau, as they feel that 
some action will be taken establishing 
a standard form. Agents are now more 
or less bewildered because of so many 
various opinions. 

One feature that is attracting interest 
concerns raw stock. Some underwrit- 
ers feel that this is a very hazardous 


line to cover at this time owing to the 


government restrictions, traffic condi- 
tions and the lack of supplies in many 
quarters. According to one plan com- 
panies will not be liable for raw stock 
replacement further than the length of 
time required to make up the quantity 
on hand. For instance, if a concern has 
four months’ supply of raw stock on 
hand and it is totally destroyed, the 
companies will be liable for four 
months’ indemnity, and no more. Par- 
tial losses will be treated proportion- 
ately. Under the present conditions of 
the form a company might be unable to 
get the raw stock and would be called 
upon to pay indemnity long beyond the 
length of time required to convert the 
supply of raw into finished stock. Under 
the proposed plan the assured would 
be paid the actual loss he sustains. He 
would be unable himself to replace his 
stock, if he carried no insurance any 
sooner than the insurance companies 
Many underwriters feel that the pro- 
posed change will be put into effect and 
hold that it is highly desirable. 

1 * Ok Ok 

arence F. Low Yew 
oe tg manager of gg i Me 
— mn & Globe, was in Chicago for a 
ew days en route to the New York office. 

- * Ok x 

- L. Holmes, w § 
with the sccltems department OF ieee 
Yt on gar p aicgeensning 7 Chicago, has 
Mich., and will rise gladiota bulbs 

‘ * kK * 

Moore, Case, L i- 
cago, have po Reagent «nor pepe dba 


the Travelers. They alread 
3 J y represe 
the company for life business. , 2 
* * *& 


Thomas J. Flynn, who 
Oho ner in ihe ‘eeuiben sake at tak 
an Qcpactne Foye 3 with the west- 
a similar capacity. eee a 
“ * * * 
eorge S. Valentine, at the h - 
fice of the Ohio Farmers is igus woe 
2ral days in Chicago. 
* * * 
Assistant Secretary Ralph B. Ives of 
e Aetna at its western department has 
ae to his summer home on Lake 
amplain, where he will spend August. 


After three months of effort the Tex 
orsed Fire Insurance Commission has 
one ed rerating Dallas. Some 10,000 
a were inspected and rated, of which 
fire ber 53 were sprinklered and over 100 
ag eames will 7 a general cam- 

Z in i 
next several months. ee ee 








MAY CHANGE THE DATE 


LIBERTY LOAN IN OCTOBER 





National Association of Insurance 
Agents Finds Its Convention Time 


Conflicts With the Drive 





NEW YORK, August 7.—There is 
some very serious talk here of moving 
the annual convention of the National 
Association of Insurance Agents for- 
ward to the third week in September 
at Cleveland, instead of October 9-11, 
as it was present arranged. The 
Liberty loan campaign starts Septem- 
ber 28th, and runs for three weeks. 
The last week of the campaign will be 
the week of the convention. There are 
many things to be worked out before 
an announcement can be made as com- 
plete hotel arrangements have been 
consummated at Cleveland for October 
9-11. The National Association of 
Casualty & Surety Agents and the Na- 
tional Council of Insurance Federa- 
tion have also arranged their conven- 
tion the day previous to that of the 
fire folks. When the convention date 
was decided on, the time of the Lib- 
erty loan campaign had not been set. 

While a majority of members of the 
executive committee favor advancing the 
date of the convention because of the 
impending new Liberty loan, all have 
not yet been heard from, hence Secretary 
c. S. S. Miller is unable to speak defi- 
nitely in the matter. Strong probabilities 


are advanced that the date will be 
agreed to. 


No Truth in Rumor 


NEW YORK, Aug. 7.—A_ cable from 
General Manager James Hamilton, of 
the Yorkshire of England, to its United 
States branch reads: “Any rumors of 
amalgamation or control absolutely un- 
founded. No such thing known to board 
of managers.” 


New Underwriters Policy 


The Michigan Commercial Underwrit- 
ers has been established to take over the 
agents of the Michigan Commercial, 
which the Boston reinsured, where it is 
impractical to have them represent the 
Boston. In the central western territory 
the Michigan Commercial will retire en- 
tirely and its plant will be largely taken 
over by the Michigan Commercial Under- 
writers. 


Conservators Will Meet 


INDIANAPOLIS, IND., Aug. 7.—The 
special committee of Indiana field men 
which did such good work in the in- 
spection of mills and elevators and plants 
for the storage of foodstuff over the 


state last year, is preparing to renew its |: 


activities on a more intensive scale. A 
meeting of the executive committee will 
be held in Indianapolis next Saturday 
to plan a program. Last year each field 





The Reisch Indemnity Company 









(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Su Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





plete reports of all plants located therein. 
This year each man will be assigned a 
different county and will check up on the 
work done by his predecessor last year. 
W. H. Riker, of the North America, is 
chairman of the committee. A general 
eall for a meeting of all field men of the 





been issued. J. F. Joseph, from Chicago, 
will be present. 


William M. Carroll, loca) agent at 
Richmond, Ill., has entered military serv- 
ice, and the affairs of his agency have 
been turned over to Frank B. McConnell. 








89 FULTON STREET 


VULCAN INSURANCE CO. 


NEW YORK 


INCORPORATED 1911 





Total Admitted Assets - - 
Surplus to‘Policy Holders - 


Net loss Paid since Organization - - - - - 


STATEMENT DECEMBER 31, 1917 


$507,968.00 
321,320.00 
375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 











HENRY REIS, M. D. 


ANTHONY MATRE 
President Vice-President 






THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
HENRY J. WOESSNER Man. Underwriter 


JOSEPH BERNING 
Vice-President 


DIRECTORS 

HENRY REIS, M. D. 

JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICKARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


CHICAGO 











Cash Capital - 
Assets - - -  $8,209,763.64 
Liabilities- - - 5,223,031.71 





National Diberty 


Insurance Gompany 
of Amevira. 


‘WICORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1650, 
STATEMENT JANUARY 1, 1918 





- $1,000,000.00 
Net Surplus - -  $1,986,731.93 
Surplus for Policy Holders 2,986,731.93 


HEAD OFFICE : 62 WILLIAM ST., NEW YORK 
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SETS OF 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


TOTAL ASSETS 
$4,442,613.89 








CHARTERED A. D. 1794 


“lNsuues CONRAN 


308-310 WALNUT ST., PHILADELPHIA, PA. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. See’y 


CASH CAPITAL bat oy 


URPLUS TO POLICYHOLDERS 
$1,236,208.06 


FIRE, TORNADO, AUTOMOBILE, LIGHTN/NG, RENT, EXPLOSION AND BOMBARDMENT 
INSURANCE. AGENTS WANSCED WHERE NOT REPRESENTED. 
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SMALL COMPANIES PROSPERING 


Tuis is certainly the era of the small 
fire insurance company. A glance at 
the results of the smaller companies 
for the first six months ‘of 1918 will 
bear out this statement. The condi- 
tions under which the small com- 
panies are forced to operate have not 
changed to any great extent, but there 
is so much available business for the 
fire companies that a yood portion of 
it in the natural course of events is 
finding its way to the small compa- 
nies. 

Before the war the small company 
was forced to take a_back-breaking 
amount of accommodation business in 
order to get anything like a fair vol- 
uine of first rate lines. Now the facili- 
ties are needed. Examiners are work- 
ing overtime trying to figure out how 
they are going to reinsure down their 
lines, and to whom the business is to 
be passed on. This crying need of ad- 
ditional facilities has put the smaller 
companies in a very advantageous 
position. In order to exhibit signs of 
growth and activity it is no longer 
necessary for the small company to 
write target and below average risks. 
They need acquire only the better class 
of risks. There exists a real need for 
the small but properly managed fire 
companies. Statements may no longer 
be made that they are unnecessary, and 
that a few of the larger companies can 
write all of the business in any state 
or locality. Some of the larger com- 
panies are actually forced to refuse a 
line as submitted because of lack of 
reinsurance facilities, 





FIELD MEN’S WORK 

THERE never was a time when the 
work of the field man was more im- 
portant than now. The war has cre- 
ated additional responsibilities and 
new conditions. Insurance must keep 
up with the procession and must adapt 
itself to these rapid changes. The field 
man must be flexible, responsive to the 
demands of the hour and service giv- 
ing. His work has always been creat- 
ive. He is the man who is in touch 
with the local agents and the situation 
in his territory. He carries the mes- 
sage from  headquarters.. Traveling 
facilities are much more burdensome 
and expensive than ever before. The 
field man must go on, however, regard- 
less of physical inconvenience, increas- 
ing his speed, adding to his service and 





being more helpful. There is not a 
more loyal, intelligent or high-powered 
lot of men in the country than the 
state and special agents. Much is ex- 
pected of them and much is given. 
They deserve all credit for the work 
they are doing and the spirit they are 
manifesting. 








MR. THOMAS’ VALUABLE SERIES 


WE call special attention to the be- 
ginning of a series of contributions by 
Joun J. Tuomas, secretary of the Lioyp- 
Tuomas Company, public appraisers, 
that can be found in the agency sup- 
plement edition in Part 3 of this issue. 
This is a time when the public needs 
to be educated on insurance. Men who 
have the placing of insurance desire to 
know more about it. Mr. THomas has 
come in contact with both insurance 
men and premium payers. He was 
formerly in an insurance office and 
knows both the underwriting and 
policyholders sides. 

At the request of THE Nationa UN- 
DERWRITER, Mr. THoMas has written a 
series of articles for the business man 
dealing with insurance. These will 
be run in this paper from time to time. 
We particularly recommend these to 
local agents and suggest that they 
digest them thoroughly, clip, them out 
and send them to some of their cus- 
tomers. 








UNINTELLIGENT LEGISLATION 

No business can be criticised for 
protecting itself against legislation 
harmful to its correct business prac- 
tice. Primaries and elections are near 
at hand and even now insurance agents 
and companies must‘be on the alert to 
discover and submerge any unfair at- 
tacks upon them. Most bills harmful to 
the insurance business are originated 
by those who have no general knowl- 
edge of the business or its conditions 
of practice but who have seen an iso- 
lated instance of what they believe to 
be an injustice practiced by-a company 
or agent. Here is an actual example 
of a bill’s origin in the last session of 
one state legislature: 

A building worth about $3,000 was in- 
sured for $5,000. It was vacant with- 
out a vacancy permit in the policy for 
several months before a fire occurred. 
The policyholder sought full payment 
under a valued policy law and the com- 
pany denied liability on the ground that 
it had not been formally notified of the 
vacancy. The judge of the local court 
held that the company was liable but 
the supreme court overruled his deci- 
sion and the company wen the case. 
Several years after this the judge ap- 
peared in the legislature and introduced 
his bill denying the- right of companies 
to deny liability on the grounds of va- 
cancy without permit. 

Hundreds of bills are introduced in 
legislature having origins similar to 
the one described. The legislator and 
the prospective legislator are your 
neighbors and will be influenced by 
what you tell them. Have you ever 
talked to them about insurance? 





“You want to reach the pinnacles in 
life underwriting! As in mountain 





climbing, perseverance will win.” 


Personal Side of the 
Insurance Business 


Arthur E. Henry, formerly a Michi- 
gan field man, having been state agent 
of the London Assurance died this 
week at Concord, Va. Mr. Henry was 
forced to give up field work on account 
of delicate health and went on a farm. 
At the last annual “meeting of the 
Michigan Blue Goose, which was held 
early in March at Grand Rapids, Mr. 
Henry was present, he being most 
loyal gander. He presided at the meet- 
ing, took part in the festivities and was 
shown much consideration by the field 
men. Mr. Henry, for a number of 
years was special agent of the North- 
western National. He was a man of 
high ideals, splendid character and en- 
dowments. He was universally be- 
loved. 





Berney L. Gregory, who has been the 
rater with the Michigan insurance de- 
partment has resigned to become chief 
clerk in the Oklahoma Inspection Bu- 
reau. Mr. Gregory was formerly con- 
nected with the Michigan bureau at 
Grand Rapids and previous to that at 
the Jackson, Mich., office, where he was 
trained by Manager N. C. Lowe. He 
is a man of splendid ability. 

George W. Law, western manager of 
the Royal, has gotten out a very tasty 
and handsome brochure in tribute to 
his brother, John H. Law, who passed 
on April 22 last. Mr. Law and his 
brother were associated in business for 
many years in the management of the 
Royal and were very devoted. The 
booklet is artistically illustrated with 
" of Mr. Law’s plantation, Lac-Cal, 

2). 


Another of the most eligible bachel- 
ors of the Illinois field ranks, State 
Agent W. J. Nolan of Glens Falls, has 
become a_ benedict, marrying Miss 
Levy of Chicago last week. He is now 
in Colorado on his honeymoon. Mr. 
Nolan thus follows the example of 
Special Agent Fred H. Simons of the 
Pennsylvania, who recently passed into 
the civilized ranks. Mr. Nolan was 
former president of the Illinois State 
Board and has taken high rank in field 
work. Now that Messrs. Nolan and 
Simons have burned the barriers away 
there are only a few bachelors outside 
the gates. 


Howard Benus, eldest son of Adam 
iBenus, secretary of the Eureka F. & 
M. and the Security of Cincinnati, has 
enlisted in the Medical Reserve Corps, 
and is now a lieutenant stationed at 
Camp Hancock, oop Ga. 


5S; MacEnaney, managing under- 
writer of the Columbian of Indianap- 
olis, has returned to his desk after five 
weeks’ absence at Mullet Lake, Mich., 
where he has been recuperating from a 
nervous breakdown. Mr. MacEnaney 
has completely recovered and is in fine 
fettle. 


Commissioner John B. Sanborn of 
Minnesota has resigned to enter the 
army and will soon enter the officers’ 
school at Camp Pike, Ark. His father 
was adjutant general of Wisconsin, at 
the outbreak of the civil war and im- 
mediately organized the Fourth Minne- 
sota Infantry, of which he was made 
colonel. He was promoted to brigadier 
general for bravery on the field of bat- 
tle. 





After a year’s stay at the head office 


of the National Union Fire, of Pitts- 
burgh, Frederick Ackerman is again in 
the New Jersey field for the company, 
supervising its interests in the state he 


has traveled for many years. Few spe- 
cial agents in the Middle Department 
are better known than Mr. Ackerman, 
who first took the road for the Man- 
chester, going with the National Union 
when the former office was absorbed 
by the Atlas of London. 


Matt B. Marvin 


Under the head of “Down and Out 
Insurance Agent Comes Back” the fol- 
lowing recently appeared in a Freeport, 
Ill., paper: 

For a long time one of our best local 
insurance men had been steadily going 
down hill, losing his ambition, disheart- 
ened, with no interest in existence, wor- 
ried, nervous, no appetite, and generally 
played out. 

His family and friends were much 
worried. Doctors whom he consulted ad- 
vised rest and drugs, both of which he 
tried but with no beneficial effects. 

Things were pretty discouraging until 
the special agent struck town and 
looked him up. 

The condition was plain enough. “Old 
Pal,” he said, “I’ve got your number 
sure. What you need and need badly 
and lots of it is good old iron and phos- 
phate; your body is just craving for it. 
I can spot the trouble a block off; that 
pale, anaemic skin; tired, sunken, dull 
eyes; worried, nervous look; fagged and 
overworked brain, all show the ex- 
hausted blood. Take my advice; get a 
box of phosphated iron at once and be a 
live one again. Wasn't I in the same 
boat myself a year ago? Say, it took 
right hold and you could fairly see it 
putting new life and ginger in me from 
the first day. I tell you, I know 

The agent’s wife made a bee ‘line to 
the nearest drug store and got a box, 
and after one week’s treatment you 
would not recognize the man. He had 
full red cheeks, his body and mind were 


active and he was full of the joy of life; © 


in fact, his complete rejuvenation was 
marvelous. 

Directly beneath this item appeared 
the advertisement of Matt B. Marvin, 
the local agent. And yet some people 
claim that it makes no difference where 
an advertisement is placed, if the 
“copy” is snappy and attractive. 


HAVE YOU THOUGHT? 


Have you thought, when feeling weary 
With the trials of the day, 
Of the thousand wasted chances 
Which the hours have borne away; 
Of the useless imprecations 
You have uttered, to your shame, 
When it was your lack of foresight 
Which alone should get the blame— 
Have you thought? 


Have you thought about the blessings 
That surround you all the time, 

And that grumbling in their presence 
Is a weakness, nay, a crime? 

Precious gifts of sight and hearing, 
Active brain and loving heart; 

Of the wide, free world before you, 
There to make another start— 

Have you thought? 


Have you thought of all you’re missing 
While you waste time and complain, 
And what fortune may await you, 
If you only try again? 
How that all you e’er can hope for 
By yourself you may achieve, 
If you only strive to gain it 
And firmly in your strength believe— 
Have you thought? 
—L. F. Daniel, Minn. 


THE SLACKER 


The heart of a eee 
The soul of a Lou 
The brain of a Piebald Flea— 
The spine of a Lizard, 
A Wiggle-tail’s gizzard, 
hat more could a Slacker be? 
—W. Lightfoot Bennett, Chicago. 


IN THE DARK AGES 


When Rastus Johnsing’s son arrived, 
He looked just like his “poppy;” 
In fact, the doctah done declared 
He was a “carbon copy.’ 
—L. W. Snider, Mich. 





Fire Companies Semi-Annual Statements 


(As made to the Governor of Georgia) 


Assets 
Franklin Fire..........+ee0++$ 3,193,981 
THOME, ON: Wisk nsdivnece soins cdvica AU, ORSROL 
Mercantile Mutual............ 370,025 
Milwaukee Mechanics... 5,443,718 


eeeseee 


Net Disburse- 
Surplus Income ments 

$ 406,519 $ 772,925 $ 497,176 

10,703,221 15,109,540 13,008,804 

167,399 202,144 191,470 

908,052 1,610,444 1,497,807 
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OHIO AND WEST VIRGINIA 


J. S. DARST GIVES HIS VIEWS 








West Virginia Insurance Commissioner 
Is Opposed to Government Getting 
Into Insurance 





CHARLESTON, W. VA., Aug. 5.— 
Insurance Commissioner Darst has 
given his views as to government in- 
surance. He says: 

Generally speaking, I am opposed to 
the government taking over the business 
of any corporation, unless it can be 
shown beyond a reasonable doubt it is 
absolutely necessary aS a war measure, 
and then it should return as soon as the 
war is over the business so taken over. 
I believe the life insurance that the gov- 
ernment has provided for our soldiers 
during the war is all right, and I think 
it should have stopped there. The great 
fire companies doing business in this 
country, in my opinion, can handle any 
proposition in the fire insurance busi- 
ness they are called on to handle by the 
government, if given a little time to get 
organized to meet the new _ duties 
brought on by the war. 

As far as the government going into 
other lines of insurance is concerned, to 
my mind it is starting something that 
will be hard to stop, and should not be 
attempted. It is dangerous to our form 
of government, and will lead eventually 
to rank socialism. One reason our boys 
are fighting so hard over there is be- 
cause our flag stands for liberty, for 
freedom, for individuality, for opportu- 
nity for the lowliest of them to endeavor 
to be some day at the head of some of 
these great endeavors. If the ideas of 
some of our statesmen are carried out, 
your son and mine will necessarily be 
compelled to have a political pull to get 
a job worth while. If this war develops 
that sort of condition it will be a sorry 
day for this country, because of the 
strangulation of the great principles of 
personal endeavor. It must not be done. 

I suggest that every one get busy with 
their congressmen and senators from 
their respective localities and make a 
noise that will be heard from the At- 
lantic to the Pacific, and from the Great 
Lakes on the north to the Gulf of Mex- 
ico on the south. It is our patriotic duty 
to do this. We must not let perish the 
great ideas of individual effort that have 
made this country what it is today. 


PROTEST IN WEST VIRGINIA 


Agents Object to Enforcement of New 
Dwelling House Schedule—Many 
Disregarding Company Protests 


_ Many agents in West Virginia are 
ignoring the new dwelling house sched- 
ule adopted recently. Companies where 
the new schedule is now observed are 
sending out violation slips, but little 
attention is paid to these by the agents. 

The new schedule requires that the 
agent inspect every dwelling house risk 
written as to exposure. Company offi- 
Cials say that the schedule is no more 
exacting than the one now in use in 
Michigan and Ohio. : 

In West Virginia, however, the larger 
agencies, such as those in Charleston 
and Bluefield, write business in five or 
Six adjacent counties. To inspect sur- 
rounding risks at isolated points would 
make dwelling house business unprofit- 
able, and it is this feature of the new 
schedule that is objected to rather than 
the increased amount of clerical work 
required in the writing of dwelling 
house business under the new rules. 


Shows Good Progress 


Yor Security Mutual Automobile, ,of 
te nestown, O., is making a fine record 
= S year. The business for the seven 
a onths is more than double the amount 
one in the similar period last year. 








F. C. VAN DUSEN, President 


Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operatiens. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, 


We can tell them to you. 








The net loss ratio so far is 21 percent, 
which is an improvement over 1917. 


Will Meet in Cleveland 


The semiannual meeting of the West 
Virginia Underwriters Association will 
be held at Cleveland, Ohio, Aug. 28-29. 
One of the important topics to be dis- 
cussed at this meeting will be the dwell- 
ing house schedule, which was recently 
adopted, and which is not being ob- 
served by many agents in the state on 
the ground that its use makes the cost 
of dwelling house business prohibitive. 





Lind With National Liberty 


Murdoch E. Lind, until recently special 
agent for the Niagara Fire in Ohio, is 
now chief examiner for the middle de- 
partment in the office of the National 
Liberty in the New York head office. 


June Losses in Ohio 


COLUMBUS, O., Aug. 6.—Ohio had 277 
fires in June, with a loss of $316,662. 
There was insurance involved of $908,- 
710. Four incendiary blazes are re- 
ported, with a light loss—$435. Six fires 
from grease or tar burning over cost 
$82,673, while 22 cases of lightning 
stroke totalled $38,856. Locomotive 
sparks burned up $17,443 in property in 
the seven fires reported. In spite of 
the fireworks orders there were two 
fires, with a loss of $840. 


Ohio Notes 


W. D. Brodberger, a member of the 
Dierkes Fire Insurance Agency is away 
from his office, Cincinnati, at this time at 
Cedar Point. He is on his honeymoon. 

Frank S. Pelton, whv nas been an ad- 
juster for the assured at Cleveland, O., has 
gone with the Cleveland branch office of 
the Western Adjustment & Inspection 
Company. - 

L. F. Runck, Jr., son of Louis F. Runck, 
one of the leading local agents at Cin- 
cinnati has left his father’s local agency 
and opened one of his own at 714 ist Na- 
tional Bank building. 

The Hartzell Walnut Propeller Works, 
making propellers for airplanes at Piqua, 
Ohio has put in a single source sprinkler 
system covering all its buildings except 
saw mill and plant. Work of installing 
a sprinkler system in the latter parts is 
just beginning. 

The fire insurance firm of Park Broth- 
ers, Columbus, O., have purchased the 
pgeency of W. G. Benham, Jr. The Park 
Brothers firm is well known in Columbus 
and Central Ohio and is a progressive 
organization. Mr. Benham has entered 
the U. S. Army. 

Cc. B. Sears, secretary and manager of 
the Sears Insurance Agency Company, 
Cincinnati, has taken the management of 
the fire branch of the Harkness & Wirth- 
wine agency in the Union Central Life 
building. ‘J. M. Sears will continue the 
business of the Sears Insurance Agency 
Company and for the present at 1207 
First National Bank building. 


Enlarging Its Facilities 
The Reinsurance Bureau of New York 
is preparing to enlarge its facilities. A 
special committee has been named to 
consider the proposition of forming an- 
other reinsurance unit to be put into 
effect as soon as the 100 percent sub- 
scriptions have been _ received. The 
capacity is proposed to be $200,000 on 
ordinary and $300,000 on fire proof and 
sprinklered risks. Members are limited 
to $10,000 on ordinary and $15,000 on 

fire proof and springlered risks. 


The Peoples National shows fire losses 





and expenses the first six months 95.7 
percent. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 

AND : 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. i Asst. Secy 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managerg 
Western Department 


Insurance Exchange Bldg., Chicago, Ill. 





1898 Twenty Years of Service 


1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 

An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 

Insurance in force over $17,000,000 








Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. 
Organized 1864 poe > 


Organised 1881 





COMBINED STATEMENT 





Capital - - - $250,000.00 
Assets - - - 942,227.90 
Surplus to Policy Holders . 624,198.79 
F. A. ROTHIER, Prest. ADAM BENUS, Secy 


F.C. BARTON, Asst.Secy. R.B. HEATON, StateAgt 
Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O, 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genere} 
business. 








Premiums in force over 260,000 
nn CHAS. L. THURBER |, OUF contracts have been good for three 
President Secretary fourths of a century and are still good. 
ae / ° 65th ANNUAL STATEMENT 
‘ Ay Capital = = = - . = 7 1,900,983.68 
- f Assets (to protect policy holders) $ 500,000.08 
Suourauce wpe Net Surplus to policy holders ~ 5,574,008.60 
of Watartownct.¥: Net surplus tostockholders - < - 2,650,983.09 


STUART MORGAN, State Agort, iwichigan, East Lansing 


CASHMAN & EVAN 
tate 


S, Gen’l 
State Agent, Ohio and West Va., Columbus 
Agent, Indiana and Kentucky, em oe Ind. 


Agents, Colorado, Denver 


5, Chicago ~ 


H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 














Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 
Live agents wanted in Wisconsin. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


15.00 


Good commissions. 




















10 THE NATIONAL UNDERWRITER August 8, 1918 

tual, would b vert d d s- A RADEN 
CENTRAL WESTERN STATES | mush.aremta.Pe gnentsea unaces press || H-M, BARFIELD H.S,BASSETT CHARLES H. HARRAL 
—_—_—_—_---—___—_ -_________- - | have been more or less disturbed by war 





SIX MONTHS’ RETURNS SHOWN 


Indiana Premiums and Losses of Fire 
Companies for the First Half of 
the Year 


The six months’ Indiana returns are: 
Prem. Losses 
Law Un. & Rock, Eng..$ 4,888 $ 7,149 


Boston, MASS... 2.04206 52,001 37,727 
ee ee ee 42,094 36,807 
Globe & Rutgers...... 54,201 97,484 


Fire Association, Pa... 35,805 78,852 


MokiO BE, BB n....s. ccs 157 80 
Peoples National...... 4,844 2,429 
Automobile, Conn...... 38,947 51,814 
Marquette Nat., Ill..... 6,120 11,056 
ces OD oy re 42,658 61,669 
Indem. Mut. Mar....... 2,772 6,945 
PRTMNOTE, Pc csicccvces 17,665 12,112 
Moederal, WN... Fd. .0.40206 992 48 
Fireman’s Fund, Cal... 57,504 37,419 
Hartford Fire.......... 331,302 199,244 
PORE TORY. occ ccscces 3,247 519 
ee eee eee ee 
TE ike ees 429,674 291,773 
Dee. BEOCOr COL. 06.6000 19,551 4,660 
Michigan F. & M...... 14,102 5,537 


Millers National....... 37,612 28,933 
Bonm. Biers. .....0..2.% 7,254 13 
Reliable Fire, O....... 5,917 3,312 
OMTACY, TBs. s.00sc sven 5,994 550 
Springfield, Mass...... 137,806 75,410 
Western, Can.......... 22,151 9,475 
MERORUINE 2 ccvcrccveces 3,243 1,047 
American Eagle....... 36,455 15,979 
British America........ 16,309 2,337 
. ee ee 19,180 8,993 
eens, DMO... 22.0000 31,629 20,474 
eee 21,567 15,597 
Comtinental ...cccscces 302,009 194,246 
Rhode Island.......... 21,236 29,141 
Fitchburg Mutual...... 3,572 6,161 
Reliance, Pa........... 12,688 10,545 
Ohio Hard. Mutual..... 1,324 868 
Allemannia ........... 10,653 11,882 
Mich. Millers Mut...... =) } ee 
Nat’l Ben Franklin.... 32,555 9,278 
Northern, Eng......... 60,590 14,678 
Nationale, France...... 4,244 198 
Nat. Mutual, O......... 4,083 929 
Norwich Union......... 44,500 25,746 
UES id Ds 6 ke oie 6.6 e8 arora ves 14,170 13,420 
re eer eee 35,588 17,458 
Providence-Washington 47,386 21,830 
Royal Exchange....... 40,129 11,437 
ES | re 8,176 584 
Union Marine......... 3,014 876 
Union, France......... 5,490 786 
CC 20,247 4,142 
WVGBTCHOBTEr ...ccccees 73,951 72,054 
Aprioultural ...e.cc00. 35,058 25,201 
Atiantic Mut... 143 27 
Associated Indus....... 1,077 112 
SEES. obs ae Ge e056 at 13,540 3,238 
ee 3,297 714 
Com. Union, Eng...... 18,209 5,645 


Fidelity-Phenix 371,236 130,020 
Glens Falls 57,477 40,576 
ok Gl: |. 6,983 3,950 


McCOTTER GIVES HIS VIEWS 


Secretary of Grain Dealers National 
Mutual Comments on Government’s 
Policy on Insurance 


INDIANAPOLIS, IND., Aug. 7.— 
Opinion among insurance men on the 
situation in Washington as affecting 
the insurance business in general is 
divided. Some are disposed to regard 
the outlook as serious and to -believe 
that the business is really menaced, 
whereas others take the position that 
while the government may place its 
own insurance on such properties as 
relate to war work, such as shipping, 
soldiers’ pensions, railroads, telephone 
and telegraph, it has its hands alto- 
gether too full with war problems to 
consider providing a comprehensive 
form of state insurance to cover pri- 
vate property aside from that directly 
involved in war work. Among this lat- 
ter class is C. A. McCotter, secretary 
of the Grain Dealers’ National Mutual 
Fire, who has been in close touch with 
the insurance situation as affecting 
mutuals, and who sees no occasion for 
alarm regarding the insurance business 
in general. 

All Lines Disturbed 

In his opinion, all insurance companies 
should really welcome the plan of the 
government in carrying its own insur- 
ance on grain that it buys, as the carry- 
ing capacity of all companies, stock and 





conditions, he points out. “I think one 
needs only to look over several lines of 
business,” he says, “to discover that fire 
insurance has probably been molested in 
the past two years the least of any. 
There have arisen many big problems, 
which have necessarily been given for 
solution to people who have had little 
precedent to go by, and agitation has 
naturally followed. One such case has 
been met by the organization of the Fire 
Prevention Section of the War Indus- 
tries Board and, in this connection, fire 
insurance interests have been fortunate 
in having a representative in W. H. Mer- 
rill who has been able and who is highly 
regarded by the administration. From 
my observation of the work of this board 
I have been impressed by the increased 
position of the fire insurance branch and 
by the seeming gradual fading of gov- 
ernment supervision and control during 
the war. 
Must Be Changes 

“T think it is a mistake for any busi- 
ness to assume that there must be no 
change in the present or the future of 
that business as though it had already 
reached perfection. Grain men all rec- 
ognize that the grain business will never 
be handled again on the old basis, which 
is likewise bound to be true of many 
other lines.” 

After commenting on the loss by insur- 
ance companies of railroad business, 
some grain and other lines to the gov- 
ernment, he said, “After having certain 
premiums diverted from the old channels, 
I predict that fire insurance interests 
will take in more premiums than ever 
before, even with the companies who 
made a specialty of railroads and ter- 
minal elevators. The loss is even going 
to have a value in creating a recogni- 
tion of changed conditions that has got 
to be met by fire insurance aS well as 
every other business of public utility.” 


Had to Increase Rates 


Moline, Ill, has closed 50 percent of 
its fire department houses, putting itself 
on a 50 percent efficiency basis so far as 
fire fighting is concerned. The Illinois 
Inspection Bureau has increased rates 
10 percent on all classes except sprin- 
klered risks on account of this handicap. 
It is stated that Rock Island has been 
watching the movement at Moline and 
intended to take similar action if there 
was no increase in rate. It is stated that 
there is a movement all along the line 
in a number of cities to curtail their 
fire-fighting facilities, owing to difficulty 
in getting men and increased price in 
material and equipment. 


Will Retain Presidency 


It is likely that J. Homer Gwinn, who 
recently resigned as Wisconsin state 
agent of the Firemens, will continue as 
president of the Wisconsin Insurance 
Club, the bureau organization, going up 
to Milwaukee to attend the quarterly 
meetings and any important sessions. 
There is no provision in the constitu- 
tion or by-laws for the election of a new 
president during the interim between 
annual meetings. Frank G. Halle, of the 
National Liberty, is first vice-president. 


Headquarters Are Changed 


State Agent E. T. Tanner and Special 
Agent Henry Folkman, of the Security 
and Reliance, have moved their head- 
quarters from Paris, Ill, to Decatur. 
Owing to the curtailment of railway 
facilities, it was found necessary to get 
to a more convenient point. M. T. Jami- 
son, special agent in the farm depart- 
ment, has moved his headquarters to 
Taylorville for like reasons. 


Illinois Men to Be Busy 
The executive committee of the Illinois 


Conservation Association met in Chicago 
Tuesday to take up the work of rein- 


Buckeye National Fire 


Insurance Co. 
Capital .............0....0eeeeeeee+- $100,000 


Writing Business Through Ohio Agents 
ECONOMIC MANAGE! 





Conservative Vedereetins 
MENT MAKING SPLENDID PROGRES 








OHIO AGENTS WANTED! 














F.R.Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO 








E. SMITH, Secretary 


MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


j. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 























NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 
Incorporated 1906 FARGO, N. D. 


ANDREW HAAS, President J. H. DAHL, Secretary 














E, J. Forney, Pres. J, M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


DAYTON 
Insurance Co., “ouio 


B. C. COLEMAN, Secy. 


Conservative and Careful 











Masngunent Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 





An Agency Company 














“* Fire Insurance as Y2u Would Write It’’ 
The Merchants Fire Ins:trance Co. of Indiana 


& (A Stock Company) . 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
‘ ‘: (A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 

















Low Rates on Automobile Insurance 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


HAMILTON, OHIO 
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spection of risks throughout the state. 
The officials of the western advisory 
committee met with the Illinois men. It 
is likely that a meeting will be held in 
a couple of weeks so that all the mem- 
bers can be instructed as to plans for 
the future. In all reinspection work 
throughout the state the same commit- 
tees will not go over the same ground. 
There will be a readjustment all along 
the line, so that new men will be placed’ 
in charge of the territory. Robert C. 
Hosmer, of the Phoenix of Hartford, 
chairman of the Illinois committee, pre- 
sided at Tuesday’s meeting. 





Illinois Audit System 


The Illinois Audit Bureau is all set for 
Aug. 15, Manager C. D. Mackenzie having 
opened headquarters at 830 First Na- 
tional Bank building, Cnicago. Plans are 
now being completed for handling the 
dailies from that section of Illinois 
which will first be unner the jurisdic- 
tion of the bureau. George H. Hannen, 
manager of the Cleveland branch of the 
Ohio Audit Bureau, visited Manager Mac- 
kenzie this week giving him some point- 
ers about the work. Some of the stamp- 
ing secretaries in Illinois will go to Chi- 
cago and work with the audit bureau. 


Rhinelander Agent Dies 


Alvan Elwood Weesner, Rhinelander, 
Wis., one of the best known local agents 
in Northern Wisconsin, and for eighteen 
years president and manager of the 
Barnes-Weesner Agency, died July 29 
from an affection of the heart which had 
confined him to his bed for. several 
weeks. Mr. Weesner was 50 years of age 
and a native of Wabash, Ind. He was 
active in Masonic work, being a past 
master of Rhinelander lodge and a thir- 
ty-second degree Mason and Noble of the 
Mystic Shrine. Mr. Weesner’s principal 
partner in the agency is Judge John 
Barnes, now general counsel of the 
Northwestern Mutual Life. Mr. Barnes 
has never been active in the management 
of the business, however. 


Janes Agency Is Sold 


The David G. Janes Co., one of the old 
time local offices at Racine, Wis., has 
been sold to Thomas Fagan & Co. It was 
established in 1867. The head of the 
agency has long been prominent in in- 
surance circles. 


McAnally on the Job 


Frank T. McAnally of Kankakee, IIL, 
state agent for the Continental in Illi- 
nois, who was supposed to be taking 
a much-needed rest, bobs up at the end 
of the first six months of 1918 with $25,- 
500 in combined cash farm premiums to 
his credit. Before Mr. McAnally began 
field work he was a district farm solici- 
tor for the Phenix of Brooklyn and was 
considered at the head as a business 
getter. 


Indiana Notes 


LeRoy Lumaree of Lumaree & Co., 
local agents at Wabash, Ind., who was 
with the American forces in France, has 
been reported missing. 

The Indiana Conservation Association 
will hold a meeting Tuesday of next 
week at which time the plan for rein- 
spection of all the risks will be out- 
lined by J. F. Joseph, secretary of the 
western committee. 


R. W. Ryan has become a partner in 
the agency of Dan T. Smith at Win- 
chester, Ill. Mr. Smith is Illinois state 
agent of the Milwaukee Mechanics. 





Harold C. Schemmel of Beaver Dam, 
Wis., who has successfully conducted an 
Insurance agency there for a number of 
years, has_ received notification that he 
will be inducted into the service of the 
United States, going to Syracuse, N. Y. 
It is announced that Miss Juanita Schem- 
mel, his sister will take charge of the 
agency. Miss Schemmel has had _ pre- 
vious experience in the office of her 
brother. 


The Peoples National Fire has _ re- 
turned to Michigan and has appointed 
the old established firm of Bierce & Sage 
Company of Detroit, managers for 
Wayne county. 


F. C. Cornerr, of Lesch & Cornell, man- 
agers of the western farm department of 
the Home, is making a trip through 
South Dakota. 


_ Edward G. Halz, western representa- 
tive of the Spectator company, left 
Thursday morning for Columbia, S. C., 
to enter the National Army. 








F. H. Hawley, President 


; 70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


YO CECE OE Oe Pe CEN ET Pere $4,266,724 
Pi rere ee ‘ <a 276,728 
Reserve for Reinsurance................... 2,523,332 
Increase ....... eet Satatals Ae ee eee - 155,556 
INGO SNEED oes cc od se cnccdccnccucnsccans - 1,473,483 
Increase .............. PETE EC ERT PET eOrT 54,7. 


W. E. Haines, Secretary 














NORTHWESTERN STATES 


NONPARTISAN LEAGUE ACTION 








Orders a Moratorium in North Dakota 
as to Foreclosing of Mortgages 
on All Property 





It is stated that about 65 percent of 
the money loaned in North Dakota 
which is used for development of busi- 
ness in the state comes from outside 
sources. Outside capital is therefore a 
big factor in that commonwealth. The 
State Council of Defense which is dom- 
inated by the Non-Partisan League re- 
cently declared a moritorium so far as 
foreclosure of chattel and real estate 
mortgages are concerned. The Non- 
Partisan League concluded that the 
farmers should not be bothered about 
mortgages on their belongings until 
after the war and through heavy pres- 
sure this ruling was made. The North 
Bankers Association heard from those 
holding the mortgages at once and the 
matter was taken up with the State 
Council of Defense, which acted, of 
course on behalf of the Non-Partisan 
League. Some modification of the plan 
was agreed to whereby no action will 
be taken by the holders of mortgages 
until after a stipulated date. This 
shows the greater power of the Non- 
Partisan League in controlling the eco- 
nomic affairs of a people. 


Iowa Notes 


Denison, Iowa, now has a new auto- 
mobile fire truck. 


Iowa fire insurance field men report 
much apprehension as a result of the 
exceeding hot wave that has swept 
Iowa, particularly the southwestern sec- 
tion. The state in this section has had 
no rain in weeks and conditions for fires 
are declared to be serious. 

The Polk County Insurance agency, 
representing the new central National 
Fire in Des Moines, has added R. F. 
Smith, assistant president of the Modern 
Brotherhood of America, to its staff. S. 
O. McClurg and W. B. Walker are other 
members of the firm. Increasing busi- 
ness brought about the change. 


Minnesota Notes 


The Reciprocal Underwriters, Lumber- 
men’s Exchange and Reciprocal Annex, 
all of Kansas City have been licensed 
in Minnesota. 

The fire loss in Minnesota in June 
amounted to $225,451. Of this amount 
St. Paul had $13,880, Minneapolis $80,500, 
Duluth $3,975. 

Minnesota is’ distrmuting $144,088 
among the various municipalities, being 
the amount collected from fire insurance 
companies under the 2 percent fire de- 
partment tax law. Of this amount Minn- 
eapolis received $42,330 and St. Paul 
$24,036. 

Charles Barnhart will nereafter be as- 
sociated with George P. Pierce in the 
management of the A. P. Pierce Agency 
at Red Wing, Minn. Mr. Pierce was re- 
cently appointed as special agent for a 
part of Minnesota for the Hartford and 
Mr. Barnhart will look after the de- 
tails of the office at Red Wing. 


At Bennet, Neb., an issue of $45,000 
school bonds was favorably voted upon. 














PENNSYLVANIA 
Fire Insurance Company 


E. G. RICHARDS, President 
Born on Independence Square, Philadelphia, in 1825, on 
the site of its present head office. 
maintained the honor of its name and paid to Ameri- 
can policyholders more than $54,000,000.00. The 
honorable record of the past is a guarantee for the 
future to Agents and Policyholders. 


Branch Office: 76 William Street, New York 
Western Department: Insurance Exchange, Chicago 


REDFIELD & BATCHELDER 


GENERAL AGENTS 


For 93 years it has 























TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEWYORK CHICAGO SAN FRANC SD 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 


miliar home- 
likeness rarely 
. ae un | in 
: etropolitan 
-| hotels). Two 
»| splendid cafes 
for — - 
- tlemen, al- 
Pe Soa Club Grill 






Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 

















Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W. McGINETY,S y- Indi 





Pythian Bldg., Indianapolis. 














A 


MARK 
OF QUALITY 


TRADE MARK 


St. Louis Lightning Rod Co. 


DeKalb and Trudeau Streets 





FE 
INSURES 
THE BEST 


ST. LOUIS, MO. 














UNDERWRITING OFFICE 
(Gif Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


R. G. REYNOLDS, Secretary 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


Writes Every Form of LIVE 
STOCK INSURANCE {Issued 
by Any Company and Several 
Forms Written by No Other 
Company. 
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IN MISSOURI VALLBY FIBLD 


MISSOURI COINSURANCE LAW 








No Immediate Change is Anticipated in 
Application of This Clause—Re- 
view of Situation 


ST. LOUIS, MO., Aug. 7.—Accord- 
ing to field men here there will be no 
changes, for the present at least, in the 
coinsurance requirements in Missouri. 
Companies, agents and property owners 
have become somewhat confused as to 
just what the coinsurance requirements 
are at the present time, but appar- 
ently the move to change the ex- 
. isting rules will not materialize for 
some time. The original Missouri 
law concerning -coinsurance permitted 
the issuance of the coinsurance elause 
on policies covering personal property 
’ in cities with a population of 100,000 or 
over. The only two Missouri cities of 
this size are Kansas City and St. Louis. 

However, after the companies re- 
entered Missouri and the antidiscrimin- 
ination law was put into effect the 
contention was made that the antidis- 
crimination law automatically repealed 
the original coinsurance statute. As a 
consequence companies began issuing 
policies including the coinsurance 
clause in 15 Missouri cities. No effort 
was made to include the clause on real 
property policies as Missouri has a 
valued policy clause which makes the 
issuance of a coinsurance clause on real 
policies impossible. State officials and 
a number of fire underwriters are of 
the opinion that the antidiscrimination 
law did not actually repeal the original 
coinsurance requirements, and that the 
companies were in error in issuing the 
clause in the 15 smaller towns. It will 
be remembered that the law requires 
that the assured apply in writing for the 
insertion of the coinsurance clause, and 
that when the companies began to en- 
force this requirement originally some 
months ago there was a vigorous com- 
plaint made by local agents who had al- 
ready issued the policies. 

Apparently the companies have de- 
cided to continue to permit the use of 
the coinsurance clause in the smaller 
cities for the present at least which 
means no change in underwriting condi- 
tions, although the opinion is held in 
some quarters that as soon as insur- 
ance affairs politically are ironed out at 
the state house. companies will discon- 
tinue the use of the clause in the small 
towns. This may result in a protest 
from policyholders and bring about 
legislation which will be an official ap- 
proval of the action now taken by the 
companies. 


SUIT OVER COMPANY’S NAME 





Old Hawkeye & Des Moines Fire and 
Fireman’s Fund Would Enjoin 
Hawkeye Securities Fire 


DES MOINES, Aug. 6.—The newly 
organized Hawkeye Securities Fire In- 
surance Company of Des Moines has 
been made defendant in a suit brought 
by the old Hawkeye & Des Moines 
Fire Insurance Company of Des 
Moines and the Fireman’s Fund of San 
Francisco in an effort to have the de- 
fending company enjoined from using 
the name it has adopted. 

The petition recites that in 1913, the 
Hawkeye & Des Moines reinsured its 
business in Towa, Illinois, South Da- 
kota and Nebraska with the Fireman’s 
Fund, agreeing not to write any insur- 
ance in those states for a period of 
ten years. The treaty carried with it 
exclusive use of the term Hawkeye for 
the said ten years. 

But, says the petition, the Hawkeve 
Securities Company was organized last 
January and the word “Hawkeye” was 
assumed “for the deliberate purpose of 
interfering with the business of the 
plaintiffs; that the plaintiffs are the 
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against the defendant and all other per- 
sons whomsoever.” 

It is further alleged that the defend- 
ant company is selling stock through 
Iowa intending to commence business 
in competition with the plaintiff as 
soon as it is completed. Also that it 
is conducting a propaganda throughout 
the state with the intent fraudulently 
to deceive the public into the belief 
that it is in some way the successor of 
the old Hawkeye and is thus guilty of a 
wrongful use of the name and of unfair 
competition. 

Plaintiff asks that the new company 
be enjoined from using the words 
“Hawkeye” and “Des Moines” in its 
stock selling campaign and in the con- 
duct of its business. , 

The Hawkeye Securities is organiz- 
ing with an authorized capital of 
$1,000,000. R. S. Howell is president, 
W. S. Hazard, Jr., vice-president; H. 
C. Hargrove, second vice-president; C. 
M. Garver, treasurer; H. S. Butler, sec- 
retary. Howell and Hazard have long 
been prominent in Iowa insurance cir- 
cles. 


Taake Takes New Tack 


DES MOINES, Aug. 6.—Commissioner 
J. F. Taake has come back at the Phoe- 
nix of Hartford, which recently asked 
an injunction in Des Moines district 
courts to stop Commissioner Taake from 
forcing it to do away with the name 
of “State Insurance Department of the 
Phoenix of Hartford.” When the Phoe- 
nix took over the State it adopted that 
as part of its name in the Iowa field. 

Commissioner Taake files an answer 
and cross petition, in which he asks 
that the Phoenix be restrained and en- 
joined from using the titles “State In- 
surance Company” and “State Insurance 
Department” on its blanks, literature 
and advertisements. The commissioner 
avers that much confusion results and 
that his mail and that of the Phoenix 
are often mixed as a result. 

At present the commissioner is tem- 
porarily enjoined from depriving the 
company of the right to use the title. 
The case will come up for final hearing 
at the September term of court. 


Texas Towns Need Water 


As a result of three suspicious grain 
fires in Sherman, Texas, State Fire Mar- 
shal S. W. Inglish is making a personal 
investigation of the situation and spent 
part of this week in that city. From 
there he made a round of some middle 
West Texas towns which are embar- 
rassed by the fourth year of drouth. 
Their water supply is limited and in 
some instances a serious situation exists. 
Brady has just issued $25,000 additional 
water works bonds and is doing every- 
thing possible to relieve the local condi- 
tion. Other towns are enlarging and 
building new reservoirs, but they do not 
answer for present needs. Unless a 
heavy general rain falls soon in Texas 
many towns are going to be minus an 
adequate water supply. 





New Plant Will Be Model 


AUSTIN, TEXAS, Aug. 6.—Through 
Chief Inspector T. F. Baker, the State Fire 
Marshal’s department of Texas has given 
its approval to the plans for the con- 
struction of the new Magnolia Petroleum 
Oil Company storage tanks and dis- 
tributing station in Dallas. The former 
plant burned at an estimated loss of near 
$500,000. The plant will be located on 
the extreme northwestern limits of the 
city. There is a natural cliff on two 
sides and railroad tracks on another. 
The company will build a concrete fire 
wall around the grounds, with a separate 
concrete wall around each battery of 
tanks, so that a fire occuring in one part 
will not be communicated to other parts 
nor to adjacent property. The buildings 
within the enclosure will all be con- 





owners of the name “Hawkeye” and 
entitled to the exclusive use of it as 
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MOUNTAIN AND COAST _FIBLD 


ANOTHER COMPANY SECURED 


Marsh & McLennan Gets the General 
Agency of Allied Underwriters 











SAN FRANCISCO, CAL., Aug. 7.— 
Marsh & McLennan of California have 
been appointed Pacific Coast general 
agents for the Allied Underwriters, the 
newly created annex of the Union In- 
surance Society of Canton, and its run- 
ning mate, the British Traders Insur- 
ance Company. The appointment is for 
fire lines and will not conflict with rep- 
resentation of the Union of Canton by 
Balfour, Guthrie & Co. 





Will Boost the Federation 

Los Angeles, Cal., Aug. 6—James J. 
Ryan, secretary of the Insurance Federa- 
tion of California, met with the southern 
California special agents here. After his 
talk the field men organized to make a 
thorough canvass of their territory in 
behalf of the Federation. H. E. O’Brien 
of the Aetna, was elected chairman and 
E. E. Price of the Hartford, secretary. 
Five committees of five men each were 
then appointed, with the following chair- 
men: Charles Quitzow, Home; A. C. Mc- 
Connell, Pennsylvania; W. D. Whelan, 
Firemans Fund; F. Kuhl, North 
America; C. H. Gatchell, Girard. South- 
ern California territory was apportioned 
to these five committees who will en- 
deavor to secure 100 percent member- 
ships from the offices of the various 
local agents. 





Wells Denies Rumor 


SALEM, ORE., Aug. 7.—Insurance Com- 
missioner Harvey Wells, of Oregon, de- 
nies the rumor that he is to retire from 
office Jan. 1 to become general agent for 
the Home of New York in Oregon, Wash- 
ington and British Columbia, succeeding 
the late John D. Coleman of Portland. 
He says he has had no offer from the 
Home, and is not now contemplating 
retirement from office. 





Rewards Are Given 


SAN FRANCISCO., CAL., Aug. 7.—In 
accordance with the reward system that 
was inaugurated by the Firemans Fund 
to encourage the development of im- 
proved methods in transacting the rou- 
tine business of the head office, three 
prizes have recently been awarded, as 
follows: Mrs. E Runkle, for improv- 
ing the records for the fire loss depart- 
ment and enlarging the index system; 
Charles Preston, for an accounting sys- 
tem for segregation of the marine war 
tax, and Charles T. Dodge, for an index- 
ing system for the auto loss department. 
These three suggestions have been put 
into operation with a resulting increased 
efficiency, economy and service. 





Charles R. Page, formerly general au- 
ditor of the Firemans Fund, and now a 


Board and trustee of the Emergency 
Fleet Corporation, recently came to Cali- 
fornia from his post of duty at Washing- 
ton for a much needed rest. Mr. Page’s 
fifteen years with the marine department 
of the Firemans Fund and his recent 
trip to South America are valuable. 


' will engender enmity 





member of the United States Shipping” 





DISCOUNT WASHINGTON NEWS 


Many Pittsburgh Agents Are Not Dis- 
turbed Over Existing Conditions 
and Deplore Wholesale Protests 


PITTSBURGH, PA., Aug. 7.—There 
is a disposition among many local 
agents here to discount some of the 
Washington stories about the great 
danger to insurance business. Many 
statements in news reports, the agents 
say, are exaggerated. These agents say 
that the insurance business has been on 
the job in Washington and has been 
watching developments carefully, not 
in large numbers probably but at least 
effectively. 

Two forces have been on the job in 
Washington according to one agent, 
either of which is a force to be reck- 
oned with. One of these forces is 
Henry Evans, of the Continental, and 
as this agent expressed it, “He is a 
host himself.” Then the National As- 
sociation of Insurance Agents has been 
following the situation carefully, pre- 
pared to take action when action 
seemed wise. Nothing would do more 
harm to the insurance business at this 
time, say these agents, than an in- 
discriminate and wildly directed pro- 
test of thousands of local agents 
against some danger in Washington, 
which is not named and embodied in 
a definite piece of legislation but main- 
tains the vague description of a “tend- 
ency.” Local agents express their 
opinion that the “brass band” method 
of dealing with the present situation 
where it does 
not now exist and arouse increased en- 
ergies where it does exist. 


Marine Association Meets 


The Association of Marine Under- 
writers met in New York City last week, 
with President Benjamin Rush of the 
North America in the chair. This or- 
ganization has been established to pro- 
mote the interest of American marine 
companies. Most of the time was given 
to completing the organization. New 
members elected were the Federal of 
New Jersey, New Jersey Fire, Hartford 
Fire, Atlantic Mutual, Boston, United 
States Lloyds and American Equitable. 


Big U. & O. Offering 


NEW YORK, Aug. 7—A line of $1,500,- 
000 covering use and occupancy for a war 
manufacturing company and calling for 
payment of $5,000 per day in event of 
loss was a recent street offering here. 








Object to Mortgage Clause 


NEW YORK, Aug. 6.—At a meeting of 
company officials and managers here the 
fact was brought out that the present 
enemy alien clause recommended by the 
National Board is objected to very seri- 
ously by the large loaning and mortgage 





companies as being impracticable and 
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invalidates present insurance. The mort- 
gage companies say that the interest of 
the mortgagees must be protected and 
the use of this clause on all policies im- 
perils that interest. The matter is again 
put up to the laws committee of the 
National Board to suggest a different 
method of ee vee the situation. 


Plan is is Delayed 


Washington, D. C., Aug. 7.—In his re- 
port to the Chairman of War Industries 
Board, W. H. Merrill, Chairman of the 
Fire Prevention Section reported that his 
section was considering plans for financ- 
ing fire protection improvement in plants 
being used to make government pro- 
ducts. It is understood that the work- 
ing out of such a policy has been de- 
layed while it is being determined just 
where authority to decide issues of gov- 
ernment aid shall reside. Those who are 
most familiar with fire protection prob- 
lems believe that this authority should 
be centered in the Fire Prevention Sec- 
tion of the War Industries Board instead 
of being scattered among such depart- 
ments as the Army and Navy Intelli- 
gence Departments and the Secret Serv- 
ice. In the meantime definite progress 
towards putting in fire protection with 
government aid, though it may be badly 
needed, is being held up. 


Eastern Notes 


The German American Fire of Wash- 
ington, D. C., has changed its name to 
the American Fire. 

Ivan E. Lang, for many years deputy 
insurance commissioner of Maine, has 
resigned and on Aug. 17 will become 
identified with the prominent general in- 
surance agency of Boothby & Bartlett 
at Waterville. 





| Losses of the Week 





INDIANAPOLIS, IND., Aug. 3.—Fire 
starting in the basement of the Mutual 
China Company, 128 S. Meridian street, 
supposedly from spontaneous combus- 
tion, this afternoon caused approximately 
$250,000 loss to that and adjoining 
property. The fire was discovered at 1 
o'clock and the department responded 
promptly but the rapid burning of large 
quantities of straw used for packing in 
the basement filled the building with 
smoke and prevented entrance of the 
firemen. The Mutual China Company 
carried $50,000 of use and occupancy in- 
surance as follows: 

Queen ......$30,000 Automobile . 20,000 

But $20,000 fire insurance was carried 
on building, making insurance loss total: 
Continental..$ 2,500 Ind. Ger. Mut. 2,000 


Aetna ..-..10,500 Hartford - 5,000 

Insurance on fixtures as follows: 
Continental ..$1,000 Pa. Fire......$1,000 
Home Und... 2,000 

Insurance on stock: 
saga sb “ae COO BAe occ cen $ 4.000 

Eng.. 5,000 Fid.-Phen 7,500 

Paiatine .... 2,500 Fire Ass’n... 4,500 
L& L. & G. 10,000 American .. 6,000 
Hartford ,000 Westches. 5,000 
Scott. U. & pes 13,000 Contintl. 5,000 
Mich. F. & M. 12,000 Aetna ...... 5,000 
National, ct. 9,000 Mark. Nat’l.. 3,000 
Ins. Co. N. A. 7,000 Home ML 15,500 
N. W. Nat’l.. 2,500 N. Y. Und. 3,000 


Mech. &. Tra. 7,500 

The fire communicated to the whole- 
sale tobacco store of the House of Crane, 
126 S. Meridian street, where a_ stock 
damage of approximately 50 percent of 
the $179,500 insurance is reported. In- 
surance as follows: 


Germania ...$10,000 Buffalo ...... 3,000 


Springfield ... 4,000 N. Brunswick. 4,000 
Fireman’s ... 4,000 American ... 4,000 
Camden ..... 10,000 Nat. Union... 5,000 
Granite St. 4,500 Phoenix, Ct.. 5,000 
State, Eng.. < : 5,000 London ..... ,500 
Sun 3..c --$8,000 Security, Ct..10,000 
Nat. -Ben F.. - 7,500 Boston ...... 3,000 
Queen ... . .10,000 Continental .. 5,000 
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Imperial ae Marq. Nat.... 4,000 
St. Paul. 6,500 Aetna Und... 5,000 
Aetna ...... ..10, 000 German, Pa.. 5,000 


United Stat..10,000 

Commonw’th.. 6,000 

Hartford .... 3,000 
Insurance on fixtures: 

Sun --$ 900 Am. Central. 
* * * 


San Antonio, Tex., Aug. 6—The city 
had two destructive fires last week and 
the theory advanced is that the origin of 
each was incendiary. The Merchants’ 
Transfer Company’s warehouse was de- 
stroyed Thursday morning, with a loss 
of approximately $50,000, and on Friday 
morning the planing mill and automobile 
accessory department of the Petrich- 
Saur Lumber Company was burned, with 
a loss of $40,000. Both fires were lo- 
cated in government warehouse districts, 
and, had the wind been strong, the 
government buildings probably would 
have caught fire. Both occurred at about 
the same hour of the morning. 

* 2 * 

Detroit, Mich., Aug. 3—The Lipparht & 
Heymann Clothing Co., located at 53 
Farmer St., suffered a $750 loss. In- 


Home ....... 5,000 
Great Amer.. 7,500 


-2,700 


surance: 
Home Und ..$10,000 Continental .$4,000 
Mercantile . 11,000 


* * * 

Akron, 0O., Aug. 1—There is a 1,000 loss 
to the Columbia Chemical Co., involving 
item 61 of general form of policy. The 
total amount of insurance is $926,950. 


* * * 
Detroit, Mich., July 30—There is a 
33% percent loss to the Fisher Wall 


Paper Co., the total amount of insur- 
ance carried is $18,000. 
* * * 

Detroit, Mich., July 24—There is a 50 
percent loss to the Lenic & Leny Amuse- 
ment Co., total insurance carried is 
$10,000 

* *k * 


Milwaukee, Wis.—There is an _ $8,000 
loss to the laundry plant owned by the 
Felican Sisters of —— 


Indianapolis, Ind., Aug. 5—There is a 
$2,000 loss to the Indianapolis Electric 
Supply Co. — 


Iowa City, Iowa., Aug. 1—There is a 
$3,000 loss to the Johnson County Sav- 


ings Bank. Insurance: 

Fire Assn....$3,000 Aachen & Mo. ¥. pots 
Home ....... 3,000 Royal ....... 8,500 
Brit. Amer. .. 2,000 Farmers .... 3,000 
Gt. Amer. ... byte: Amer. Cent. . 1,500 
Phoenix ..... 2, Girar --». 5,500 
Fireman’s Fd. e000 N. B. & 2 :000 
American ... 4,000 Reliance ..... ,000 
Western ..... 2000 Royal Ex. ... 2,500 

*x* *k x* 


Port Huron, Mich., July 30—There is 

a $2,000 loss to the plant of the Sum- 
mers Linen Co. Insurance: 

ome ...e.e. -$4,000 N. Y. Und. hig 000 

Hartford .... 4,000 Aetna ....... 4,000 

ga «++. 4,000 Niagara ..... 4,000 

Springfield 


Fid.-Ph. 

Fine Asse. .. 0 Phil. Und. ... 4,000 

LL&L. & G... 4,000 Phoenix ..... 4,000 
*x *k * 

Detroit, Mich., Aug. 2—The loss to the 

Delmont Restaurant Co. is estimated at 


40 percent. Insurance: 

Inter State ..$1,000 Palatine ..... $1,650 
Northern .... 2,000 Fireman’s Fd. 2,000 
Queen ....... 2,000 : 


Menominee, Mich., Aug. 2—There is a 
$1,200 loss to the Crawford Cedar Co. 


Insurance: 

Hartford eh - 000 gg ago err’ $5,000 
20 ere 5,000 . Und. 2,500 
St. P. F. & M. 5,000 Sa Un. - -$1,000 


Fireman’s Fd. 5,000 
* * * 

Industry, Ill—There is a total loss to 
the general store of C. H. Price & Co., 
located on Lot 10, Block 3. 

* Kk * 

St. Paul, Minn., July 26—Fire caused 
a total loss to the building owned by H. 
Stein, at Eighth & Cedar Sts. There is 
also a total loss to the stock, furniture 
and fixtures of the McQuaid Market 
House Co. 

Insurance on buildin 
R. Ger. Und..$20,250 Palatine waded $1,750 

Insurance on Stock: 

Amer. Alli....$3,750 New Hav. Un. 2,000 


Amer. Eagle. -1,000 Norwich Un.. 1,000 
A rere 2°500 + ae Sueaes - 7,500 
Coml. Un. ... 5,000 Royal ....... ,000 
Fire Asso. .. 2,000 Springfield 2,500 


Firemen’s Fd. $4, 000 Sves .ccccece 5,786 
North Am. .. 2,000 


Insurance on Furn. & Fix.: 


Amer. Alli. ..$ 750 Home ....... ,000 
Amer. Eagle 1,000 Norwich Un. 1,500 
Boston ...... 000 Pa. Fire .... 2,000 
Columbian 2,000 Phoenix Ct... 3,000 
Coml. Un. 2,000 ee 500 
Fire Asso. ... 1,000 Svea ........ 1,250 
Hartford --$1,000 West. Assur.. 1,000 
* * * 


- St. Paul, Minn., July 26.—There is a 
total loss to the grain elevator, located 
on the southeast corner of Starkey and 
Plato streets, owned by Clarence C. Gray 
& Co. Insurance on build ing: 

Amer., N. J..$1,000 New Hamp...$ 500 
Fid.-Phen. ... 1,500 Pa. Fire...... 1,000 


State of Pa.. 1,000 Westches. - 1,000 
Insurance on contents 
Amer., N. J..$1,000 State of Pa...$1,000 


Calumet Und. 2000 Springfield .. 2,000 
*x* * * 


Waterloo, Iowa, Aug. 5—The loss to 
the Ferguson Mfg. Co. is estimated at 


total. Insurance: 
Fireman’s F. $1,000 Scot. Un $1,000 
Buffalo ...... 00 Ger. Amer 50 
Coml. Un. ... 500 New Hamp... 500 
Firemen’s ... 550 Lon. & Lan... 3,000 
GivarG .ccces 500 

* * * 


Marion, Ind.—The fire which was re- 
ported in last week’s issue as occurring 
in the plant of the Bedell Manufacturing 
Co. at Gary, Ind., should be charged to 





Marion, Ind., where the plant is located. 


Anderson, Ind., July 31—There is a to- 
tal loss to the contents of the S. C. Sells 


garage. Insurance: 
L. & L. & G....$500 Atlas tennuses<ta 
Amer. Cent. ... 500 Aetna ...cccee 

* * * 


Dayton, O., Aug. 1.—There is a $250,000 
loss to the plant No. 4 of the Maxwell 
Motor Company, involving the following 
companies: 


Richmond - 000 Cleveland ..$10,000 
Newark . 15,000 County ..... 5,000 
Hartford ... 20,000 Concordia 5,000 
Granite Sta.. 15,000 Security 10,000 
yo ee 2,500 Niagara 2,000 
Amer. Cent.. 2,500 Germania ... 5,000 
Com’l Un.... 15,000 Nat’l, Ct.... 10,000 
Sterling 15,000 Western hone 3,000 
Ger. Amer... 5,000 Phoenix ... ,000 
Mech. & Tra. 10,000 Rh. Island.. 5,000 
Mich. F.& M. 5,000 Eq. F. & M.. 15,000 
Royal Exch.. 20,000 No., Eng.... 20,000 
| 10,000 Keyst. Und.. 2,500 
Queen ...... 10,00 OMG cs ncees 17,500 
Col. Nat’l.... 10,000 Firemans ... 10,000 
Use and occupancy insurance: 
Pitts. Und...$10,000 Un. Assur...$10,000 
City, N. Y... 5,000 Com’l Un.... 25,000 
Reliance .... 10,000 No. River... 25,000 
Sprefld. .... 10,000 Contintl. - 30,000 
Fid.-Phen. .. 15,000 Eureka .... 5,000 





W. T. Benallack, home office general 
agent for the Michigan Fire & Marine, 
has just returned from a trip through 
the western mountain field. He made a 
part of the trip with E. J. Miller of 
Denver, general agent of the mountain 
field. Mr. Benallack reports business in 
good condition, considering the adverse 
conditions generally prevailing. Part of 
the trip was made by motor through the 
Colorado mountains. 


President 0. E. Lane, of the Niagara 
Fire, has returned to work after four 
weeks’ vacation in the mountains. Dur- 
ing this time he was 50 miles from a 
railroad and succeeded in divorcing him- 
self absolutely from business. 


Tirrell W. Fletcher, special agent for 
the Firemans Fund in the San Joaquin 
Valley, north coast and Nevada, is leav- 
ing the company to go into the local 
agency business at San Pedro and Wil- 
mington, Cal., where he will be affiliated 
with his brother-in-law, E. W. Sander- 
son, Jr., who is already well established 
in this field. 
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PLAN TO MEET THE 
DEMANDS OF THE DAY 


(CONTINUED FROM PAGE 1) 


oughly competent underwriter of wide 
experience and broad vision, will be 
secured, who will have authority to 
bind lines in large aggregates; the gen- 
eral policy of the association being 
directed by a small working committee 
of three; membership upon’ which 
would rotate each month so as to re- 
move any charge of favoritism. 

The territory would be distributed 
for greater convenience into the fol- 
lowing fields: East and _ northeast; 
middle; west and northwest; mountain, 
Pacific Coast and southern. 


* Will Aid Local Agents 


It is not intended that the proposed 
organization encroach in any way upon 
the activities of local agents but 
would rather be of distinct aid to them, 
all business being accepted through 
well-established business channels. 

Underwriters feel that present con- 
ditions in the world of affairs are 
abnormal and call for exceptional 
treatment, hence their willingness to 
disregard conventional theories and 
practices and go the limit in assisting 
the Government and those handling war 

.. contracts. 
Biggest Buyer on Earth 

The government is the greatest buyer 
in the world today and more work is 
being done in its behalf than for any 
other. Large sums are being expended 
in shipbuilding, manufacture of muni- 
tions and supplies of various kinds. 
Enormous stocks are being kept in ware- 
houses and other storage facilities. It is 
thought that some plan can be worked 
out whereby insurance can be offered 
on a cost plus basis and the present 
expense can be materially reduced. If 
some plan can be worked out in this con- 
nection it is believed it will go far to 
meet the demands of the day. If the 
companies can be guaranteed a profit 
there is no doubt but what some arrange- 
ment can be made that will be acceptable 
to the government. 


DIVERSE VIEWS AS TO 
PRESENT SITUATION 


(CONTINUED FROM PAGE 1) 


that in his opinion the fire companies 
made a big mistake at the very outset 
of the war when it came to insuring 
property of contractors who were 
building army cantonments and doing 
other government work. At that time 
he said the fire insurance on such prop- 
erties should have been placed on a 
cost plus basis with the acquisition 
cost cut down, thus following the same 
course as was pursued by the casualty 
companies. : 

The surety rates for contractors doing 
government work on the cost plus basis 
was reduced from 2 to 1 percent. The 
casualty companies agreed to reduce 
their commissions from 15 to 7% percent 
on workmen’s compensation. 


New Proposition Made 


Casualty companies now have a prop- 
osition whereby they agree to a guaran- 
tee of 5 percent on their premiums, the 
government to make up the deficit in 
case there is one, and the companies to 
return any earnings over that amount. 
This official thinks that fire insurance 
companies’smust get on the same basis 
if they are to hold any of the property 
in which the government is interested. 
The government will not be interested 
otherwise in insuring anything. He be- 
lieves that if fire insurance is carried, 
agents’ commissions must be cut to 5 
percent and the companies will not be 
allowed over 2% percent on their pre- 
miums. In the case of the casualty com- 
panies the government is simply allow- 
ing 5 percent on their premiums for the 
machinery and service granted. The 
casualty companies, of course, render 
more service in the way of looking after 
accidents, making inspections and inves- 
tigations, adjusting claims and so on 
than the fire insurance companies would 
be called on to do. The government in 


taking fire insurance might agree to pay 
the companies 2% percent for the use 
of their machinery for inspections, look- 
This official 


ing after losses and so on. 
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THE GENERAL AGENCY OF 


NEARE, GIBBS 6 LENT 


CINCINNATI 
“The Office with the Quick Service™ 


Handles eight companies for automobile, fire, theft and transportation 


insurance and 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 


has an agency organization, with first class special 
agents and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. 


Only 











believes that the fire insurance com- 
panies should make some offer of this 
kind. He is of the opinion that much 
can be saved out of the wreck in this 
way, but that unless a proposition of 
this kind is made, the government will 
continue to take over the insurance on 
all property which it owns, controls or 
in which it is interested. 


Sees a Serious Situation 


Another company official who visited 
Washington during the week looks upon 
the subject far more seriously and feels 
that active steps should be taken by the 
agents throughout the country if they 
expect to hold the American agency 
system intact. He states that many of 
the leading agents do not view the 
present situation with alarm because so 
far only the large brokers have been 
hit by losing railroad insurance and un- 
doubtedly the telephone property will be 
taken over. However, the agents are 
hit so far as the shipbuilding plants and 
merchandise purchased for war purposes 
are concerned. If one by one these large 
premium paying risks are taken over by 
the government it is going to put quite 
a crimp in the fire insurance business. 


Should Write to Law Makers 


The Senators and members of the 
House should hear from their constitu- 
ents as to this insurance question. Loéal 
agents, especially those throughout the 
south and west should make themselves 
known on the question and get business 
men to write. It would create a different 
sentiment. At the present time the law 
makers and those in government bureaus 
are rather indifferent because they have 
not been stirred up along insurance 
lines. Secretary McAdoo of the Treasury 
Department should also be acquainted 
with the sentiment of insurance men 
throughout the country. p 

The official quoted takes the position 
that the great insurance body cannot 
stand bleeding so extensively without 
showing signs of anaemia. It is true 
that the large brokers are the ones that 
have been hit hard up to date and a 
number of agents seem to glory in it. 
This official, however, contends that they 
do not understand that a _ continued 
policy of this kind ultimately means 
great weakness. 


Mr. Lieber’s Position 


I have been interested in reading the 
statement of Richard Lieber of Indian- 
apolis, president of the Merchants & 
Manufacturers Insurance Bureau of that 
city, in attacking this correspondence. 
Mr. Lieber claims that the fire insurance 
business is conducted at a great waste. 
I presume he means that the agents 
should be eliminated and the business 
should be done direct between the as- 
sured and the company, the same as in 
vogue with the interinsurers and some 
of the mutuals. If we could reduce all 
our activities to a system of “from the 
farm to the consumer” it might be de- 
cidedly economical, but very awkward, 
and for the most part unsatisfactory. I 
do not see how we can get along at the 
present time without insurance agents. 
They carry the banner of insurance to 
the remote quarters, and thus secure a 
wide distribution. If we have to depend 
upon people voluntarily insuring, there 
would be mighty little insurance in 
force. Even fire insurance is stirred up 
because of these agents and brokers. 
The trouble with the interinsurers and 
the big mutuals is that they only take 
the very cream of the risks. In reality 
they are not insurance companies. I 
imagine that any insurance company 
would be mighty glad if it could get the 
very best of the business to cut down 
rates and commissions. However, to be 
an insurance company means that the 
company must take the good, bad and 
indifferent. It must be a real insurance 
company. 

I think the people desire the service 
of agents and are willing to pay for it. 





The very nature of fire insurance re- 
quires the greatest possible cooperation. 
The law makers and state authorities, 
however, cause much extra expense by 
their hostility and attempts to break up 
the insurance business into competitive 
units which naturally increases cost of 
operation. If we could reduce the busi- 
ness to a simpler basis, get rid of a lot 
of red tape required by the laws, co- 
operate in a natural way, there could be 
some expense reduction. If Mr. Lieber 
would lead a movement to that end in 
his own state he would accomplish some- 
thing worth while. At the present time 
with the many governmental exactions 
I do not see how the cost of business 
can be reduced unless we eliminate the 
agents. -If we do that we are going to 
deprive many people of insurance be- 
cause they have to be pursuaded to do 
their duty. They will not do it of their 
own accord. The insurance agents are a 
necessity. They render a service and 
they earn their pay. 

Having said this I desire to be entirely 
fair to Mr. Lieber. It is only just to say 
that Mr. Lieber as a layman has given 
much attention to insurance. Many of 
his suggestions have been approved by 
the companies who recognize the fact 
that here is a business man who is acute 
and intelligent. I think that many of 
Mr. Lieber’s criticisms of the insurance 
business are well taken and those in 
command can well afford to give them 
most careful consideration. We take op- 
posite ways, however, when it comes to 
views on the agency system. Mr. Lieber, 


as I understand it, would have the 
agency system entirely abolished or 
greatly modified so as to practically 


emasculate it. I agree with Mr. Lieber 
that there are many agents who do not 





give value received or do not render 
much service. Instead, however, of en- 
tirely abolishing this system it seems 
to me we should all work to uplift the 
standard of agency service. We should 
insist that only those qualified to serve 
be licensed. In other words an agent 
should know how to render insurance 
service before he is allowed to solicit 
or write a policy. Ignorance, incom- 
petency and indifference should be min- 
imized far more in the agency ranks and 
we should elevate the standard of 
agents. 


New Manager Installed 


LOS ANGELES, CAL, Aug. 7.—A 
change in the management of the Los 
Angeles Fire Underwriters Association 
has taken place. George T. Atchley, who 
has been its manager for the past four 
years, is succeeded by Justin T. Brock- 
sieper, chief examiner of the Los Angeles 
office of the Board of Fire Underwriters 
of the Pacific, with which he has been 
associated for fourteen years. There is 
perfect harmony, the membership has 
doubled during the past four years, and 
its finances are in excellent condition. 
The organization has almost reached its 
maximum possible strength in numbers 
and will now enter a new stage of 
growth by giving additional service to 
its membership through an expert under- 
writer. 





Entering States for Reinsurance 


DES MOINES, Aug. 6.—The Iowa Na- 
tional Fire of Des Moines is entering a 
number of other states, but will do no 
direct business outside of Iowa. Re- 
insurance purposes are the aims in other 
states. The company has written over 
$95,000 in direct premiums and has had 
a low loss ratio. 








It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 

















General Agents Wanted 





APPLETON & 





Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD,-OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, $461,101 5 a ak 
Surpus Home Office Statement’ - - 117722 SNA oo oS 
UNITED STATES LLOYDS, Inc, of NEW YORK, ure oy Onto. PAN 
g (Marine Department) 
Supls = = + = ee ee + + SO080 
i Surplus United States Statement, $562,916 
ip accifiability is unlimited. > Surplus Home office Statement, $7,433,611 


3 South William St. 
AN ATTRACTIVE PROPOSITION- 


GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


COX, Attorneys 
NEW YORK 
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CANADA’S EXPERIENCE SHOWN 


Companies Writing Automobiles in the 
Provinces Find Fire Loss Ratio 
Higher Than Theft 








Companies writing automobile insur- 
ance in Canada find that their experi- 
ence is just the reverse from what it 
is in the United States. In other words, 
the theft loss ratio in Canada is lower 
than it is here, but the fire loss ratio 
is higher. The higher fire loss ratio 
is accounted for largely on account of 
the poorly constructed garages. Owing 
to the long winter season in Canada, 
it is only possible to use machines about 
six or seven months of the year. The 
rest of the time they are stored in 
garages, many of them in _ public 
houses. These are not well construct- 
ed, and when fire gets headway, the 
entire property is usually destroyed. 
In Canada there seems to be a decided 
sentiment against automobile thieves 
and they are vigorously prosecuted. 
The mounted police do good work in 
tracing down those who take ma- 
chines. 





MARKET PRESENTS PROBLEMS 





Course That Both Underwriters and 
Agents Should Follow Is Difficult 
to Select 





One large motor company on Aug. 
1 discontinued absolutely the manu- 
facture of automobiles and took on an- 
other war contract. The majority of 
automobile manufacturers have been 
working partly on war contracts and 
partly on automobiles as has this par- 
ticular one, but henceforth it becomes 
a 100 percent munition factory. 

The proposed gasoline and tire tax, if 
it is adopted by congress, will force 
more of them into the same class. Thus 
will be created a situation that will 
trouble underwriters in handling col- 
lision insurance. If these factories are 
not working on automobiles or auto- 
mobile parts, repairs would be difficult 
to secure and expensive. 


Taxes Would Upset Market 


Just at present the automobile market 
is such that the demand for cars ex- 
ceeds the supply. Congressmen back- 
ing the proposed gasoline and tire taxes 
probably think that their measure 
would correct this condition which they 
do not consider satisfactory in war 
times. Underwriters seem to believe 
that they would do more than correct 
it. They hold to the opinion that this 
tax would immediately create a big 
moral hazard on automobiles. People 
now owning cars would discontinue 
running them in many cases and even 
look for purchasers. . The supply of 
buyers would dwindle immediately and 
insurance companies would be made 
unwilling purchasers in many cases. 


Wholesale Cancellations Possible 


Should the war end this year, which 
conservative thinkers believe it will not, 
a moral hazard would probably be cre- 
ated immediately on second hand cars 
and on cars more than one year 
old. Automobile manufacturers would 
quickly resume the making of machines, 
the market demand would be satisfied 
and old cars would have considerably 
less value than they have at present. 
Safe underwriting practices would re- 
quire that companies go over their en- 
tire business and cancel out ‘a consid- 
erable part. 

Agents who have induced companies 
to accept unusual amounts on such 
classes of cars would have before them 
the task of taking up these policies and 
teplacing them, if possible, with pol- 
icies for smaller amounts. 








*COMEANI 
HOME OFFICE, PIERCE, BUILDING 


ST.LOUIS 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance 


on Automobiles” 
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DETROIT THEFT SITUATION 





Decrease in Number of Cars Stolen But 
Percent of Recoveries Also 
Goes Down 





DETROIT, Aug. 6.—Police reports 
for the first quarter of 1918 shows the 
decline in automobile thefts to be 12 
per cent. In the same period recov- 
eries of stolen cars have fallen off 16 
per cent. 

Of the cars stolen during January, 
February, March and April, of this year 
70.15 per cent were recovered, as 
against 86.61 per cent for the same pe- 
riod last year. Detroit thieves who 
turn to automobiles are doing so as a 
means of making a living, while in the 
past “joy riders” have largely been re- 
sponsible for thefts. 

Following is a table showing recov- 


eries, thefts and losses for the first four 
months of the year: 








Not 
Stolen Recovered Recovered 
January ... 161 153 8 
February 195 156 39 
March 256 160 96 
April ...... 353 208 145 
Total . 965 677 288 
The value of the cars stolen in this 
period is $798,390; recovered, $635,673; 


not recovered, $162,717. The total value 
of cars stolen in the same period last 
year was $803,774; recovered, $697,312; 
not recovered, $106,462. 

Decrease in thefts during 1918 is 
largely due to the campaign against 
thefts conducted by the Detroit Auto- 
mobile Club and a tendency on the part 
of the courts to hand out stiffer sen- 
tences. Between April 15 and June 15, 
when the greatest number of thieves 
were brought to court, there were a 
total of 41 arraigned. Of this number 
10 were sentenced, 14 paroled, 6 found 
not guilty and cases against the others 
called off. The latter action is too often 
taken because some relative of the ac- 
cused appears, appeals to the judge and 
the prosecuting witness withdraws ac- 
tion. 





Discuss Additional Standards 


A meeting of delegates from various 
organizations having jurisdiction over 
automobile insurance was held at the 
Underwriters Laboratories, Chicago, this 
week to consider standards for parts of 
automobiles. At present the lahoratories 
are examining and approving only locks 
for cars, but they will probably take up 
wiring systems, brakes and other parts 
on which depend the safety of the car 
from hazards against which companies 
insure. 





Many Cars Recovered 


COLUMBUS, O., Aug. 6.—By the ar- 
rest of Howard Brashear, 26, owner of 
a garage at Coalville, Athens county, it 
is alleged that the thefts of a large num- 
ber of automobiles from:Columbus and 
other cities will be cleared up. It is 
said by the police that Brashear has, 
since June 1, disposed of $50,000 worth 
of used cars. The man started the ga- 
rage business four years ago, with little 
or no capital, and his success aroused 
suspicion. 

A short time ago Brashear gave a 
relative a new six-cylinder car, and in 
the barn where this was kept, four 
stolen cars were found. Others were 
recovered in sheds and stables. Half a 





dozen others were found in Brashear’s 





stable. The young man was taken to 
Zanesville for trial. 

_ The Columbus police alone are look- 
ing for 59 machines, part of which are 
= have passed through Brashear’s 
ands. 





Will Write Lumberman’s Cars 


MILWAUKEE, Aug. 6—The Retail Lum- 
bermen’s Mutual of Wisconsin, with 
headquarters at 211 Merchants & Manu- 
facturers Bank building, Milwaukee, an- 
nounces that in response to frequent re- 
quests from its members, it has com- 
pleted arrangements whereby it can 
henceforth take care of their needs in 
the direction of automobile and compen- 
sation coverage. This is accomplished by 
its connection with the Lumbermen’s 
Mutual Casualty of Chicago as Wisconsin 





representative. Don S. Montgomery is 
secretary of the Wisconsin company. 


Superintendents’ Luncheon 


The regular monthly informal lunch- 
eon of the automobile superintendents 
of Chicago was held at the Grand Pacifie 
Hotel, Tuesday, with R. A. Buckman, of 
the Royal, presiding. The competition of 
outside companies, both stock and mu- 
tual, on rates, commissions and term 
contracts was discussed, not with any 
idea of meeting this, but merely to ex- 
change information secured on various 
concerns. F. C. McDiarmid, of the North- 
ern of England, was appointed chairman 
for September. 





Lend your savings to Uncle Sam. Buy 
War Savings Stamps today. 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


IOWA 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 





ILL., WIS., IND. 
C.H.TAYLO 
1865 Insurance Exchange, Chicago 
Phone Wabash 2 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





| 
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KANSAS 
THE WARREN ADJUSTMENT 


ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 


KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON + > KANSAS . 
MICHIGAN 


FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Rapids, Mich 
Adjuster of Fire Losses 











ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank bag Champaign, Il. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. : ; 
618 W. Jefferson Springfield. Illinois 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
62 S. Ch Le gy « Ill 
s R. Hazlett W.A 





. id FP. 1 . Bartlett 
_ aoe and Automobile Losses. 
IND. ILL. KY. TENN. 


I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
a Marine Losses 





KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjus' 
Bucklin Kansas 


| 





MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 











503 Bee Bldg. Phone Red 5848 Omaha 
N. DAKOTA and N. W. MINNESOTA 
A. G. HULTHEIS 
Grand Forks, N. D, 

PROMPT SERVICE 
20 YEARS EXPERIENCE 
OHIO 


JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 


INSURANCE ADJUSTMENT CO. 

C. W. Crossan G. W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan 


ears’ experience. 

SON __ 

Room 1, Cook Block __ Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 
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ADJUSTER OF FIRE. LOSSES—ALSO AcTs IN AN Apovisory CAPACITY TO Loss 
SUPERINTENDENTS AND EXAMINERS CONCERNING LOSSES AND/OR FORMS 
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GREAT LAKES 
INSURANCE COMPANY 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotruv:ski, President 
A. C. Mack, Managing Underwriter 





Telephone Harrison 7358 











Indiana Mutual Automobile Insurance Company 


We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 

















INCORPORATED 16824 


United States Fire Insurance Co. 





“A Staunch and Reliabie American Company” | 
EST. 1880 D. M. FERRY, JR., President 
S. ct . BOOTH, Vice-President 






Tenetee 


“37 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 
WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 

















ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY COVERING: 

seaman hess stan’ ILLINOIS~OHIO—INDIANA 

ria WISCONSIN — MICHIGAN 

CAPITAL 
$200,000.00 nes ee. 
Snaiide DAVIS 2019 INSURANCE EXCH? NGE 
VICE-PRESIDENT AND CHICAGO 


























Capital - - $1,400,000.00 
Assets- - - 7,525,508.76 | 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 














Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Assets must be in good condition 
and company have not less than five millions of insurance 


Insurance Company. 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 

















The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, [linois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: ~ “ - Shelbyville, Illinois 





THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


Newark Firelnsurance Company 


Newark, N. J. 


107 Years of Successful and Continuous Operation 


Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
Use and Occupancy Insurance 














Licensed ta do business in practically all States in ~ 
Union and ish Columbia. 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE — ee-nsunance uvosawarrss 


ARD 11 SO. LA SALLE ST. 
CATASTROPHE HAZ CHICAGO 


INCORPORATED 1849 


WESTERN 


Insurance —— 
of Pittsburg 


FIRE AND TORNADO 




















THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 














DEC. 31, 1917 
FARM RISKS oe en Ee $300,000.00 
won Surplus to Policy Holders - 378,923.38 
A LIVE AGENCY COMPANY Assets - - - - + + + = 708,299.89 
, Losses Paidto date - - - 6,517,084.28 


For Surplus 





Wm. L. Dickelman 8 Co. 


Insurance Exchange, 


CHICAGO, ILL. 


Lines 


Try Us 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 


AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 

P. A. COOLING CO., General Agents ° . . INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents . ° . ST. LOUIS, MO. 
GARNER & MANN, General Agents . . KANSAS CITY, MO. 
E. J. MILLER, General Agent . DENVER, COL. 

For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 

An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 








410 TONS OF GOLD a 


Insurance Co 0 


NORTH, MERICA 


PHILADELPHIA 
‘THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY: 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 

LOCAL RISKS CONTROLLED OUTSIDE. _ IF CHERE, ARE ANY SUCH RISKS 

IN YOUR FIELD, WRITE US_ABOUT OF HEM. MAY BEABLE TO HELP YOU. 
IT IS WORTH TRYING 











Capital $500,000 — Assets $1,211,054 
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INHERITANCE TAX AND 
LIFE INSURANCE PLAN 





Assistant Actuary O. W. Perrin of 
the Penn Mutual Makes In- 
teresting Comment 


NEW FIELD OF SERVICE 


Tells How Fund Created Can Be Used 
to Keep the Estate Entirely 
Intact 


Oliver W. Perrin, assistant actuary 
of the Penn Mutual Life in speaking 
of the inheritance tax and life insur- 
ance, says: 

The purchase of life insurance for 
the purpose of providing funds for 
payment of inheritance taxes is a new 
field of service and it may be well to 
attempt to clarify one or two misun- 
derstandings that have appeared in 


print. 
In Effect in Most States 


First, a word about the present 
status of inheritance taxes. Instead 
of being restricted as they were a few 
years ago to a small number of states 
and to the property of a decedent, 
who left no lineal descendants or dis- 
tributed his property among collat- 
erals, they have been extended in ter- 
ritory until they apply to all but five 
states, and under the new federal stat- 
ute to the entire Union, and they have 
been extended in scope until they apply 
to property passing to the widow and 
children as well as to the collaterals of 
the decedant. Accordingly, in the 
aggregate they are much greater than 
heretofore; in fact, where the decedent 
is subject to both state and federal 
statutes, they may absorb as much as 
55 percent of the entire estate. 


Estate Kept Intact 


The object of the testator is to pass 
to a designated heir or heirs a certain 
Piece of property or sum of money 
without diminution. So the question 
naturally arises—how can this be ac- 
complished in the face of such heavy 
taxes upon the estate. It is true that 
in rare ihstances the statute may be 
complied with by depositing securi- 
ties belonging to the estate and mean- 
while paying the income to the benefi- 
Ciaries, but this is merely a temporary 
expedient. Sooner or later the tax 
must be paid and this will require se- 
curities to be disposed of, perhaps at 

(CONTINUED ON PAGE 12) 


INDEX TO LIFE SECTION 








REASON xcenrs SUCCEED 


We Insure Total Abstainers at Reduced Rates 


How many TOTAL ABSTAINERS do 
you know whom you could insure if you 
could offer them reduced rates? How 


much business would THEY help you get 
if you could so write them? Wouldn't this 
be a great advantage in opening new ter- 
ritory? 

We Give That Advantage to Our Men 


We Insure TOTAL ABSTAINERS on Spe- 
cial Rates, or give them extra dividends on 
Regular Policies. The savings in mortality for 
many years has been an average of 27% in favor 
of the Total Abstainers, thereby giving them 
20% greater dividends. Do you see the advan- 
tage to both Agent and Insured? This plan 
builds the best business and gives the agent an 
organization which cannot be secured otherwise. 

Good Contracts to Live, Clean Agents. 


A FARM MORTGAGE BEHIND EVERY POLICY 
PEORIA: LIFE Comeany- 
PEORIA fol 











CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 






GOOD AGENTS WANTED 





Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 


TOMLINSON MAKES AN 
IMPRESSIVE ADDRESS 


Ohio Superintendent Says the Gov- 
ernment Will Not Take Over 
Insurance Business 





NO NEED FOR ANY FEAR 


Tells About the Work of the Depart- 
ment in Its Relations With the 
Business 


CLEVELAND, OHIO, Aug. 5.—“I 


) 
believe we are unnecessarily and unduly 
alarmed in regard to the intentions of 
the government toward insurance,” 
said Superintendent W. H. Tomlinson 
of the state insurance department in an 
address before a large body of insur- 
ance men at a dinner in his honor tend- 
ered by the Cleveland Life this evening. 

The government, in my opinion, will 
not take over one thing that is not actu- 
ally necessary to winning the war, and 
I think none of its departments have 
any plans of that kind. Of course, 
there are individuals who will do any- 
thing to gain power, but they cannot 
make a move of this kind without the 
proper backing, which they cannot se- 
cure. 

Basie Principles Not Affected 


“Tt is true that some branches of in- 
surance may have to take on different 
phases because of the changes. that 
have been wrought by conditions, but 
they will be merely different phases and 
the basic principles will not be affected 
thereby. There will be no wholesale 
raids of any kind.” 

Mr. Tomlinson said that in this state 
companies will not be permitted to raid 
each other,-nor will agents have such 
an opportunity. The department is for 
the purpose of protection, as well as 
supervision, and it will exercise that 
power in case anything is undertaken 
that would result in damage to any 
company or any individual. 


Stands for Protection 


“T will not permit assureds to vilify 
or vituperate companies or agents with- 
out. cause,’ said Mr. Tomlinson. 
“When the department receives letters 
that contain only such matter, they are 
returned to the writers. The depart- 
ment stands for the protection of 
everything that is fair both to the pub- 
lic and to insurance interests. The in- 
surance business is the greatest busi- 
ness in this country ana merits the at- 
tention that is given it.” 

In opening his address Mr. Tomlin- 
son addressed the assemblage as “Fel- 
low members of the Ohio insurance de- 
partment.” He spoke of cooperation 
and coordination and said he could 
not do anything unless tne agents help 
him. “We sink or swim together,” he 
said. 

“Cleveland, the fourth city—” said 
the speaker. “Why can’t Cleveland 
men go to it and help Mr. Hunt build 
up a great life insurance company.” 








LIFE INSURANCE SECTION 


(CONTINUED ON PAGE 12) 
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Assets, $2,722,226.66. 


SERVICE TO POLICYHOLDERS 


Liberal Policies—Lowest Cost—Promptness in Settlement of Claims. 


Paid Policyholders Since Organization Over $3,666,000.00 


Absolute Security 


Operating under the rigid laws of the State of Iowa and guaranteed by Deposits of Over $2,190,000.00 with the State of Iowa. 


In Force $56,512,644.00. Surplus to Policyholders $479,058.61 


MERCHANTS LIFE INSURANCE COMPANY 


The Sign 


of © 


WM. A. WATTS, President 


DES MOINES, IOWA Service 

















QUALIFICATIONS OF A GOOD AGENT 














HE general agent of the Pacific 
Tass at Little Rock, M. W. 

Hardy, in speaking of the qualifica- 
tions of a good agent, says: 

“A prominent railroad president once 
said that his agents were his diplomatic 
corps, and that his road was judged, 
and made or ruined by them. The same 
truth applies to a life company or a 
life general agency. Just as a man is 
known by the company he keeps, so is 
an insurance company known by the 
agents it employs. 

“Character and integrity are, there- 
fore, two essentials in the qualifications 
of any agent. In our opinion short roads 
to results, such as waving these re- 
quirements and employing anyone who 
can sell insurance regardless of meth- 
ods, do not pay. 


Contract, Not a Commodity 


“Life insurance is a contract, not a 
commodity, and since in its sale we 
appeal to all that is best in human na- 
ture, it is best to have a representative 


of character who would not be sus- | 


pected of selfishness in making this 
appeal. But no amount of character 
and integrity will avail unless coupled 
with self-confidence. To do a thing 
one must first believe he can do it— 
we only do things we believe we can 
do, and rarely ever exceed our vision. 
Work is also absolutely essential and 
its importance is attested by numbers 
of agents who get large business with- 
out even character. Tenacity of pur- 
pose and determination to succeed also 
are found in all successful agents. 


Getting Inexperienced Men 


“Best results come from those devel- 
oped withovt previous experience, and 
one is therefore confronted with the 
necessity of picking a success from the 
ranks of those who have never sold a 
policy. Lookout should be kept at all 
times for this material, and endless in- 
quiries made of substantial business 
and professional people in different 
parts of the territory. The inquiry 
should always be made for men of 
character and determination who are 
willing to give their whole time if 
found adapted to the work, or part 
time to help meet the ever increasing 
cost of living. The banks, school 
Yooms, misfits in professions, and 
wholesale houses are the favorite 
hunting grounds. 


Material Always At Hand 


“Practically every community has 
some material. The general agent 
should be trained in handling men and 
be a good judge of a man’s possibili- 
ties. After a personal interview, if 
favorably impressed, the general agent 
should show opportunity in business 
both for service and gain and create 
desire on the part of the prospective 
agent to get in. Here should be shown 
how you can best serve him, both as 








to company and personal assistance, in 
getting started. The measure of suc- 
cess. in interesting the prospective 
agent in the work absolutely depends 
on how well the general agent can 
show the possibilities of the business 
and impress on the agent his capabili- 
ties, as yet untried. Here all the per- 
sonality and force of the general agent 
should be used, because the amount of 
enthusiasm engendered in the begin- 
ning may carry the beginner over many 
rough places. We are not a believer 
in the passive theory of first waiting 
for an agent to look up and declare 
his conviction that he can write insur- 
ance—and ask for a try-out and con- 
tract. 
Training of An Agent 


“When the willingness to. ‘try it out’ 
is expressed, his education should be 
begun and made as complete as pos- 
sible, giving him all the confidence 
through knowing the subject as thor- 
oughly as possible. This is the most 
critical of all stages in an agent’s ca- 
reer, and instead of being left to work 
out his own salvation alone, the gen- 
eral agent should work with him or 
use experienced men with him a week 
or two at a time, giving all leads pos- 
sible, until he begins to produce alone 
and have confidence in his own abil- 
ity. 

" General Agent’s Attitude 

“An agent should always be made 
to feel that the general agent is in- 
terested in his work and welfare and 
that he is his friend. The general agent 
should also try to stay in a position 
where he can constantly advise him 
about his work and get advice from 
him on what will improve agency serv- 
ice and agency organization. An 
agency is dead without an esprit de 
corps. Agency dinners, meetings and 
friendly contests in the agency, and 
an agency contest with other agencies, 
make a sport of the work and give 
a definite object for each agent to 
work for. In other words, sustained 
interest is necessary. 


Considerable Guess Work 


“After all, obtaining a _ successful 
agent is largely a matter of guesswork, 
and one’s success is measured by his 
ability to guess another person’s capa- 
bilities and develop them. There must 
be disappointments and money lost on 
both sides. Our opinion is, however, 
that more failures are from lack of 
proper handling after signing a con- 
tract than from mistaken judgment in 
the beginning.” 


Herbert S. Baer of Milwaukee has be- 
come associated with tne Wisconsin and 
Upper Michigan generze agency of the 
New England Mutual Life as a special 
agent, working under the direction of A. 
L. Saltzstein, 810-812 First National Bank 
building, Milwaukee, general agent for 
the territory. 








agents, examiners, and appli 


WM. H. FLANDERS, Mer. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the i igation of insurance subjects. We om 


for mortgage loans, alse death claim sapueonidainn investigations 

OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 

(Also Other States Organized) 
Central Office 


INDIANAPOLIS, IND. 








Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


OF AMERIGA 


* aed 


4 INCORPORATED UNDER 
THE COMPULSORY DEPOSIT & 
BH) LAWSOF THE STATF 
Ni — OF INDIANA i) 


The Sign of Geod Insurance 

















THE CAPITOL LIFE INSURANCE COMPANY 


Good Insurance 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 




















Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Il. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President j. L. MITCHELL, General Agency Manager 











A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. JOur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examinatien full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 
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“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
. organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 
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of success. 


Company. 


Jesse R. Clark, 
President 





THE REAR GUARD. 


No more virile and efficient body of men can be found than | 
the large army of life underwriters. 

Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 
The GOOD WILL created by farm loan in- 


vestments, developing the Country’s agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 


Allan Waters, 
Second Vice-President 


CINCINNATI, OHIO. 











PLANS ARE SET ASIDE 





CONVENTION NOT TO BE HELD 





Peoria Life Salesmen Stay Home and 
Work—Expense Money Put in 
Liberty Bonds 





In everything pertaining to war work 
the Peoria Life and its entire organiza- 
tion has always been 100 percent effi- 
cient, and its $100,000 Club is keeping 
up this record. The club year closed 
on July 31. There are 27 qualified 
members of the $100,000 Club and 
seven qualified members of the $200,- 
000 Club. 

The club convention and outing was 
to have been held this year at Boston. 
The men were scheduled to leave 
Peoria August 10. During all of the 
past year the members in their various 
communities have been prominent in 
the sale of Liberty bonds, Red Cross, 
Y. M. C. A., Knights of Columbus and 
various other phases of war work. They 
realize their duty all the time. Not- 
withstanding the fact that they had at 
all times done their very best in all 
patriotic and government movements, 
it was their desire to make further sac- 
tifice at this time. 


Want Trip Postponed 


As soon as the club had closed its 
year and the members had qualified, 
they asked the company to postpone 
the outing, giving as their reason that 
to go on a trip at this time, which was 
not entirely business, would be in a 
measure forgetting the boys at the 
front. Inasmuch as the casualty list has 
touched almost every community in which 
the agents were doing business they 
felt that the least they could do would 
be to sacrifice their outing and vacation 
this year. They asked the company to 
take the money for this trip and invest 
It in Liberty bonds. The company 
agreed with its salesmen and complied 
with their request. 


Invested in Liberty Bonds 


The entire sum for this year’s outing 
to Boston was invested in Liberty 
bonds to be held for the members until 
Aug. 1, 1919. The sum is $3,400. The 
company was not to be outdone and 
added a like amount, so the sum now 
Is $6,800. 

In view of the splendid spirit thus 
displayed by the men the company at 
Once decided that it must do some- 
thing extraordinary next year and 
therefore decided to hold the club out- 
ing in California. A rule was made 





that on qualification for the club next 
year, every old member would be enti- 
tled to go, and if he produced $150,000 
he could take his wife or any member 
of his family with all expenses paid. 
They will leave Peoria August 9, 1919, 
and return Sept. 1. 
Club Has Grown Steadily 

This club for years has had a great 
reputation in the insurance world. The 
company has always held its conventions 
and outings at prominent places in the 
United States, and the club has been one 
of inspiration to the agency force. It 
will be remembered that in 1915 this club 
was the first insurance organization to 
hold its convention in Yellowstone Na- 
tional Park. The club has been steadily 
growing each year. In 1917 there were 
22 members. This year there are 27. 
The officers are chosen as follows: The 
member producing and paying for the 
largest amount of personal business is 
president, the one producing and paying 
for the largest number of applications 
is first vice-president, the one produc- 
ing the second largest amount of busi- 
ness is second vice-president, and the 
one producing the second largest num- 
ber of applications is third vice-presi- 
dent. 

Officers of the Two Clubs 

The officers of the $100,000 Club this 
year are as follows: President, Den 
Hunt; first vice-president, H. E. Lewis; 
second vice-president, W. H. Luellen; 
third vice-president, M. E. Ball. 

The officers of the $200,000 Club are 
as follows: President, R. C. Caldwell; 
first vice-president, G. D. Reed; second 
vice-president, W. H. Luellen; third vice- 
president, T. E. Rogers. 

The members of the two clubs also 
decided, in addition to postponing their 
outing, that none of them would take 
a vacation this year, but would devote 
their entire time to producing larger 
business. They realize to the full ex- 
tent the importance of the insurance 
man’s work today. It is his work that 
is going to protect and reinforce this 
country and this nation in the after-the- 
war period. They are going to do their 
part to create larger and better estates 
to take the places of the men who are 
not coming back from “over there” or 
who may come back in an incapacitated 
condition. 


Issues Large Group Policy 

The Security Mutual Life of New 
York has made an arrangement with 
the Independent Order of the Western 
Star whereby it is to issue a group 
policy to the entire membership of the 
order aggregating slightly over $7,000,- 
000. There are 15,000 members and 
individual policies of $500 each will be 
issued. Up to and including age 40 
renewal term contracts will be issued, 
and beyond that age ordinary life. The 
order supplies this coverage, so that 
any values that accumulate on a policy 
automatically become the property of 








the order. 























You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


e Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


H. W. JOHNSON WwW. F. W 
President 


EESE Ss. B. BRADFORD 
Vice-President Secretary 
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to YOU at the rate of $50 PER 
period of disability. 


Kansas. 





Can insurance do MORE? J E 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, 
An opportunity for Life Insurance Salesmen of ability. 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of the Policy, will be paid. ; 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. | ’ ; 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. , ee 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidentai injury, the Company will pay direct 
WEEK during such disability, but not to exceed 52 weeks, after which the weekl 
And why should any man be satisfied with a policy that woul 
North Carolina, South Caroling, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 


Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO., 


ANSWER: 


indemnity will be at the rate of $25 PER WEEK throughout the 
do less? The cost is low. 


Home Office, United Life Building 
Concord, New Hampshire 




















DESIRE LAW AMENDED 


APPEAL IS MADE BY AGENTS 


Life Men Say Measure Applying to 
Business Insurance Is Discrimina- 
tory in Its Effects 


The Association of Agents of the 
Northwestern Mutual Life held its re- 
cent annual meeting ana passed reso- 
lutions referring to business insurance 
and the income tax law. The resolu- 
tions are as follows: 


Whereas, life insurance by corpora- 
tions and partnerships on the lives of 
officers or members is a_ recognized 


protect 
as any 


necessity in business circles to 
and stabilize business, as fully 
other class of insurance; and 

Whereas, the present income tax law, 
by including the proceeds of such insur- 
ance in the income of the business and 
subjecting the same to such heavy taxes 
as to make the carrying thereof pro- 
hibitive, is an unjust discrimination 
against this class of insurance; and 

Whereas, many firms and companies 
by reason of discriminatory taxation 
have already surrendered and discon- 
tinued business protective insurance and 
others contemplate doing the same as 
future premiums shall fall due; and 

Whereas, a general revision of the in- 
come tax law is impending; 

Therefore, be it resolved by the Agents 
of the Northwestern Mutual Life, that 
this injustice and discrimination be 
brought to the attention of Congress; 
that each agent use all honorable means 
to convince his representative and sen- 
ator that the law should be at once so 
amended that this discrimination and 
unfairness may be speedily eliminated 
and repair, so far as now possible, the 
damage already done. 

In support of the above, we submit, 
stated briefly and without argument, the 
following as a few only of the many 
reasons that might be urged: 

Statement is Given 

Insurance to protect business against 
loss is to restore assets destroyed. For 
this reason buildings, machinery and 
other property are insured against fire, 
damage or theft. If a loss is paid under 
any other kind of insurance, the pro- 
ceeds are not considered income, but are 
treated, and properly so, as a replace- 
ment of the assets that were destroyed. 

A business manager, in the full vigor 
of manhood, who is _ the financial 
strength, or the brains, or the energy, or 
all combined, of a business, is an asset 
infinitely more valuable than any mere 
piece of property can be. If such a man 
dies, the business sustains a loss far 
greater than if a building or a factory 
burns. Life insurance money on that 
valuable life paid into the treasury of 
that business does not begin to replace 
the loss as old buildings or equipment 
are replaced by new. The money so paid 
is in fact and ought to be so recognized 
by legislation, a replacement fund and 
not income. The proceeds of life in- 
surance so paid is no more income than 
is a check from a fire insurance com- 
pany to replace buildings or equipment. 


as to not discriminate against those who 
carry business insurance, who follow the 
commendable plan of protecting credit- 
ors and business associates. There is no 
reason why insurance against the 
greater loss and one which must come 
should be treated with less favor than 
insurance against lesser losses by fire or 
other casualty which may never occur. 

No insured is under obligation to con- 
tinue the insurance. Policies may be 
lapsed by the owner at any time; and if, 
as is the fact, a large amount of business 
protective insurance has been or will be 
lapsed, the government gains nothing by 
continuing the tax on the statute, for 
there will be no insurance proceeds to 
tax—illustrating again the fact that an 
unfair or unjust tax is bad both for the | 
Government and the tax payer. It de- | 
feats its own purpose. 





Carried for Present Protection 


The present law, as applied to busi- | 
ness insurance, particularly to corpora- 
tions, where such proceeds are included 
also in computing the war excess profits 
tax, is prohibitive. The tax may run as 
high as 60 percent of the amount re- 
ceived and the result is thé owner of the 
policy pays 100 percent premiums and 
gets 40 percent protection. 

It does not help that the insured may 
survive the war and the period of -high 
taxes; this class of insurance is carried 
for present protection, to replace as- 
sets destroyed; it is not a speculation on 
the life of the insured. 


Loss is Not Replaced 


Any business produces revenue to the 
government under the income tax in 
proportion only to its earning capacity 
and income. When crippled by the death 
of an important manager and the loss is 
not replaced, the result is diminished net 
earnings—a permanent reduction of con- 
tributions to income taxes, which more 
than offsets the loss in revenue on one 
item of income for a single year. The 
tax is not supported by logic, nor indeed 


will it result in producing substantial 
revenue. 
While pointing out the injustice of 


this tax, we assure the government and 
Congress that there is not the slightest 
desire to evade the payment of any 
equitable tax to meet the expenses of 
the war. The direct personal work of 
life insurance agents of the United 
States, the financial support of insurance 
companies, is, we trust, sufficiently dis- 
tinctive and far reaching to establish the 
full confidence of the government and 
Congress in the hearty cooperation of 
life insurance companies and their repre- 
sentatives in these strenuous times. 


Cadigan Wins Fight 


The Washington supreme court has 
decided the cases growing out of the 
annual meeting of the New World Life 
in favor of John D. Cadigan, Edward J. 
O’Shea and others as against Thomas 
A. E. Lally and his associates. This 
finally disposes of the factional 
trouble between these two groups of 
stockholders and places the control of 
the company in the hands of Mr. Cadi- 
gan. Mr. Cadigan has made a good 
impression upon the. insurance busi- 
ness and his continuance in the sad- 
dle means a continuation of the com- 





The present law should be so amended 


pany along its present lines. 








ECRET OF OUR 
One Suscess IS 
ERVICE 


Cash Capital $200,000.00 


We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


DETROIT 
MICHIGAN 


V. D. CLIFF, President 


The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














| $6,000 - $12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


SINESS MEN’S ACCIDENT ASSOCIATION 


. T. GRANT, Secretary KANSAS CITY, MO, 
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FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 








Farmers National Life Bldg., °v"e‘n'u'e CHICAGO, ILL. 











HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 


Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 





BASIL S. WALSH, Pres. JOSEPH L.DURKIN,Secy. JOHN J. GALLAGHER, Treas. 

















California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


WE SERVE THE WEST 








Admitted Assets Insurance in Force 
$806,584 1912 $7,862,338 
$976,639 1913 $10,000,467 

$1,222,413 1914 $13,059,379 


1915 
1916 


1917 


$1,458,684 
$2,069,735 


$15,349,747 
$22,838,573 





$2,442,881 $25,221,480 
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IN INDUSTRIAL FIELD 


PROMOTIONS ARE ANNOUNCED 





Prudential Acknowledges Ability of 
Some of Its Men and Gives 
Them Advancement 





The Prudential announces the pro- 
motion of Frank A. Regan to an as- 
sistant superintendency. He formerly 
operated as an agent in the Rochester 
No. 2 district, and now has assumed 
charge of his new duties in the same 
district. 

Agents T. H. Gannon, C. A. Gannon, 
C. N. Smith, E. G. H. Austin and H. J. 
Kremer of Washington, D. C., are 
given the title of independent agent. 

Agents J. E. Fiege, W. D. Vester of 
Baltimore 2, and A. D. Meads of York, 
Pa., have been advanced to the position 
of assistant superintendent in their re- 
spective districts. 

Former Agent J. H. Kirby of Harris- 
burg, Pa., has been promoted to special 
assistant superintendent in his home 
field. 

Assistant Superintendents M. L 
Hellyer and W. A. Sensabaugh are in 
charge of the office at Bristol, Pa., (de- 
tached from Burlington, N. J.). Both 
men are putting up a nice record this 
year, having had an industrial increase 
every week, and they are both listed 
among the topnotchers as regards low 
arrears. 

Agent William H. Lollo, operating in 
the Massillon detached assistancy of 
the Canton (Ohio) district, has already 
exceeded his splendid ordinary record of 
1917 by a comfortable margin, having 
accomplished this result before the close 
of the first half year. 

Agent C. A. Brown of Wichita, Kan., 
has shown favorable progress in the pro- 
duction of business, and has also been 
handling his agency in an efficient man- 
ner. His good work has been recognized 
by promotion to an assistant superin- 
tendency in the same district. 

Agent ‘C. E. Marvin of Sacramento, 
Cal. has been placed in charge of an 
assistancy in San Francisco 1; Agent J. J. 
Raymond of Salt Lake City, Utah, to the 
same position in Tacoma, Wash., and 
Agent W. H. Musgrove of Portland, Ore., 
received an assistancy in that district. 

Agent E. Heller of the Chicago 8 dis- 
trict leads his fellow agents in the pro- 
duction of ordinary insurance for the 
current year. His industrial record is 
also very good. 

Agent S. Hulman, also of the Chicago 8 
district, has a very consistent and en- 
viable record in ordinary writing in 1918, 
having been credited with an issue every 
week, except two. His industrial pro- 
duction is also creditable. 

Agents C. W. Wilson and G. C. Varner, 
both of Davenport, Iowa, are making 
splendid progress in ordinary. 

Agents R. Thomas of Ottumwa, Iowa, 
and L. A. Denny of St. Joseph, Mo., are 
up among the ordinary leaders. 

Agent J. H. Nowak of Milwaukee 1, 
who is doing good work in industrial 
and ordinary, takes excellent care of 
his debit of over $150. The account 
Shows less than 1 percent arrears. 


Pacemakers Are Listed 


The Prudential gives its 1918 pace- 
makers, they being the leaders for the 
first six months. In actual increase the 
Superintendents show: W. H. Joyce of 
Buffalo No. 1 is first, A. C. Grant of Mil- 
waukee No. 1 second, J. P. Zimmer of 
Milwaukee No. 2 third, and N. W. Regan 
of Rochester No. 2 fourth. J. N. Fon- 
taine of Ardmore is the leading agency 
organizer in actual increase. In propor- 
tionate increase the superintendents 
show: J. A. Zimmer of St. Paul is first, 
N. W. Regan of Rochester No. 2, second; 
A. A. Hoffman of Springfield, Ill., third, 
and D. E. Wilson of Oklahoma, fourth. 
The leading assistants in actual in- 
‘fease are B. Buchbinder of Newark, N. 
J, No. 2 is first; H. Robinson of Altoona, 
4, second; R. J. Regan of Rochester 
No. 2, third, and A. L. Szwanka of Buffalo 
‘0. 1, is fourth. The leading agents are: 
B. B. Stevens of Altoona is first, J. Guz- 
tardi of New York No. 10 is second, G. 
» Cory of Columbus, Ohio, is third, and 
-C. Layton of Denver is fourth. In or- 
tnary W. H. Joyce of Buffalo No. 1 also 
fads, H. R. Kendall of Louisville is sec- 
ond, P. J. Fox of Mansfield, Ohio, is third 
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WILL MEET NEXT WEEK 


AMERICAN CENTRAL MUSTER 





Annual Meeting of $100,000 Club Will 
Be Held at Cedar Point Next 
Week 





The $100,000 Club of the American 
Central Life will hold its annual meet- 
ing at Cedar Point, Ohio, starting Aug. 
13, and will continue there through the 
week. All business sessions will be 
held in the morning and the afternoons 
will be given to recreation. President 
Herbert M. Woollen, Second Vice- 
President Edward A. Meyer, Secretary 
Carroll B. Carr, Agency Secretary Roy 
A. Hunt, M. F. Belisle, superintendent 
of agencies at the western department; 
G. A. Weathers, superintendent of 
agencies of the southern department 
and A. L. Davis, superintendent of 
agencies of the southwestern depart- 
ment will be present. The program is 
as follows: 

Wednesday, August 14 

Organization Meeting. 

Reading of Minutes. 
Introduction of Members. 
Presentation of Club Emblems to 
Members. 
Announcements. 
Thursday, August 15 

The Agent and the Banker—L. A. 
Simons. 

Somethings About the Company—Car- 
roll B. Carr. 

Writing Life Insurance in the South— 
William J. Shorten. 

Friday, August 16 

My First Year in the Business—Fred 
E. Wood. 

The Comptrollers Point of View—Ed- 
ward A. Meyer. 

Ten Years of American Central Serv- 
ice—M. F. Belisle. 

Friday Evening, August 16 
Informal Dinner 

Impressions of an Amateur—Richard 
J. Sherman. 

The President’s Trophy—A. L. Davis. 








and J. Baker of New York No. 10 is 
fourth. In proportionate P. J. Cox at 


Mansfield is one, H. R. Kendall of Louis- 
ville is second, W. C. Scott of Vincennes, 
Ind., is third, B. F. Ogilvie of Edmonton, 
Canada, is fourth. 


Would Prohibit Inadequate Rates 


OSHKOSH, WIS., Aug. 6—The state coun- 
cil of the Fraternal Reserve Association 
at its annual convention, adopted a reso- 
lution declaring it to be the sense of the 
Wisconsin organization that the supreme 
council adopt the “whole family protec- 
tion” feature, as provided for in an act 
of the 1917 Wisconsin Legislature. The 
law enables minor children of parents 
who carry fraternal insurance to become 
members of the same associations. An- 
other resolution declares it to be the 
sense of the council that provision be 
made by law that after Jan. 1, 1920, no 
fraternal insurance be permitted to issue 
except upon an approved adequate basis. 
L. A. Anderson, actuary of the Wisconsin 
insurance department, was one of the 
speakers at the convention. 


Fred A. Adler, Mauston, Wis., special 
agent of the Northwestern Mutual Life 
for the last five or six years, passed 
away Saturday, July 27, at the age of 
65 years. Mr. Adler was a past master 
of the Masonic lodge at Mauston, which 
officiated at the funeral. 
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Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ...........cccccccceeceeees -.2--$ 2,739,817.90 
Insurance in Force....... edtasRadvadaedeauaees 24.398,839.00 
Surplus to Policyholders.................... -.-. 376,482.48 


: =o New Continuous Monthly Income Policies | \ . 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 

















WE WANT AGENTS 
To push our five-point-nine policies. 

a ‘‘The Company of Co-operation’”’ 

THE DES MOINES LIFE & ANNUITY CO. 


Excellent Iowa territory and liberal 
A. L. HART, Agency Manager 


contracts for men of good reputation. 
HOME OFFICE: Register-Tribune Bldg., DES MOINES, IOWA 























Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 


4. 
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Insurance to Cover 
Inheritance Taxes 


Is opening new fields 
to Provident 
Agents 


Men are insuring not only 
to protect their families, 
and to protect their busi- 
ness, but also to protect 
their estates. 


Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia, Pa. 


Founded 1865 





| High Prices and Certainty of Future 














































WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 




























“SOMETHING 
NEW FOR 
AGENTS” 





National 

American 
fife” 
Insurance 
Company 























Burlington, lowa 

















FARMER IS TO-DAY’S 
IDEAL LIFE PROSPECT 


War Has Strengthened Financial 
Position of All Living in 
Rural Communities 


CITY BUSINESS IS LOWER 


Have Made Rich Field for Life 
Salesmen 


A significant phase of the first six 
months’ business done by the life com- 
panies of the country is the record 
made by the companies whose busi- 
ness comes principally from the rural 
communities. Where the bulk of the 
company’s business comes from farm- 
ers no loss in results is shown for the 
six months’ period as compared with 
the same period of the previous year. 
This cannot be said for some of the 
larger companies, or the companies 
which get little or no business from 
farmers. Some of the small companies 
of the middle west and southwest, do- 
ing a comparatively small volume of 
business, and having no agency organi- 
zation in the cities or larger towns 
show a nice increase for the first half 
of 1918. 

This bears out the statement that the 
farmer is the best prospect for life in- 
surance to-day. “The farmer is king” 
is certainly true as far as the life in- 
surance man is concerned. 


Can Be Sold by City Man 


Agency men say that many of their 
men who formerly confined their so- 
liciting activities to the cities have 
found that it is possible for them to 
sell life insurance just as easily to 
farmers. There is nothing mysterious 
about placing business among farm- 
ers. The same arguments can be used, 
and the man who is a successful life 
insurance salesman in a city can do 
a substantial volume of business among 
farmers. No higher type of salesman- 
ship is required. 

Must Gain Farmers’ Confidence 


_ In selling farmers the essential thing 
is to gain the prospect’s confidence. It 
is practically impossible to make a cold 
canvass in a rural community. The 
farmer has been tricked and robbed by 
strangers, has had selling propositions 
misrepresented to him many times, so 
that in order to be sold he must be in- 
troduced by someone in the commun- 
ity in whom he has confidence. 


Banker Best Introducer 


The best man, of course, to do the 
introducing is the local banker. He is 
best known to the farmer, and, in fact, 
is well acquainted with every one in 
the community. If he cannot be se- 
cured a real estate man who is active 
will fill the bill or a public or county 
official who has just retired from of- 
fice may be used. Failure to produce 
business in the country can often be 
traced to the agent’s inability to prop- 
erly impress the man who introduces 
him. If he fails to “sell” the banker 
or.real estate man who gets his leads 
for him and makes the introduction 
this is bound to show in the volume 
produced. The local man will not be 
able to go about things with the proper 
enthusiasm, and the best possible re- 
sults will not be obtained. Selling life 
insurance in the country is a two-man 
proposition and is rarely successful if 
attempted any other way. 


Intensive Cultivation Pays 
Life men who have been working in 














menced farm soliciting, observe that 
the farmer is very much influenced by 
what his neighbor does. This is not 
true in the city. The man in one office 
has no interest in what his next door 
neighbor may do, but acts entirely on 
his own initiative. It helps the life 
agent’s cause considerably to be able 
to say that he has just placed a policy 
with a man a few miles up the road, 
or someone else in tke community with 
whom the farmer is acquainted and has 
a certain amount of respect for. 


Future Is Bright 


The farmer no longer faces an un- 
certain future. A few years ago it was 
possible for the life man working in 
the rural communities to solicit only 
during certain times of the year. In 
other words, the farmer used to be 
either extremely poor and “down at 
the heel” or had just harvested his 
crop and felt rather affluant. This con- 
dition no longer exists. Neither is it 
any longer absolutely necessary for 
the life man to do strictly a note busi- 
ness among farmers. They are, in 
many cases, just as able to pay cash 
as the man living in the city. They 
have no off season. They have not the 
same fear of crop failure that formerly 
made them procrastinators so far as 
life insurance is concerned. If the crop 
harvested this year is only three-fourths 
as large as two or three years ago they. 
will make more money out of it. 


High Prevailing Prices 


The farmer is getting prices un- 
dreamed of a few years ago. Live 
stock, wheat, corn, oats and every other 
saleable farm product sells at a high 
figure and is on the ascendant. More- 
over, it is safe to predict that this de- 
mand for farm products will exist even 
though the war ends this year, and this 
certainty of the future is what makes 
the farmer the ideal life insurance pros- 
pect. He can buy with assurance, 
knowing that next year will find him in 
just as favorable and more than likely 
better circumstances. 


Less Affected by War 


As a class, although not necessarily 
unpatriotic, farmers have not contrib- 
uted heavily to the various war funds. 
They have not felt the pinch as the 
city man has. The farmer has not 
been a heavy purchaser of war savings 
stamps, Liberty bonds, etc., nor has 
he invested any comparatively large 
amount in Y. M. C. A., Red Cross and 
like contributions. The man in the 
city is closer to the war. He is more 
seriously affected by it, and has taken 
on a more pessimistic attitude. Re- 
moved from the center of things, and 
getting high prices for his products the 
farmer is more optimistic, and certainly 
better able to buy and continue to pay 
for life insurance. 


Soldier Insurance Has Helped 


Undoubtedly the Government’s life 
insurance plan has helped the agents 
of the regular stock companies in sell- 
ing business to farmers. Many farmers 
sons have gone to war and purchased 
the maximum allowed by the Govern- 
ment. In many cases they have been 
the first purchaser of life insurance 
in the family. This move does much 
to set the father who stays at home 
to thinking. It breaks the ice for the 
farm solicitor of life insurance. Al- 
though he will not admit it, it makes 
the father ashamed to realize that the 
son is actually doing more to provide 
for his mother than he, her husband, 
is. This is another illustration of how 
the farmer is influenced by what others 
do. The same thing has not made it- 
self felt so much in the larger cities. 


Comment of Agency Manager 


“The reason we are doing a large 
business among farmers,” said an 
agency manager the other day, “is they 
have the money. It is merely a com- 
mon sense proposition. We are getting 
business in the cities, but in reduced 
proportions. Our farm business has 
grown beyond anything that we ever 





the cities, and have just recently com- 








liciting the man who has the money, 
and he feels in the spending mood. 
Half of the turn downs that our city 
men get are given by men who say 
they cannot do anything ‘on account 
of the war.’ No such excuse is offered 
the man who solicits in the country. 
No farmer would have the nerve to of- 
fer it as a reason for not taking life 
insurance. The war is the one thing 
that has made him prosperous. The 
life agent should take advantage of 
this, and our men are.” 





Warren E. Johnson, district manager 
of the Mutual Life of New York at Su- 
perior, Wis., has enlisted in the Navy. 
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THE OLD LINE 
CEDAR RAPIDS | 
LIFE INSURANCE C0. 


CBRobbins, Pres. CBSvoboda, Secy. 
HOME OFFICE 
CEDAR RAPIDS, IOWA 
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FEDERAL UNION LIFE 
Insurance Company 

Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








— 


15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “Income for 
Life.” 

This Direct Lead Service 
helped to make 1917 the best year 
. Fidelity’s emt ee ne 

gency openings for rig 

men. Write to day— 


FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 











Insurancein force Walter LeMar Talbots 
over $142,000,000 President 
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Life Companies Semi-Annual Statements 


(As made to 


the Governor of Georgia) 


Assets Surplus Income Disburs’ts Amt. in force 
Bankers Reserve......$ 7,960,725 $ 1,623,883 $ 911,631 $ 519,409 $ 42,164,000 
Mass. Mutual......... C1) Serer oe 11,239,666 6,826,853 464,556,846 
Pan American........ 6,439,608 1,592,040 1,049,168 867,301 49,859,015 
Provident L. & T..... 97,729,310 5,271,547 9,815,582 6,772,073 399,391,687 
FROMGQROCS oo .0's cee bes 8,456,785 1,624,727 1,828,099 1,193,869 94,508,304 











Christian Scientists 
and Vital Satistics 














EW YORK, Aug. 7.—To the Edi- 

tor: The statement in your cor- 
respondence columns by Walter H. 
Van Zwoll of the Christian Science 
Committee on Publication, that Chris- 
tian Scientists have succeeded in show- 
ing that “sin, sickness and death are 
abnormal conditions of mortal mind” 
should be of special interest to your 
readers. ‘Sin’ we will leave to the 
father confessors, but with “sickness 
and death” insurance is deeply inter- 
ested, and I am sure Mr. Van Zwoll 
will be quite willing to furnish some 
accurate data by which the correctness 
of his statement may be measured. 

* * ok 


Two factors are necessary for the 
accurate demonstration of the results 
of a change in habits of thought or 
practice—time and numbers. These 
factors are present in the experience 
of the Christian Science Church. More 
than thirty years have elapsed since it 
was founded and-I have heard it stated 
that its members are numbered by the 
hundred thousands. We have here, 
therefore, the basis for a demonstration 
which should be as welcome to the 
Christian Scientists as it would be en- 
couraging to those“of that faith. 

xk ok * 

To make clear the kind of demon- 
stration I seek, I will refer to the ex- 
perience of one of the British insurance 
companies. Here we deal with a body 
of men, selected because they are not 
given to but one “error’—drink. The 
statistics of this company show that 
these risks live longer than the gen- 
erality of men. We may assume they 
are also freer from sickness. We will 
also admit for the sake of argument 
that the increased longevity is due to 
total abstinence from alcohol. Now it 
would be very interesting to have some 
such statistics regarding Christian Sci- 
entists as are furnished by the experi- 
ence of the beforementioned British 
insurance company. 

* ok OF 

Do Christian Scientists live longer 
than non-Christian Scientists? Are 
they freer from sickness than non- 
Christian Scientists? This is a very 
different state than that of not believ- 
ing in nor consulting doctors. There 
are some 5,000 practitioners advertised 
in the monthly publication of the 
Christian Scientists. This does not 
look as if “sickness” had been con- 
quered. . 

Even the “strong” editorial in the 
New York Telegraph referred to by 
Mr. Van Zwoll does not carry convic- 
tion. Many things have contributed to 
improved longevity and less sickness in 
the past thirty years—improved sanita- 
tion, better housing conditions, less 
drunkenness, to mention but a few. 

x * 


To carry conviction that the claims 
of the Christian Scientists are worthy 
of consideration something more than 
Statements of opinion is necessary. 
Can Mr. Van Zwoll supply the vital 
Statistics of the Christian Science 
Church membership, and if he can, 
will he? If there are no such statistics, 
why are there none? 

Ts, 5.78: 


Charles B, Palmer, general agent for 
the National Life of. Vermont at Wilm- 
ington, Del., wrote $1.250,000 on the life 
of Henry Francis duPont. 





National Association Program 

NEW YORK, August 7— 
There has been little or no change in 
the program of speakers already an- 
nounced for the forthcoming conven- 
tion of the National Association of Life 
Underwriters. President Wilson, in a 
letter to Lawrence Priddy, president 
of the organization, stated that while 
it is impossible for him to say when 
he will absent himself from Washing- 
ton in the future, he hopes to attend 
the life agents’ gathering and _ will 
surely do so if government affairs per- 
mit. Another speaker of national 
reputation whose presence will lend 
additional lustre to the already bril- 
liant program decided upon is also ex- 
pected, though a definite acceptance 
has not yet been received. Federal 
authorities are taking an unusual inter- 
est in the life gathering, due doubtless 
to the efficient aid rendered by agents 
in recent Liberty Loan and Red Cross 
drives. 


C. B. Knight’s Record 
Charies B. Knight, general manager 
in New York City for the Union Cen- 
tral Life, paid for $1,250,000 new busi- 
ness in July. His average of new busi- 
ness thus far in 1918 has been in excess 
of a million a month. 





Ofner and Pennell Named 

NEW YORK, Aug. 7.—Two important 
appointments were announced this week 
by L. A. Cerf, general agent of the 
Mutual Benefit for Greater New York. 
I. H. Ofner, for many years one of the 
big producers of the Pick agency of the 
Mutual Benefit in Chicago, becomes as- 
sistant director. Frank W. Pennell, as- 
sistant manager of the literary depart- 
ment of the Mutual Life, becomes Mr. 
Cerf’s personal assistant. The Cerf 
Agency, which’ last year wrote approxi- 
mately $15,000,000 of paid-for policies, is 
one of the foremost agency offices in the 
United States. 

Mr. Pennell was formerly one of the 
editors of The National Underwriter in 
charge of its eastern office. 


Fergus Falls, Minn.—Life insurance 
men of Crookston, Wadena, Detroit, Ada, 
Breckenridge and other places in the 
Minnesota section of the Red River Val- 
ley have organized the Red River Val- 
ley Life Underwriters Association. A. O. 
Eliason of St. Paul, president of the 
Minnesota Life Underwriters Association 
and M. J. Dillon, national vice-president, 
assisted in the organization meeting. 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 


Boston, Mass. 























HE ACID TEST Capable Agents Wanted 
for Strength ; 
Liberality _ places high on the list. 
Service and “~~  _ 

Low Cost 





S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











J.C. CAMPBELL, State Agent 
A PROPOSITION THAT WILL MAKE 
a handsome income for wide-awake, ener- 


Something Worth While »tn: isc fr wiseavais, rr 


I NSURANCE that can show the public the best restults of any company 
Pa rt United Sushes enh Gaadions easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 

















Has the Life Insurance Field Become More Limited ? 
NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 














Northwestern Illinois 


Northeastern Indiana 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


WANTED —Managers for These Important Districts’ 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Supervisor for 
Ohio 


ADDRESS 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 














George Washington Life Insurance Co. 





$ 1,500,000.00 
10,100,000.00 


Resources - - 
Insurance in force - 














A State Agency open. 





For particulars address, 


H. M. HOLDERNESS, Agency Manager. 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G*Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2. 56 


Midland Life 


The Midland Life of Kansas City is 
now granting double indemnity bene- 
fits to all applicants who are engaged 
in favorable occupations. 








Western States Life 


The Western States Life has changed 
its war risk requirements, which can 
be summarized as follows: 


1. Premiums will be returned with 
3% percent interest in event of the in- 
sured dying while engaged in war serv- 
ice outside of the United States, with- 
‘out having paid required extra 
premium, instead of as heretofore the 
reserve of one-fifth of the policy. 

2. The policy will be good for the 
full death benefit six months after the 
war without requirements except pay- 
ment of premiums. 

3. No distinction will be made be- 
tween policyholders serving the United 
States or other allied governments. 

4. The extra premium on the first 
$1,000 of insurance has been reduced 
from $100 to $75 per $1,000, the extra pre- 
miums for insurance of $2,000 to $5,000 
ranging from $175 to $675, with a flat 
rate of $30 per $1,000 for insurance in 
excess of $5,000. 

5. Period of protection for full 
amount of insurance for army or navy 
service within the United States ex- 
tended to three years without extra 
charge. 

6. Insured relieved of necessity of 
getting war permits, the policy con- 
tract with rider stating specifically 
what the company will allow. 

7. Members of the Army Y. M. C. 
A., Red Cross, and other organizations 
in allied military or naval service, and 
who are not entitled to life insurance 
under the Government insurance plan, 
are insurable with the company for 
amounts up to $3,000, including the 
amount of any previous policy in force. 

8. The company will refund all that 
portion of extra premium not required 
to cover extra war mortality. 





News About Companies 











Kansas City Life— The Missouri and 
South Dakota departments have issued 
their report of the examination of the 
Kansas City Life. Its financial state- 
ment is shown as of December 31. The 
report states that since the last exam- 
ination in July, 1914, the volume of in- 
surance has doubled. During 1914, 1915 
and 1916 the annual increase in insur- 
ance in force was between eleven and 
twelve million, and in 1917 it was nearly 
thirty-four million. The total business 
issued last year was $50,500,000, as com- 
pared with $26,000,000 in 1916 and $22,- 
000,000 in 1914. The examiners say that 
such abnormal increase in new business 
is usually accompanied by a marked ef- 
fect upon the unassigned surplus. But 
in this particular instance the Kansas 
City Life has been so fortunate as to 
escape a reduction in surplus commen- 
surate with the amount of new business 
written. The company is now doing 
business in twenty-one states. The mor- 
tality experience has been quite favor- 
able. In 1915 it was 56 percent, in 1916, 
53 percent, and in 1917, 45 percent. The 
examiners say that last year $15,500,000 
of new business was issued in Oklahoma. 
This was due to a bonus contract which 
the state agent had, but this contract 
has been changed to eliminate the bonus 
feature. The examiners say that this 
feature, when applied to a large volume 
of business, proved unsatisfactory to the 
company. The examiners say: “This 
company has had a remarkable growth 
in the past, and its present condition and 
organization is such as to assure a more 
successful and substantial career in the 
future.” 


ie 
Northwestern National Life — During 
1917 it reached a 


goal for which it has 








been striving hard and earnestly, and 
which may be considered a definite mile- 


post in its career. In the five states 
which may be called the “Northwest Ter- 
ritory’’—Minnesota, North and South Da- 
kota, Montana and Wyoming—and which 
the company has considered its home 
territory, it wrote more business than 
any other company during 1917—a total 
of $13,866,245. The New York Life is 
second, the Mutual Life third, followed 
by the Northwestern Mutual and the 
Minnesota Mutual. 

The company is entered in a number 
of other states, and has the west and 
southwest well organized. It now in- 
tends to cross the Mississippi. The com- 
pany has been admitted to Illinois and 
Michigan, and after Sept. 1 Superintend- 
ent of Agents W. Rolla Wilson will un- 
dertake organizing this new territory. 
The company has followed the plan 
of having only a small number of gen- 
eral agencies. During 1917 the company 
wrote some $17,000,000 of business—an 
average of better than $1,000,000 for 
each general agency. 


* 

International Life —The paid business 
of this company in July was $2,474,500, 
making a record for monthly production 
since the commencement of business. 
The insurance in force is now past the 
$75,000,000 mark and the assets are over 
the $10, 000,000 mark. Floyd L. East of 
Lincoln, Neb., who has charge of the 
state which was entered early in the 
year, is now turning in business at the 
rate of $1,000,000 a year, having 28 pro- 
ducing agents. T. J. McGuire has re- 
cently been appointed general agent at 
Scranton, Pa., and E. F. Miller and M. N. 
Winans have been appoented state agents 
in California. Earl Ellis has recently 
been appointed city manager in the home 
office bailiwick. E. M. Goodbread and 
G. W. Williams of Jacksonville, Fla., 
are turning in exceptionally good pro- 
ductions from that field while H. C. 
Sampson of Spokane, Wash., is develop- 
ing a good organization in the Pacific 
northwest. * ok Ok : 

Lamar Life—Its semi-annual state- 
ment shows assets $929,136, capital stock 
$104,740, net surplus $73,493; premium in- 
come $107,256, new insurance $1,380,877, 
insurance in force $8,179,585. The Lamar 
Life has had the best six months in its 
history. It gained $537,656 insurance 
during that time. 

* * & 

Western States Life—Its semiannual 
statement shows assets of $3,301,966; 
capital, $1,000,000; net surplus, $165,249 
The surplus has gained $27,429 since Jan. 
1. The assets gained $305,851 


Conservative Life Notes 

President Dixon W. Place of the Con- 
servative Life of South Bend, Ind., who 
has been confined to his home for some 
time past with illness, has again re- 
turned to his desk. 

T. S. Miller, who started with the Con- 
servative Life as an agent, April 22, 1918, 
under Superintendent W. B. Lindsey, has 
been promoted to the position of super- 
intendent of the Hammond No. 1 district, 
succeeding Robert F. Duncan, resigned, 
and who has taken an agency. 

Superintendent Price Humphrey, who 
has been acting as superintendent of E. 
Chicago and the Calumet district, has 
been transferred to the Gary district as 
superintendent, succeeding Harry Jacob- 
son, resigned, who has taken an agency 
with the company. 

Cc. Hibner, who has been connected 
with a large industrial company for a 
number of years as agent and assistant 
in the Chicago district, has been ap- 
pointed superintendent of the E. Chicago 
district, of the Conservative Life. 

Hugh Dobbins, who has had a num- 
ber of years experience as agent, assist- 
ant superintendent and assistant man- 
ager with some of the larger industrial 
companies, has been appointed superin- 
tendent of the Anderson district, suc- 
ceeding C. E. Geist, dismissed. 

O. L. Dailey, who has been agent at 
Marion, Ind., for the Conservative Life 
Insurance Co. of America, for some time 
past, has been called to the colors, leav- 
ing the employ of the company August 
1st. 


Life Notes 


Frederick W. Fuller, agency manager 
for the Equitable Life of New York at 
Springfield, Mass., wrote $4,000,000 on the 
life of Pierre duPont, a member of the 
illustrious Delaware family. 


Dempcie C. Bailey of Monticello, Ill., 
a city of about 3,000 population has led 
the agency staff of the Travelers in Illi- 
nois for the past six months in produc- 
tion of life insurance. 


Maurice P. Murphy, who for several 
years has been division deputy internal 
revenue collector at Kansas City, has 
resigned to become associated with the 
Kansas City office of the Equitable Life 





of New York. 









JAS. A. STEPHENSON WILLIAM HARGIS WALKER 





(ORGANIZING) 


Will Have a Million Dollars 
Capital and Surplus 


. mn Wath ho. 


Organizers. 
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OHIO NATIONAL 


(The Company with the Big Surplus) 


ife Insurance Company 


Cincinnati 
ALBERT BETTINGER, President 





We have added four new men in the 
$100,000 class or better since December 


Ist; also several other good ones whose 
classes are not yet determined. 


We are not looking for skyrockets, 
but for the boys that burn with a steady 
flame. 


Liberal commissions, but not too 


liberal. 
Address (in confidence if desired) 


T. W. APPLEBY, Secretary, 


Cincinnati 


(Not a man has voluntarily left our employ 
in 3 years.) 
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INFORMATION 


AN INTANGIBLE BUT ESSENTIAL MUNITION IN PEACE OR WAR 








Information ranks with morale among the intangible essentials 
requisite to the winning of the war. Neither is a bit less essential 
than men, munitions or food. 


The signal corps is one of the smallest but one of the most im- 
portant branches of the military establishment. With information 
secured by the signal corps, chiefly through the aviation section, Gen- 


eralissimo Foch directed successfully for the allies the 1918 battle 
of the Marne. 


This ts merely a recent and spectacular instance of the value of 
information. History which covers not only military and naval ac- 
complishments, but also business victories, is full of evidence of the 
value, the importance, the absolute essentialness of information. 


Without information of the right kind no general of the army, 
no admiral of the navy, no captain of industry, no master of finance, 
no leader in any line of business can either act intelligently or plan in- 
telligentlly and successfully. 


Insurance men without information could not have placed insur- 
ance where it stands today. Insurance men, without information, 


cannot place insurance where it belongs tomorrow. 


THE NATIONAL UNDERWRITER believes that without assumption 
or presumption it can claim to be one of the most important agents in 
the collection and dissemination of information absolutely essential 
to the intelligent conduct of the insurance business. It does not wish 
to minimize or detract from the value of other independent insurance 
publications, nor to belittle the value of publications issued by organi- 
zations or companies, nor has it any idea of derogating from the work 
of convention programs, series of lectures, study courses or business 
conferences. 


THE NATIONAL UNDERWRITER wishes merely to call attention to 
the fact that with its large corps of information gatherers and with 
its record of going to more paid subscribers than any other insurance 
paper it is rendering a service of vast importance to every person con- 
nected with the insurance business in these days so frought with pos- 
sibilities for both good and bad. 


THE NATIONAL UNDERWRITER 


Lincoln Inn Court Bldg. Insurance Exchange 95 William Street Wulsin Building 
CINCINNATI CHICAGO NEW YORK INDIANAPOLIS 
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CONVENTIONS 








THE two big conventions that will 
take place soon, that of the life men in 
September, and of the fire and casualty 
agents in October, will give fine op- 
portunities to live insurance agents to 
learn something fundamental about 
their chosen business. These conven- 
tions are to be “business” conventions 
in the real sense of the word. The 
problems the agents face in the busi- 
ness world, and what the future may 
hold for them of good or ill will be the 
chief topics to be discussed. 

It will be well for the members of 
these organizations, particularly those 
who think they have done their whole 
duty when they have joined an agents 
association and paid their dues, to re- 
flect upon the fact that after nearly two 
thousand years of joining churches the 
world is not noticeably crowded with 
the elect. The reason is plain enough. 

The churchgoers at the appointed 
times dutifully “sit under Mr. So-and- 
so,” who, as a rule, deals in well- 
known platitudes. A case of the elect 
talking to the elect. Just so insurance 
men are wont to attend conventions 
and listen to the same old talks from 
the same old speakers. Another case 
of the elect talking to the elect. 

- Now, if the church-goers really de- 
sired to spread their religion, each one 
of them would live and preach religion 
on all occasions. So, too, if the mem- 
bers of all associations of agents (and 
all agents should join their associa- 
tions) really desire to spread a knowl- 
edge of insurance, its merits, its 
problems, and its claims on public con- 
sideration, they would take every oppor- 
tunity of discussing insurance intelli- 
gently with the people they meet, and 
of educating them in insurance mat- 
ters. It is not enough, and sometimes 
it is not wise, to do this educating only 
when danger of rash legislation threat- 
ens. It should be done all the time, 
every day, and with all kinds of people. 

Agents will find it an easy thing to 
interest people in insurance and should 
never miss a chance of pointing out to 
friends, acquaintances and clients, as 
occasion offers, the unfairness of most 
insurance taxation, the folly and dan- 
gers of government insurance, and of 
any other insurance problem attract- 
ing public attention. 

Government insurance should be the 
easiest to kill. Ask the grocer, butcher, 
doctor, contractor, lawyer, how he 


him, and you have him convinced at 
once. Show him that government com- 
petition is essentially not only unfair, 
but unnatural, the state against the 
trader, the sovereign against the citi- 
zen, the public treasury against the pri- 
vate purse. He can see all these as 
applied to his own business and will 
also see their application to insurance, 
if the agents know their business. 

The work of the officers of the asso- 
ciations is to bring these truths home 
to the members, but if the heresies are 
to be killed which menace insurance it 
is the agents themselves, backed by 
their associations, who must do the 
work. It is up to the elect to go out 
and convert the heathen. 








BOND HOLDERS WILL BENEFIT 


THE government control of railroads 
no doubt will save the bondholders 
large amounts of money and in this 
connection it will be of great advan- 
tage to insurance companies that own 
railroad securities. Many roads are 
showing a deficit in their operating re- 
sults, but the government will make it 
good. The Battrmore & Onno, for in- 
stance, shows a deficit of $5,500,000 for 
the first six months ot the year. The 
government has advanced more than 
$209,000,000 to the carriers thus far 
and they have earned but little more 
than $20,000,000 of it. Many roads 
would have been badly crippled had 
not the government come to the res- 
cue. Holders of railroad securities 
therefore have profited very much by 
the turn in affairs whereby they are 
relieved from deficits. 








WAR EFFECTS SEEN 

Tuat the effects of the war are be- 
ing felt on the civil population is 
proved by the medical examinations for 
life insurance. Those in authority say 
that the changed conditions, the heavier 
responsibilities and the worry over 
business affairs and relatives in the 
service on the other side have all con- 
tributed to a higher systolic blood pres- 
sure. An agency leader in comment- 
ing’ on this subject the other day said 
that he estimated that 20 percent of the 
business men would show a_ higher 
blood pressure now than before Amer- 
ica got into the war. He said that in 
the absence of kidney trouble this in- 
dicated a severer mental strain. He 
said that this same effect was seen in 
France and England, there being a 
notable strain on the physical powers 
of everybody. Owing to this condi- 
tion he remarked that agents have an 
additional argument for life insurance. 
This is a good time to bolster up one’s 
estate while his health is not affected. 








REALLY KEEPING INSURED 

One of the prominent assured in a 
western city makes it a practice to keep 
in force $100,000 of insurance all the 
time. In other words, about every 
three, four or five years he figures up 
what the reserve amounts to on his 
policies and. then takes sufficient addi- 
tional insurance equal to the reserve, 
so that he has actually in force, $100,000 
insurance all of the time in addition to 
his reserve. This plan might well be 





would like the state to compete with 


Personal Glimpses of 
Life Underwriters 





William D. Richardson, for several 
years a special agent of the North- 
western Mutual Life, working under 
the direction of the Shakshesky-Mc- 
Millan general agency, Madison, Wis., 
has accepted an appointment as a direc- 
tor of athletics of thexY. M. C. A. in 
foreign service. Mr. Richardson left 
July 30 for Lake Geneva, Wis., to take 
a short training course before going 
overseas. He has been prominent in 
University of Wisconsin athletics for 
ten years or more, having been cox- 
swain of the varsity crew and later as- 
sistant director of general athletics and 
graduate manager. He is a former 
Milwaukee newspaper man and sport- 
ing editor. 


Charles H. Thornton of Chicago has 
qualified as president of the $100,000 
Club of the Illinois Life, his produc- 
tion amounting to $405,000 in 110 ap- 
plications. He is also president of the 
Green Signal Club, the home state or- 
ganization of the Illinois Life. No 
other man cannected with the company 
has ever before held both offices at the 
same time. Mr. Thornton has been in 
the business for two and one-half years. 
He is a man of particular ability and 
exceptional energy. Thomas M. Cus- 
ick of Joliet, Ill., qualifies as first vice- 
president, John M. Kelly of Chicago, as 
second vice-president and Parke 
Musser of Joliet third vice-president. 
Chicago and Joliet therefore captured 
all the offices. 


August 7 marked the seventy-ninth an- 
niversary of the birth of John F. Dry- 
den, founder and until his death in 1911, 
continuously president of the Pru- 
dential, one of the great life insurance 
institutions of the world. A many 
sided man and a born leader, Mr. Dry- 
den left a strong impress, not alone in 
underwriting circles, but in the world 
of affairs generally. His enduring 
monument is found in the company 
he created, which in a truly practical 
way, “helps the masses to help them- 
selves.” 


Despite all hardships the new busi- 
ness of the Guardian Life of New York 
thus far in 1918 continues to fully equal 
that secured by the company in the 
same period of last year, a condition 
that speaks well for the aggression of 
the field force, and the directing skill 
of Vice-President T. Louis Hansen. 


Major S. H. Wolfe, of New York 
City, the well known actuary who has 
been in the goverenment service in 
connection with the War Risk Bureau, 
since the war began, has been made a 
lieutenant colonel and is detailed as 
executive officer to Gen. H. M. Lord, 
and thus becomes assistant to the act- 
ing quartermaster-general of the army. 
General Lord is in charge of all finan- 
cial matters pertaining to the army. 


The Agricultural Life of Bay City, 
Mich., has just issued a special number 
of its house organ, “The Agriculturist.” 
It presents views of the home office 
and some interesting facts regarding 
the company and the fine progress it 
is making. . 

O. S. Carlton, president of the Great 
Southern Life of Houston, will prob- 
ably be named as chairman of the state 
Democratic executive committee of 
Texas, which would place him at the 
head of the democratic organization of 
Texas. When the heated campaign 
started Mr. Carlton left his office in 
Houston, took off his coat and worked 
like a slave in the interest of Governor 
Hobby. His efforts were crowned with 
success and largely due to his work of 
organizing the forces. He would not 


have a public office of any kind. There 
is none Governor Hobby could give 
him which could prove the least tempt- 





adopted by many large insurers. 


done by “Snyder” Carlton, the Hobby 
managers have centered on him for 
state chairman and he will be elected 
at Waco by the state convention on 
Sept. 3, provided he does not give a 
negative answer before rnat time. There 
is no salary to the office, in fact, it is 
an expense, often as high as $5,000 in 
one year, but the honor is the highest 
that can be conferred by the demo- 
cratic party in. Texas, which is im- 
mense. 


Artemas R. Roberts, president of the 
Amicable Life of Waco, received a 
heavy vote in his race for one of the 
legislative representatives from Mc- 
Lennan county, but was defeated by a 
small majority by Newton Williams, 
who has served three terms in the 
lower branch of the Texas legislature. 


Roy Anger, one of the big producers 
of the Northern Assurance in Wayne 
county, Michigan, is a tenor of con- 
siderable note. He has charge of the 
singing in one of the largest and 
wealthiest churches in Detroit, super- 
vises the musical entertainment at 
Selfridge Field, one of the military es- 
tablishments near that city, and en- 
joys a reputation far beyond the boun- 
daries of his own state. He makes 
good use of the fine quality of his 
voice in the sale of life insurance and 
is one of the big wheels in the machine 
that is getting a fine volume of busi- 
ness in Wayne county for the North- 
ern Assurance. 

N. Feinstein, who assumed charge 
of the Chicago ‘office of the Security 
Mutual Life of New York last May, 
is rapidly bringing that agency up into 
the front ranks. Since taking hold of 
the affairs of the Chicago office Mr. 
Feinstein has appointed ten men and 
two women as agents. Last month 
the Chicago agency stood sixth among 
the company’s agents in the country, 
although for some time Chicago has 
been one of the company’s low pro- 
ducing offices. Before going with the 
Security Mutual Mr. Feinstein was 
for many years with the Mutual Life 
of New York. 


S. J. Rosenblatt, Cricago general 
agent of the State Life of Indiapapolis. 
is now 100 percent patriotic, his three 
sons having enlisted in the service. 
His oldest, Bernard S., has enlisted in 
the navy. Another son, Dr. James S. 
Rosenblatt, is in the Medical Reserves, 
and the youngest son, Leonard Rosen- 
blatt, who is only 17 years old, is now 
in the United States Naval Academy 
at Annapolis. Mr. Rosenblatt him- 
self gives considerable time to war 
work, being secretary of the Neighbor- 
hood Committee of the State Council 
of Defense. In spite of this his pro- 
duction exceeds that of any previous 
year. He has a quota of $1,000,000 of 
paid for business for this year, and is 
ahead of the game for the first six 
months. 


J. V. Owens, general agent of the 
Western Union Life at Missoula, Mont.. 
has been appointed a secretary in the 
Knights of Columbus war activities and 
will leave for France next week. 

Actuary James W. Glover of Ann 
Arbor, Mich. who is head of _ the 
mathematics department at the Uni- 
versity of Michigan, has been spend- 
ing almost all his time for a year at 
Washington, he being on the advisory 
board of the War Risk Bureau, the 
other members being Actuary Arthur 
Hunter of the New York Life and W. 
A. Frazer, supreme sovereign of the 
Woodmen of the World. Mr. Glover 
has returned to Ann Arbor and is look- 
ing after his actuarial work. 

The War Risk Bureau is anxious for 
him to open a branch for Michigan at 
Detroit and take charge of the work. 
The bureau finds that it will be neces- 
sary to have branch offices throughout 
the country, as too much work is cen- 





ing. 
As a reward for the valiant work 





tered at Washington. There have been 
about 14 branches now opened for the 
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If you are a real closer, we can lead you to a big business between now and December Ist. 
The farmers have the money and we have the bank connections thru which to reach them. 


Lincoln Life Policies Are Liberal and Attractive. 


ur Last Ad Brought Us 5 Men 


‘One started June 19th and wrote 21 apps. for $47,000—with over $1,600 in premiums, 
_all cash, up to June 30. Name and address upon request. 
have just started to work. 


Our 10 leaders for June in No. Dakota and Minnesota wrote 305 apps. for $694,500. Average 3014 
apps. for. $69,450 for $2,182.30 in premiums. 


These agents were enabled to write this large business thru 
banking connections made for them by the company. 


The other four men 


We have similar banking connections ready made for several 
more general agents in territory where crops are wonderful. 


Par., Non-Par., Sub-Standard and Special Low Cost Forms 


LINCOLN NATIONAL LIFE 


HOME OFFICE: FORT WAYNE, INDIANA 


70 MILLIONS in Force— 


WRITE US TODAY 


See the Pocket Index 
for our record. 











various states. Dr. Glover says that 
there are a multitude of questions be- 
ing asked and most of them require 
personal, individual treatment. It is 
impossible in many cases to answer in- 
telligently by correspondence as a per- 
sonal interview is necessary. There- 
fore these various branches are being 
opened. The Federal War Risk Insur- 
ance Bureau has opened an office in 
Chicago in the Stock Exchange build- 
ing. 

Eleven hundred and fourteen stars 
were counted on the service flag of the 
Prudential, Aug. ist, nearly a full regi- 
ment enrolled in the service of the 
government. In every effort of the 
federal administration to carry on its 
Herculean task, the home office and 
field force of the Prudential has leant 
valiant aid. It is ready for whatever 
further sacrifices may be called for. 


The Mutual Life “Organizer” gives 
an illustration worked out by C. H. An- 
derson of Chicago that is of interest. 
It says: 

In taking life insurance a man should 
not have in mind the face value of his 
policy and how well off his family will 
be for a few weeks or a few months 
after he goes, but he should have in 
mind how much he is leaving his family 
by way of a steady income. 

Chris Anderson, the three million dol- 
lar a year producer, submits the follow- 
ing illustration of the daily income which 
policies in different amounts will yield 
where the proceeds are invested by the 
beneficiary at 6 percent interest. 
$1,000 will yield a daily income of... .$0.16 


2,000 will yield a daily income of.... .32 
2,500 will yield a daily income of.... .41 
3,000 will yield a daily income of.... .49 
4,000 will yield a daily income of.... .65 
5,000 will yield a daily income of.... .82 
7,000 will yield a daily income of..+. 1.15 
7,500 will yield a daily income of.... 1.23 
19,000 will yield a daily income of.... 1.64 


The average man thinks if he carries 
two to five thousand dollars for his wife 
or family, that he is carrying enough, 
and will often shout, “No more! Don’t 
need another cent of life insurance!” 
Imagine what a jolt it will be to him 
when informed that even $3,000 invested 
at 6 percent will yield his wife or family 
only the pittance of 49 cents per day. 

The above illustration is, as stated, 
based on a net interest earning power of 
6 percent, which is almost impossible of 
accomplishment in these times if abso- 
lute security is to be assured. True, one 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., SfMecenis Tent!s 








can invest in securities which will for the 
time being yield a sufficiently high rate 
of interest to net 6 percent, but generally 
the investment which promises a high 
rate of interest is not absolutely safe. 

In order to obviate the necessity of in- 
experienced beneficiaries investing the 
proceeds of a life insurance policy in any 
kind of securities, safe or otherwise, the 
old reliable companies will, where de- 
sired, pay the proceeds of the policy to 
the beneficiary on the income plan for 
any number of years certain which may 
be desired, or for life. 

In arriving at a conclusion as to how 
much insurance a man ought to have in 
these days, and whether or not he would 
be justified in increasing the line he has 
carried for years, it is well to take into 
account the fact that a dollar today is 
worth approximately 47 cents as com- 
pared with its value just four years ago. 
By this line of reasoning, the man who 
carried $10,000 in 1914, and felt that his 
family was safely protected, should now 
have at least $20,000—and the man who 
a few years ago felt that $25,000 insur- 
ance would be sufficient to enable his 
family to live after his death in the same 
manner as during his lifetime should now 
carry $50,000. When we take into ac- 
count the high cost of living in these 
times, and the fact that not more than 5 
percent can be guaranteed on money in- 
vested, very few men of family—perhaps 
not more than one in 100—carry enough 
life insurance. 





INDIANA LIFE RETURNS 


Life business in Indiana for the first 
six months shows: 

Prem. Losses 

Merchants Life, Ia.....$ 9,895 $ 11,540 


Federal Life, Ill....... 40,546 12,244 
Guardian, N. ¥........ 33,354 2,200 
Mass. Mutual.......... 212,605 24,246 
Nat. Elf, Vte.i.....5: 85,928 6,265 
Pacific Mutual......... 25,2385 6,880 
Penn. Mutual.......... 181,136 26,568 
Philadelphia Life...... ph: eee 
Reliance Life.......... 12,080 1,000 
IY oot tidk as: 6:0:04n 125,857 59,496 
Union Comtral........«. 181,521 42,799 
Columbia, O........... *9,500 4,536 
Continental, Ill........ 948 Percy Te 
OTN PERKS se oe cisi ced ces 3,997 4,760 
Missouri State......... 46,493 6,005 
WONT PiAWe eck ccs ec Hees 38 &eaaes 
Mutual Benefit......... 140,214 119,908 
Nat. L. & Accident..... 118,375 59,836 
Nat. Life U. S. A....... 16,533 1,000 
N. W. Mutual, Wis..... 589,832 189,109 
North Amer. Ill....... 29,917 

New York Life........ 533,099 148,994 
Equitable, N. Y........ 471,799 93,046 
International ......... 17,269 2,016 
Inter-Southern, Ky.... 37,069 8,500 


*Includes Health and Accident. 





Warren Johnson, district manager of 
the Mutual Life of New York with head- 
quarters at Superior, Wlis., has resigned 
in order to answer the call to the colors. 
Mr. Johnson is leaving this week for 
Great Lakes, Ill, to enter the naval 
training station. His successor has not 
yet been announced. 











WANTED 


by an old established Life Insurance Company 


TWO AGENCY SUPERVISORS 


under direct Home Office Contracts 


The men we employ must be able to prove by past 
achievements that they are good organizers and pro- 


ducers 


They must be able to appoint agents and not only tell them 
how insurance is sold, but show them how it is done. 


Salary of $3,000 and expenses, but it will not remain at that 
figure after results prove that it should be more. 


Address “OPPORTUNITY,” 
4-S, care The National Underwriter, Chicago. 
































res ERNEST J. STEVENS, Manager 














Chicago’s Finest Hotel 


La Salle at Madison Street, Chicage 


= WHERE INSURANCE MEN MEET ce 


ws Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


RATES: 

ONE PERSON 
Room with detached bath = = = © $2 to $3 per day 
Room with private bath 

TWO PERSONS 
Room with detached bath = = = © $3 to $5 per day 
Rooms with private bath - = © © $5 to $8 per day 

Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price [es + 
you paythananyotherhotelinChicago |& 4S ry 
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INHERITANCE TAX AND 
LIFE INSURANCE PLAN 


(CONTINUED FROM PAGE 1) 


forced sale or in a falling market, and 
what is equally to the point, if actual 
payment is delayed longer than a few 
months, the estate will, as a rule, lose 
the benefit of any discount granted by 
statute and incur interest charges or 
penalties, or both. In any _ event, 
prompt payment of the tax facilitates 
prompt distribution of the estate and, 
therefore, prompt realization of the in- 
tention of the testator. 


Well Known in England 


It has become a well established 
practice in England, where estate taxes 
have prevailed longer than here, to 
take out life insurance to provide ready 
funds for the payment of such taxes, 
and this practice has everything to 
commend it. An approximation is 
made as to the sum needed to satisfy 
the tax, and insurance is then procured 
in the desired amount. If it be ob- 
jected that the approximation may turn 
out to be incorrect and the amount of 
life insurance insufficient to cover the 
entire tax, it may be pointed out that 
such an approximation ts subject to 
errors of judgment just as any other 
estimate would be, and at any rate, the 
same objection would apply to any plan 
which aims to provide funds for the 
same purpose. 


Question of Method 


The question as to whether the policy 
of life insurance should be made pay- 
able to the insured’s executors or to 
a designated beneficiary is simply a 
question of method. It does not affect 
the merits of the idea. The objection 
to the former method is, of course, 
that the life insurance itself would be 
subject to the tax, and to the latter 
method, that the beneficiary might fail 
to use the insurance for the tax pay- 
ment. It is a misunderstanding, how- 
ever, to consider that the latter method 
means, from the statutory point of 
view, a frustration of revenue, and that 
taxing officials will come to realize it 
as such. Obviously there can be only 
one source of such taxes, viz.: the 
estate of the decedent. By their name, 
nature and purpose they can only come 
from the property which the decedent 
owned at the time of his death, and 
if the insurance were made payable ab- 
solutely to a beneficiary the decedent 
would not own it and could not dis- 
pose of it by will; it would vest in the 
beneficiary at his death and become as 
much the beneficiary’s property as any- 
thing else which the beneficiary pos- 
sessed in his own right. Under these 
circumstances there is no frustration of 
revenue; the decedent is simply de- 
pendent on the action of the beneficiary 
as to whether the insurance is applied 
to pay the tax or not. 


Moderate Cost of the Plan 


The moderate cost of this plan is 
what chiefly commends it, and any one 
familiar with the principles of life in- 
surance will appreciate this point with- 
out argument. But just as a matter of 
illustration, let us’ examine the death 
claims paid by a well known life insur- 
ance company in 1917. On the aver- 
age, each deceased policyholder paid 
only thirteen years’ premiums of $36 
each for each $1,000 of insurance, or 
total premium payments of $468, and 
this total, taking into account dividends 
during the  policyholder’s lifetime, 
would be still further reduced. The 
average cost of receiving $1,000 at 
death was, therefore, thirteen years’ 
premiums of less than $36 each. Some 
deceased policyholders, of course, paid 
less than the average number and oth- 
ers considerably more than the aver- 
age number; but. under what other 
scheme of accumulating funds for the 
same purpose could average results 
equally favorable to the decedent have 
been produced. 

The plan offers new opportunities of 
cooperation between banks and insur- 
ance companies. Both institutions 








stand primarily for thrift and the con- 
servation of the individual’s resources, 
and any plan which promotes this ob- 
ject with one class of financial insti- 
tutions is certain in the long run to be 
beneficial to every class. 


TOMLINSON MAKES AN 
IMPRESSIVE ADDRESS 


(CONTINUED FROM PAGE 1) 


He is at the head of a splendid com- 
pany, but Cleveland should have one 
of the greatest companies in the coun- 
try.” 

Should Get More Assured 


Then he showed that one out of 
twenty people in Ohio carry life insur- 
ance, while the average in the United 
States is one out of ten. There is so 
much room in Ohio for business that 
insurance men can well afford to aid in 
building up a big company here. It 
could not damage them in the least or 
the companies they represent. It will 
be fifty years until Ohio gets up to 
the average and then there will still be 
plenty of business. Cincinnati has two 
big companies and the metropolis of 
Ohio should not be behind any other 
city. ’ 

Speaking of the new laws, Mr. Tom- 
linson said he had tried to make the 
agency qualification law as flexible and 
workable as possible. It is a splendid 
law and great improvements in the 
kind of agents employed is resulting 
from its operation. 


Little Trouble With Agents 


“We have very little trouble with the 
life agents in this state,” said the 
speaker. There is not more than one 
controversy or case before the depart- 
ment per month, and this is certainly a 
record when the volume of business is 
considered. Fire agents are a little 
more aggressive and they keep the de- 
partment somewhat more busy, but 
great improvement is being shown and 
within a short time, their affairs will 
be running along as smoothly as could 
be desired. 

The casualty business has provoked 
quite a little contention from time to 
time. As yet it has been impossible to 
make the selection of agents as care- 
fully as in the other branches, but it 
will all be adjusted satisfactorily. A 
little time is required for these things. 
“We give and take in handling these 
matters and we get along very well,” he 
said. “In all the agency system in 
Ohio is 99 percent perfect.” 

Mr. Tomlinson said there is no 
grander business on earth than the 
insurance business and no hetter set of 
men engaged in any activity than in 
the insurance work. 


Antidiscrimination Law 


He discussed the antidiscrimination 
fire law and the effect it is having in 
straightening out unfair cases. As ap- 
plied to dwelling houses, it is especially 
important to the masses. 

“The assureds can now have no com- 
plaint about any insurance activity,” he 
said, “and as for your life insurance 
association, your fire insurance club 
and your casualty insurance organiza- 
tion, I am with you. There is some- 
thing wrong with the man who will not 
belong to his insurance organization.” 


Builder and Supervisor 


At one place in his address Mr. Tom- 
linson said: “I dislike the rebater, but 
I despise intensely the twister.” 

Mr. Tomlinson said he is coming 
back to Cleveland and help insurance 
men. He wants his work to be con- 
structive and the agents may look to 
him as a builder as well as a super- 
visor. The department will do any- 
thing it can to aid any insurance activ- 
ity. He said he likes Cleveland and 
wants to see it progress in insurance 
as in other things, in which it is far 
in the lead. 


Hunt as Presiding Officer 





In introducing Mr. Tomlinson and other 
speakers, William H. Hunt, president of 








ALWAYS A PLACE 
FOR DEPENDABLE AGENTS 


Those who can not only write applications but deliver policies, and are 
energetic in their methods. Good positions are ready for such men. 


Union Mutual Life Insurance Company 


Arthur L. Bates, President Portland, Maine 
Address ALBERT E. AWDE, Supt. of Agencies 
7 W. Madison St., Chicago, Il. 











Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorporated 1851 


New Policies with modern provisions 
Attractive literature 


W. S. WELD, Supt. of Agency 








W. D. WYMAN, President 











HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 











Frane Nelson, President . J..Uehling, Secretary 






Quand, NEBRASKA,, The ‘ Giant of the West”’ 














MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only | 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 

MASONIC TEMPLE, BUFFALO, N. Y. 
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Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates. 
John F. Roche, Vice-President. 


The Manhattan Life 


Insurance Co. 


66 Broadway - NEW YORK 
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The big and broad circulation of THE 
NATICNAL UNDERWRITER means that help 
wanted ads in it get results. 
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the Cleveland Life, said his purpose in 
playing the host at this time was to have 
the insurance men meet Mr. Tomlinson 
in the belief that there can be better 
and more perfect cooperation in the 
great business when there is a closer 
acquaintance between the men and the 
state’s superintendent. 

M. P. Mooney, well-known attorney, 
was the first speaker. He discussed the 
duties of the superintendent of insur- 
ance and assured the agents that Mr. 
Tomlinson has a deep interest in the 
success of every company and every 
agent in the field. He wants to help and 
is working hard to make his department 
an aid as well as a supervisory agency. 


F. B. Ayer Speaks 


F. B. Ayer, of the Fred P. Thomas 
Company, spoke largely upon the govern- 
ment activities in insurance, and the 
ideas that some of the men at Washing- 
ton have of taking it over and adminis- 
tering it in the future as a result of 
what has already been done. He classed 
this as a species of socialism which 
should be curbed as soon as possible. It 
is not necessary for the government to 
take over the fire business, he said, al- 
though it might be well that it admin- 
ister the marine business temporarily, 
under present conditions and carry on 
the life business for its soldiers, as this 
is a kind of pension anyway. 


W. G. Wilson 


“We are fighting for pure democracy,” 
said W. G. Wilson, general agent of the 
casualty department of the Aetna Life, 
“and business should take this course 
also.” Insurance departments should be- 
come the insurers and conservators of 
insurance as well as the supervisors, he 
said. They should endeavor to protect it 
from attacks, and especially from the 
men who are endeavoring to turn it over 
to government administration. This is 
one of the great businesses of the coun- 
try, and people in general should be con- 
cerned in its course. 

It was these two talks that brought 
out the expressions quoted in the begin- 
ning of the story of Mr. Tomlinson’s 
address. 

J. J. Jackson 


J. J. Jackson, general agent of the 
life department of the Aetna Life, spoke 
on the local and national life associa- 
tions and the work they have accom- 
plished. Their activities in legislative 
matters were especially commended. In 
order to safeguard companies and agents 
in the future, he said that representa- 
tives in the legislature and in congress 
should be chosen carefully and without 
regard to politics. Mr. Jackson also told 
of the educational work of the associa- 
tions and the life insurance departments 
that have been established in 71 educa- 
tional institutions of the country. 








Good Brand of 


| 
| 
| Patriotism Seen 
| 








triotism in a talk to its agents. It 

well says that the home fires must 
really be kept burning, that the work 
of the civilians must go on with the 
highest efficiency. The most urgent 
and pressing duty is to make most of 
one’s time here. Speaking further the 
TRAVELERS Says: 

The decks are pretty well cleared; 
the country has settled down to the 
business of winning the war. For those 
who are not permitted to go across, the 
most urgent and pressing duty is to 
make the most of their time here. If 
it were physically possible for every 
person, male and female, between the 
ages of 18 and 65, to go to work, put- 
ting in at least eight hours a day, a 
tremendous increase in the economic 
wealth of the nation would be the re- 
sult and the fact that from two to 
three million active men have been 
taken out of factories and stores and 
away from farms for war services 
would never be noticed. 

The canvasser for insurance who in- 
creases his business 50 percent above 
the normal during these times is help- 
ing to win the war. 

* *k Xk 


First, he is assisting in filling the 
gap left by those who have gone 


’ [ isi TRAVELERS features .home pa- 








Michigan in 1917. 





Over $4,000,000 new business paid for last year. 
HOME OFFICE DETROIT, MICHIGAN ™.€e. orien, President 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 

















abroad and who were engaged in the 
same line of work. 

Second, he is assisting in collecting 
in the aggregate large sums of money 
which will in turn be invested by the 
companies in Liberty loans, mortgages, 
bonds and the securities of other en- 
terprises which must be financed. 

* OK 


Third, by increasing his production 
he increases his own income, which 
enables him to meet the higher cost of 
living, as well as to cantribute gen- 
erously to the various beneficent or- 
ganizations which are doing so much 
to ameliorate conditions in the war 
zones. 

Fourth, he is adding to the list of 
those who carry life msurance and 
protection against accident and dis- 
ease, a precaution on which the gov- 
ernment has placed the seal of ap- 
proval by the adoption of life insur- 
ance for soldiers and sailors, and in- 
demnification for disability by disease 
and the casualties of war. 

ee 


The individual who carries protec- 
tion against loss of time by accident 
or disease is a better citizen thereby 
and an asset to the community in which 
he lives, for the reason that, if disa- 
bility does overtake him, he is pro- 
tected by a contract which enables him 
to pay his bills and meet his obliga- 
tions. 





Group Insurance in South 


HOUSTON, TEX., Aug. 6—What 
is believed to be the largest group 
life policy ever written in the south, 
one*for $6,750,000, has just been writ- 
ten by the Southwestern Life, through 
Yanch & Killson of Houston. The 
policy is for the Magnolia Petroleum 
Company and insures the lives of 5,645 
employes of that company. 

The Hughes Tool Company is an- 
other large Houston corporation which 
has also taken out a group policy for 
its employes who have been with the 
company for six months or longer. 

H. E. Webb of Dallas, manager of 
the group department of the South- 
western, who wrote the Magnolia pol- 
icy, states that many of the Houston 
corporations are preparing to take out 
group insurance. 


Business Is Booming 


Business is booming with Manager 
E. A. Ferguson of the Union Central 
Life at Chicago. Mr. Ferguson has all 
of Illinois, so he gets a whack at both 
country and city business. During June 
his agency wrote $1,000,000. July it 
came across with $750,000 and $600,000 
excess was carried over into August. 
This is a splendid business in every 
way. 


Gary National Meeting 


The agency forces of the Gary Na- 
tional Life of Gary, Ind., will hold a 
meeting at the head office Sept. 7. 
President Wynant is out on the firing 
line stimulating production during Au- 
gust. He is giving $1 extra per thou- 
sand this month. All agents who qual- 
ify will be invited to the meeting. 
There will be a banquet, winding up 
the business sessions. The company is 
making good progress. 








Pioneer Life Insurance Co. 


of America 
Organized 1907 


John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 








The Masonic 





New Masonic Temple 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


Mutual Life Association 


Washington, D. C. 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 
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cial Policies. 
of Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I, MORRISSETT, Vice-President and General Manager 


HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
Now is the time to secure good territory in the state 


DAYTON, OHIO 

















@ No Wisconsin Regiment 
—in any war—has ever lost 
its colors—nor changed 
them. 


q The Battalion under the 
banner of G@ardianjife 


imbued with the same 
spirit. 


Recruits seeking 


enlistment should 
Address C.L. MILLER Gardian fife 
Director of Sales Madison, Wis. 











THE PEOPLES LIFE 
INSURANGE CO. 


Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 





Elon A. Nejson 
President 
Chicago 


Home Office Building 
Chicago 
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SELLING SIDE OF LIFE INSURANCE 








T most home offices of life insur- 
A ance companies there is a man, not 

himself a salesman, but who has 
made it his business to watch solicitors 
work, systematize their methods and 
check up their work until he knows a 
great deal about salesmanship, Through 
the columns of the company’s house or- 
gan, such a man _ keeps. pounding 
throughout the year this idea, “Keep 
price in the background until the de- 
sire has been created.” 

Such an idea, many agents contend, 
is not applicable in practical solicita- 
tion. Before a prospect can buy he 
must know how much money he is ex- 
pected to spend, and if it is more than 
he can afford, he is naturally unable to 
purchase. . 

What possible interest has a man in 
what an article is to cost, if he has not 
been sufficiently enthused about it to 
have a real desire for it? It may cost 
10 cents or $10, but if he does not want 
it, it. is expensive at any price. If, on 
the other hand, it has been attractively 
presented, has been outlined to him in 
such a shape that he has a real and im- 
mediate desire for it, the price, unless 
exhorbitant is no great obstacle. This 
idea must be varied, of course, with the 
individual solicitation, but it is a funda- 
mental principle that cannot be over- 
looked. The agent who quotes price 
during the first two or three minutes of 
the interview is only putting an obstacle 
in his own path. Not having created 
the desire, the figures quoted seem 
large, and the agent has created for 
himself an objection that must be over- 
come. 





HEN the home office sends an 

agent a 20-year endowment where 
an ordinary life or 20-payment policy 
has been applied for some agents throw 
up their hands and regard the case as 
lost. There is no reason why they 
should. If the company has seen fit 
to issue a higher premium contract 
they have done so only after consider- 
ing the matter carefully, and more 
than likely any other company would 
have taken similar action. In other 
words, the prospect would not be able 
to get any other form of life insurance 
from any other company, and in view 
of this fact the agent should have no 
hesitancy in recommending for accept- 
ance the policy that the company has 
issued. 

The case should never be regarded 
as hopeless simply because a different 
form of contract than the one applied 
for is issued. The point to be borne 
constantly in mind is that the appli- 
cant wants insurance or he never would 
have signed the application and sub- 
mitted to a physical examination. 
What he wants is life insurance pro- 
tection, and the form under which it 
is provided is a secondary considera- 
tion. The agent who has caught this 
thought is not discouraged when the 
company changes the form of applica- 
tion, and does not take the issued 
policy over to the prospect in a half- 
hearted apologetic manner. True, the 
business cannot be as easily placed as 
where the company follows instructions 
to the letter. A little more tact and 
diplomacy must be used. The agent 
should have made up the figures of the 
additional premiums required from the 
prospect, and the additional values 
which the endowment or higher rated 
policy contains over the ordinary life 
applied for, and present the matter in 
an intelligent manner, instead of apol- 
ogizing for the company’s action or 





telephoning the prospect to advise him 
of the change. 





When a prospect asks to be sent a 
sample policy an agent will sometimes 
get the impression that this is an indi- 
cation that the man is really sold but 
wants a little more time in which to 
go into the matter thoroughly. Were 
the truth to be known in most cases 
it is merely an excuse to end the in- 
terview, and a means of putting off 
indefinitely the signing of the applica- 
tion. Just analyze the real situation 
where a man asks for a sample policy. 
Where this request is made the agent 
cannot hope to deliver the real policy 
until after the prospect has examined 
the sample policy thoroughly. How 
long will that take him? It is a tire- 
some, monotonous job, and very dry 
reading to the layman. Most agents 
when they start in the life insurance 
business are given a sample policy and 
told to study it. How many of them 
actually do? Where a request for a 
sample policy is made it means a de- 
lay of at least a month. Sometimes 
during the waiting period another agent 
who knows all about the dangers of 
sample policies comes along and writes 
the business while the original agent is 
still waiting. 

This “send me a sample policy” sub- 
terfuge (for it is usually that) can be 
defeated by the agent who knows how 
to proceed. Is it an excuse for delay 
or does he really want to examine it? 
If he really wants to examine the sam- 
ple policy a completely equipped agent 
has one with him. It is only necessary 
to take it out and go over it with him 
then and there, or an appointment may 
be made on the spot for an interview 
when the policy contract may be gone 
over in detail. Few prospects may be 
trusted to go over a sample policy 
alone. The agent who has confidence 
in himself knows that he knows more 
about his sample policy than the pros- 
pect who is asking for one, and that 
he is able to render a prospect who 
sincerely desires to go over a sample 
policy real service, and he is in a posi- 
tion to be of much help by explaining 
puzzling clauses. 





W Hat is the agent to do with the 
prospect who insists upon purchas- 
ing a form of life insurance that the 
agent knows to be unsuited to his par- 
ticular needs? An agent recently said 
that the prospect’s money is his own 
and he can do as he likes with it. 
While this is, of course, true, the agent 
taking this view has a very poor idea 
of what real service in life insurance 
means. While an agent cannot make 
his case too strong for any one form of 
protection, and must know when to stop 
talking, the agent who does not at least 
make some effort to convince the pros- 
pect that the form of policy he is de- 
manding may be the least suited to his | 
needs, is not conserving the policy- | 
holder’s interest. This calls for tact and 
judgment on the part of the salesman. 

It is true that there are times when 
a man wants an endowment policy 
where it would be better for the bene- 
ficiary if he took an ordinary life, and 
it is also true that there are times when 
he wants a 20-year endowment and 
knows that he wants it, and it is the 
right thing for him to take. Ordinarily, 
when a man specifies some particular 
form of policy and is insistent on it, 
even though the agent is well aware 





Excerpts from the 


Financial Statement of December 31, 1917 
of the 


NORTHWESTERN 


National Life Insurance 
Company 


MINNEAPOLIS, MINNESOTA 


ASSETS, $6,186,694.37, increase of 17% over 1916. 


LIABILITIES, $5,602,162.72. 
fund, $548,531.65. 


APPORTIONED FOR DIVIDENDS, $263,206.57, in- 
crease 23% over 1917. 


INSURANCE IN FORCE, $54,193,728.00, 
28% over 1916. 


PAID TO BENEFICIARIES and POLICYHOLDERS 
to December 31, 1917, $16,966,562,65. 


Surplus and contingent 


increase 





A Western, Mutual, Annual Dividend, Old Line Company 





THE COMPANY for policyholders and agents 














THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


e e 
Equitable Life of Iowa 
(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 














that some other form would be better, 


unless he has a great deal of tact, it | 





The Company OF the People, BY the People, FOR the Peeple 


The Metropolitaa Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 
In gain in assets in 1917....... PE COO ince Terror $ 95,927,881.14 
In increase in income in 1917......... ern y 67 
In amount of insurance in force.............cceeeceeeeees «eee 3,936,181,898.00 
In gain in insurance in force...........cccccecccccceccccccece 453,749,902.00 
In amount of insurance placed in 1917.............. biercleice tes ,060, 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 











SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street Fy ° CHICAGO, ILL. 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL... 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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is a dangerous experiment to try to get 
the prospect to take some other form. 
It is also true, and unfortunately so, 
that when the average life insurance 
man makes a suggestion, the prospect 
will often get the idea that he has some 











WE have several 

thousand policyhold- 
ers that have never been 
solicited for accident 
and health insurance. 
Here is a golden oppor- 
tunity for a few live 
special men. We have 
also2,000helpingstock- 
holders in Wisconsin, 
Michigan and Illinois. 


G Are you interested ? 








Write Rupert F. Fry, President 


The Old Line Life 


Ins. Co. of America 
MILWAUKEE, WIS. 
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SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in ae Let us give 
you facts about real estate s. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, iil. 

















ACTUARIES 


pena F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 





_—— J. HAIGHT 


CONSULTING 

ACTUARY 

" Hume Bidg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 








T J. McCOMB 
® COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcus 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 
Colcord Bidg. 


OKLAHOMA CITY 





J H. NITCHIE 
° ACTUARY 





Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
6 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S. WITHINGTON,F.A.1L.A 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 





ulterior motive in wanting to, sell him 
something else. 





UNTIL an agent has a clear concep- 
tion of the functions of the medical 
department of the company he is likely to 
be of the opinion that its object is to 
primarily reject unfavorable business, 
and even some business not entirely 
unfavorable. The principles and aims 
of medical selection are more closely 
related to the interests and daily prob- 
lems of the soliciting agents than any 
other home office function, and yet they 
are probably the least understood. 

he new agent particularly is likely 
to gain the impression that the busi- 
ness he submits will be more readily 
turned down owing to the fact that he 
is a new man, and inexperienced in sub- 
mitting risks. The rejection of an ap- 
plicant for life insurance is an incident 
of medical selection, but not the pur- 
pose. The medical department views 
the application entirely on its merits, 
irrespective of the agent writing the 
business. 

Plainly speaking, a certain number of 
rejections are necessary to the success 
of a life insurance company for without 
a carefully guarded basis for medical 
selection, rejections would have to be 
doubled or trebled in order to keep the 
company solvent. 





Why not go back prepared? Back 
calls are the bane of many life agents’ 
existence. The reason is that they do 
not know what they are going to taik 
about when they make the second call. 
They are weak. They have not given 
the matter enough or any thought. 
They have not decided upon any plan. 
They have just stumbled in. 

Don’t stumble in. Watch ‘your step. 
Don’t be awkward, aimless and embar- 
rassed. Know what you are going to 
do and do it whether it is the first or 
the second interview. Knowing what 
you are going to do is not simply “To 
write him for life insurance.” What 
are you going to talk about? That is 
the question that every agent should 
ask himself before he makes the call. 
Do not leave anything to the impulse 
of the moment. 


Indian National’s Action 


At a meeting of stockholders of the 
Indiana National Life of Indianapolis, 
with about 80 percent of the outstand- 
ing stock represented, a unanimous 
vote was cast in favor of reducing the 
authorized capital from $1,000,000 to 
$500,000 by reducing the par value of 
the stock from $10 to $5 per share. By 
this action the outstanding stock now 
has a par value of approximately $225,- 
000 and there is produced a surplus of 
about the same amount. ~ 

In the letter to stockholders an- 
nouncing this meeting and its purpose, 
the officers of the company stated that, 
because of war conditions, they have 
been deprived of a large field of eligible 
insurants which has greatly curtailed 





their growth. The further points are 
made that the reduction of capital will 
reduce the taxes and enable the com- 
pany to enter other states and over- 
come somewhat the curtailment of 
field. President C. D. Renick of the 
company stated that, in the judgment 
of officers and stockholders, this move 
is the best that can be taken to give 
the company opportunity to grow. 








Sanborn to Enter Service 


Commissioner John B. Sanborn of 
Minnesota has resigned to enter the 
army and will soon enter the officers 
school at Camp Pike, Ark. His father 
was adjutant general of Wisconsin at ; 
the outbreak of the civil war and im- 
mediately organized the Fourth Minne- 
sota infantry, of which he was made 
colonel. He was promoted to _ briga- 
dier general for bravery on the field of 
battle. 


Insurance Conditions 


The situation regarding the selling of 
life insurance remains unchanged— 
good agents find it easier to sell insur- 
ance than ever before, provided they 
are talking to the right kind of pros- 
pects. The market for life insurance 
is greater than ever, but it has nar- 
rowed in such a way that it is a waste 
of time to talk to some men who ordi- 
narily would be good prospects. If 
you are satisfied in your own mind that 
a prospect should have more life in- 
surance, crowd him hard for a deci- 








meeting of the National Association of 
Life Underwriters. President Isaac 
Miller Hamilton of the company has 
been in the east and returned to the 
home office this week. 


Entering Two States 


The Cleveland Life is entering Indiana 
and Illinois for business. The company 
has acquired 52 agents in these two 
states from the Intermediate Life of 
Evansville, Ind., through a reinsurance 
arrangement. The company also an- 
nounces that it is adding to the Cleve- 
land Life policies several of intermediate 
types popular with agents in the two 
new states which it is entering. 


Fowler on National Committee 


Edgar C. Fowler, general agent of 
the New England Mutual Life at Chi- 
cago and president of the Chicago Life 
Underwriters Association, has been 
elected by the executive committee of 
the association as its representative on 
the National executive committee. Mr. 
Fowler succeeds George R. McLaren, 
manager of the Home Life, on the Na- 
tional committee. 


Brooks Beats Old Records 


Richard W. Brooks, manager in east- 
ern Pennsylvania for the Royal Union 
Mutual Life, states that the agency dur- 
ing the first seven months of the current 
year has written  paid-for business 
amounting closely to the total in the 
twelve months of 1916, which was the 
largest year in the history of the com- 
pany’s Philadelphia office. More large 
policies were negotiated and paid for 
in July than in any month since the 
agency was established. Manager Brooks 
led all other agencies of the company in 
volume of new paid-for business in June 





sion now.—F. W. Fuller. 


Federal Life’s Meeting 


The annual meeting of the $100,000 
club of the Federal Life will be held 
at the Hotel Astor in New York, Sept. 
2-3. This will be just prior to the 


and July, and has every prospect of 
repeating this record in August. He and 
his staff are specializing in selling in- 
surance for the express purpose of pro- 
viding for the payment of inheritance 
taxes. 


The Federal Life of Chicago has en- 
tered New Hampshire. 














LIFE INSURANCE 


10 SO. LA SALLE ST. 





CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
REINSTATEMENT OF LAPSED POLICIES ON 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


SERVICE BUREAU 


A_ THOROUGH ACTU- 


CHICAGO, ILL. 

















Address: 








A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, Iowa, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 


Michigan, Minnesota, 














Frankfort - - - - 


Assets - - - - 
Insurance in force 


Of course we want salesmen 


back of you. 


E. O. BURGET, 
Secretary. 





DES MOINES, IOWA 





Peoples Life Insurance Company 


Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


Indiana 


$ 1,000,000 
10,000,000 


W. A. IRWIN, 
Supt. Agents. 
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ILLINOIS LIFE INSURANCE (0) 
CRSA EO, 


Once an 


Illinois Life 


GREATEST GREATEST 


Man 


{LLINOIS ILLINOIS 
Always an 


Eilinois Life 
Man 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL ' WILL PAY THEM WELL 


COMPANY COMPANY 








Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 

Selling all forms of Participating’and Non-Participating po'icies. 
Monthly Income and_Guaranteed Settlement policies. 

Your opportunity;to,build a General Agency. 


Good Territory in3Indiana. 


WILBUR WYNANT, President 








A Record of Thirty Years of Pregren— 


Ten-Year Periods 


Assets Insurance in Force Policies 
Dec. — ..-$ 104,307 $ 889,073 ncom: Issu 
897.... 274,290 6,619,653 1888-1897... i: a 387,702 
i907 sees 2,916,339 39,503,485 1898-1907.... 10,551 "357 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 








Missouri State Life Policies 
| RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 





A Real Opportunity for the Right Man 


A GOOD OLD FASHIONED 
GENERAL AGENCY CONTRACT 
Providing Good Commissions and Liberal Expense Allowance 
FOR 
Twenty Counties in Michigan with Headquarters at Grand Rapids 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. S. ALBRITTON, Supt. of Agencies, SAINT. PAUL 

















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 














“SAFE AS A GOVERNMENT BOND’ 


©) The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT *s*° MONTHLY INCOME INSURANCE. 


Sjjteees LAIESY BOUEIES AND AGENCY cONTRAC] Baez ae 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 











| - Central States | 


Life Insurance Company 
St. Louis, Mo. 


JAMES A. McVOY 


Vice-President and General Manager 


Insurance in force - - $32,000,000.00 | 
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BUREAU WILL PASS ON | 
COMPENSATION PLAN 





Government Insists That the Com- 
panies Get on the Cost 
Plus Basis 


GUARANTEE OF PROFITS 





It Is Now Proposed That the Carriers 
Be Allowed 5 Percent of the 
Premiums 





NEW YORK CITY, Aug. 2.—There 
will be an important meeting of the 
members of the National Workmen’s 
Compensation Bureau in a few days to 
pass on the proposition that has been 
made by the War Risk Insurance 
3ureau at Washington, to cover the 
question of charges for compensation 
business of all work in which the gov- 
ernment is interested where the cost 
plus system prevails. The government 
has not been satisfied with the existing 
arrangement with the companies and 
takes the position that inasmuch as al- 
most all work is now being done on the 
cost plus basis the insurance compa- 
nies must agree to this program. The 
companies have been writing the com- 
pensation risk on government contract 
work with a service charge of 7% per- 
cent, which goes to the general agent. 

The local agent or broker gets 2% 
percent. The general agent declares 
it costs 5 percent to meet the regular 
expense, 


Will Continue Service Charge 


Under the proposed plan the 7% per- 
cent service charge will be allowed and 
the companies will be guaranteed 5 
percent of the premiums as profit at 
the end: of two years, when their ex- 
perience can be assembled. If the 
companies have not made 5 percent on 


their premiums the government will 
agree to make up the deficit. If, how- 
ever, more than 5 percent has_ been 


made the companies must return the 
overcharge. The rates will be fixed 
according to the experience of the 
companies on all contracts on the cost 
plus basis. 


Says 5 Percent Is Enough 


The government contends that insur- 
ance companies must agree to a reason- 
able return and that 5 percent of the 
Premium is sufficient for the use of the 
machinery of the companies in looking 
after claims, making inspections and so 
on. That is practically what the 5 per- 
cent means. When the matter of acqui- 
Sition cost first came up the government 
Was inclined to insist that no commission 
be paid to agents. The National Associ- 
ation of Casualty & Surety Agents, how- 
ever, met with the National Workmen’s 
Compensation Service Bureau and gov- 
ernment representatives. It was agreed 
then that a service charge could be 
added and so something was saved for 
the agents. 

Much interest is being taken in the 
forthcoming meeting of the bureau. It 


AFTER SERVICE OUTFIT 


OHIO DEPARTMENT IS ALERT 


Runs Down the Automobilists’ Pro- 
tective Company for Violating the 
State Insurance Laws 


CINCINNATI, O., Aug. 7.—J. W. 
Thompson, deputy insurance commis- 
sioner, Swore out ‘a warrant Saturday 
for the arrest of the president of the 
Automobilists’ Protective Service Com- 
pany of Cincinnati, charging that com- 
pany with violation of the insurance 
laws of the state. This action followed 
numerous complaints to the state de- 
partment that solocitors of the com- 
pany were representing its contract as 
one of insurance and also came about 
because the insurance commissioner 
became convinced after a careful inves- 
tigation of the company’s policy that 
it was in violation of the insurance 
laws. 
Basis of the Charge 


the company’s contract did not bring 
it within the jurisdiction of the de- 
partment. A warrant for the arrest of 
the president charges a violation of 
Section 665 of the insurance laws ot 
Ohio, providing that ‘no company, 
corporation of association shall en- 
gage in the business of guaranteeing 
against liability, loss or damage, unless 
it is expressly authorized by the laws 
of the state.” The action of the in- 
surance department means that the 
company cannot longer operate with- 
out conforming to the insurance laws. 
Will Not Fight Department 


The attorney for the company, John 
W. Cowell states that the company is 
not attempting to enter into any more 
contracts at this time and will not fight 
the insurance department if it is con- 
vinced that the contract is one of insur- 
ance. It seems altogether probable that 
the company will completely withdraw 
from business* immediately. The meth- 
ods of operation of this company were 


thoroughly explained in a recent issue 
of The National Underwriter. Not only 


has the company violated the state laws 
according to the warrant of the state 
insurance department deputy but some 
believe that it may have violated fed- 
eral laws as well. One of the services 
promised to contract holders was to 
“assist said owner with influence and 
cooperation of said company in all move- 
ments pertaining to the improvement of 
highways and betterment of automobile 
conditions.” Officials of the company are 
said to have admitted that the company 
had made no connections and no ar- 
promise. It is alleged that selling this 
using the mails 
of the matter may be brought formally 
to the attention of the federal officials. 








be adopted. 
danger of the government assuming all 
the compensation risks itself and thus 
cutting the companies off on this busi- 
ness which would mean a large volume. 
The government is the greatest pur- 
chaser in the country today. The volume 
of premiums for compensation on gov- 
ernment work mounts up into the mil- 
lions. Company officials are being urged 
to take a broad view of the situation at 
this time and meet the requirements of 











is believed that the 5 per cent plan will 


the government. 


The first conclusion of the depart- | 
ment many months ago had been that 


rangements thus far for carrying out this | 


contract through the mails would thus be | 
to defraud. This phase | 


If it is not, there is grave | 


PLANS ARE COMPLETE 


BANKERS BURGLARY COMPANY 


Committee Will Ask American Asso- 
ciation to Approve Program—lInitial 
Capital of $500,000 Proposed 


MILWAUKEE, WIS., Aug. 6—The 
special committee of the American 
Bankers’ Association appointed to in- 
vestigate into the feasibility of organ- 
izing a national bankers’ burglary in- 
surance association, has _ practically 
completed its work and will present a 
full organization plan to the annual 
American Bankers’ Association con- 
vention to be held in Chicago Sept. 23 
to 26. H. A. Moehlenpah, Clinton, 
Wis., is chairman, and George D. Bar- 
lett, Milwaukee, secretary of the com- 
mittee. Other members are: Peter 
Goebel, Kansas City; Charles A. 
Hinsch, Cincinnati; S. B. Montgomery, 
Quincy, Ill, and W. C.. McFadden, 
Fargo, N. D. 

The new company will start with a 
capital of $500,000, which will be in- 
creased to $1,000,000 within a_ short 
time. Like the “Wisconsin Bankers’ 
Casualty Company, which is a subsi- 
diary of the Wisconsin Bankers’ Asso- 
ciation, the new company will be 
subsidiary to the American Bankers’ 
Association. 


Use Household Inventions 


Many agents soliciting burglary pol- 
icies find that the use of household in- 
ventories is one of the best means of 
interesting burglary prospects. The 
Travelers, in a recent issue of its bulle- 
tin, says: “If you are not using inven- 
tories to solicit burglary business you 
are overlooking one of the best aids.” 
When a person is solicited for burglary 
insurance he probably has no fixed 
amount in his mind as to the value of 
goods which might be carried off. In the 
household inventory he can list these 
various articles, and it will probably be 
surprising for him to find out just how 
much they are worth at this time. All 
articles have gone up in price mate- 
rially. 
out a number of forms of household in- 
ventories and will be glad to quote prices 
on application. 


Goes With Chicago Bonding 


W. M. Graves has been appointed su- 
perintendent of the liability department 
at the head office of the Chicago Bond- 
ing, succeeding Nelson F. Conger, who 
has gone to the Lion Bonding of Omaha 
in a similar position. Mr. Graves for- 
merly was in Chicago, being superin- 
tendent of the liability department of 
the western office of the London & Lan- 
| eashire Indemnity. He was also assist- 
| ant manager of the liability department 
of the Travelers in Chicago. 








Will Probably Hold Meeting 


A strong effort is now being made to 
| get a meeting of the casualty companies 
| writing automobile insurance that are 
members of what is known as the 
“Junior Conference.” It is thought that 
the meeting will be held at some cen- 
tral point in the latter part of August 
or early September. Some of the com- 
panies are charged with not living up 
to their obligations. There is consid- 
erable indignation expressed that a few 
companies seemingly have taken prac- 
tices in their own hands ih order to get 
business. 








| 


| ‘desirable. 


The National Underwriter gets | 


| 


| 
| 
| 
| 
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CASUALTY AND SURETY SECTION 


$3.00 per Year, 15 Cents a Copy 


UNIFORM CONTRACT 


Accident and Health Business 
Needs to Get on More Pro- 
fitable Basis 


DIFFERENCE OF OPINION 





Some Underwriters Desire Larger 


Premium Charged for Policies 
That Are Now Being Issued 


NEW YORK, August 7,—There will be 
much interest in the next meeting of 
committee of fifteen of the Bureau of 
Accident & Health Underwriters that has 
had in hand the framing of a uniform 
accident and health policy. As is already 
known the committee sent out a proposed 
accident and health form together with 


a questionnaire to the various com- 
panies, asking whether they would 
agree to put them into effect. 


Most of the companies have agreed 
that a uniform policy of this kind is very 





The last eight pages of this section 
are the monthly Educational Magazine 
Supplement of The National Under- 
writer. It will be found of interest and 
worthy preservation for reference. 








It is felt there should be fixed 
premiums for uniform benefits. The pro- 
posed contract cuts off some of the worst 
frills and gets the provisions down to 
a basis of sanity. Most companies feel 
that this is a step in the right direction 
and if the big fellows will agree to take 
the lead they can carry the others with 
them. 
No Money Has Been Made 


As a matter of fact the companies 
have not made any money on their pres- 
ent premiums and benefits. Gradually the 
liberal features have eaten into the profits. 
There are a few important companies 
that desire some modifications of the plan. 
It is stated here for instance that the 
Fidelity & Casualty wishes the privilege 
of writing its existing policies at adequate 
rates. The Continental Casualty, it is 
understood, makes a_ similar request. 
These companies claim that the issue 
hinges about the point of profit making. 
If the exisiting policies can be issued at 
adequate rates, the officials of these cor- 
porations say that the matter will be 
solved. 

Comment by An Official 


One accident company official when 
commenting on the subject stated that if 
the present liberal policies were put on 
an adequate rate basis and the proposed 
policies were issued at the premiums sug- 
gested there would be little sale for the 
I:tter. In other words he believes that the 
public is in favor of the present policies 
and would pay more for them if nec- 
essary. One or two companies are willing 

(CONTINUED ON PAGE 5) 
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COMPENSATION NEWS 


CLEARY IS NOT SATISFIED 


Wisconsin Commissioner Will Call a 
Conference to Discuss the Report 
on Sherman & Ellis 


MADISON, WIS., Aug. 7—Commis- 
sioner Cleary of this state announces 
that his department will not accept the 
report recently filed by the Illinois de- 
partment on the Sherman & Ellis La- 
terinsurance Exchange, composed of 
exchanges under the name of the As- 
sociated Employers Reciprocal. This 
report was signed by examiners from 
the Illinois, Wisconsin, Kansas, Mis- 
souri and Kentucky departments. Evi- 
dently Commissioner Cleary is dissatis- 
fied with it. When seen today he de- 
clined to make any statement, but de- 
clared that within a week or ten days 
he would arrange to get in conference 
with the other insurance departments 
interested and he believes some action 
will be taken. 


STATE FUND IS NOT LIABLE 


Employe’s Dependents May Sue Em- 
ployer When Sickness Is Contracted 
But State Won’t Pay 


In a suit decided by the Ohio Su- 
preme Court it is held that the work- 
men’s compensation act affords no pro- 
tection to an employer where an em- 
ploye dies from a disease contracted in 
the course of his employment; that the 
cause of the disease is the employer’s 
négligence. The decision, which grew 
out of a case filed in Clark county by 
Clara Robbins, administratrix, against 
the Victor Rubber Company. Toilet 
cesspools, it is claimed, had drained 
into wells 100 feet distant. Robbins 
drank the water, it is said, contracted 
typhoid, and the administratrix sued 
for compensation, under section 1465- 
70 “for injury or death of any em- 
ploye wherever occurring. The firm 
was insured under the workmen’s com- 
pensation law, but the Supreme Court, 
taking the view that the law was clear- 
ly intended to cover injuries or death 
from injuries, as distinguished from 
disease,” and that the case in question 
is not open to demurrer for the reason 
that the defendant is not protected by 
the act, notwithstanding he may have 
paid into the state insurance fund. 


REPORT OF OHIO STATE FUND 


Actuary Watson Promises Refund of 
$336,452 to Subscribers Within 
a Few Weeks 


COLUMBUS, O., Aug. 6.—In a re- 
port just filed, Emile E. Watson, actu- 
ary of the State Industrial Commission 
of Ohio, promises a refund of $336,452 
to subscribers of the state fund within 
a few weeks. This, he says, represents 
less than a third of the surplus of 
earned premiums over all losses. The 
total is $1,109,084.01, and according to 
the report no liability actually created, 
or potential, rests against it. This 
fund, so the actuary states, is larger 
than the commission desires, and a 
greater part of it would be returned 
but for unusual industrial conditions 
against which the commission would 
guard. To participate in the refund, 
the earned premium of the employer 
must have exceeded his losses as of 











Wanted—Bookkeeper and Clerk 


for home office of Casualty Company 
in Chicago. Must have home office 


experience in bookkeeping and keeping 
of claim records. Address 15-E, care 
The National Underwriter. 





May 15, 1918, by not less than 10 per- 
cent. 
The earned premiums for the year 
ending May 15 were $9,442,125.28, and 
the operating expenses were $327,806.04 
or 34% percent of the earned premiums. 
Interest earnings of the fund for the 
year were $371,444. 

In comparison with the New York 
rates, it is claimed that Ohio is lower 
in 129 district classifications. 


WANT MEN TO STAY AT WORK 





Companies Say That Injured Employes 
Are Now Being Given the Best 
of Attention 


Companies writing compensation 
business say that the accident frequency 
is increasing. This is accounted for 
largely by the inexperienced help, 
speeding up and crowded conditions. 
However, employers find it very diffi- 
cult to get competent help. An injury 
that under normal conditions might 
have caused total disability is now 
looked after solicitously by the em- 
ployer. The man is asked to remain 
at work even if he can only perform 
part of his duties. This is particularly 
true where the man is an expert. If 
he is injured, prompt attention is given 
to him and if he is in any kind of con- 
dition he is asked to remain at work 
and to perform such duties as he can. 
In normal times he would be allowed 
to lay off. This, of course, makes a 
partial disability case. Companies find 
that now and then there is a severe 
injury due to the abnormal conditions 
of the times, but altogether the loss 
ratio is satisfactory. 


When Teachers Are Covered 


DES MOINES, Aug. 6.—If a _ school 
teacher in moving a wardrobe to safety 
from a burning schoolhouse is injured, 
is he fulfilling a part of his duties and 
is he entitled to compensation? Indus- 
trial Commissioner Funk of Iowa holds 
that he is. He has awarded William 
Hein, teacher of Spanish in the West 
Des Moines high school, $100, and in so 
doing has held for the first time since 
the Iowa compensation law became ef- 
fective that school teachers under cer- 
tain conditions come under the law. 

Hein was directed to move the ward- 
robe by the school superintendent while 
West High was burning, last spring. 
It fell upon him, causing a trip to the 
hospital and an operation. 

Attorneys opposed his claim for com- 
pensation, alleging that he was not 
within the scope of his employment. 





Expect Compensation Law 


Candidates for the Missouri legisla- 
ture are now being asked to make known 
their views as to whether they will sup- 
port a workmen’s compensation bill. In 
the past all efforts to get a law passea 
have been futile. It is hoped to get one 
through at the next session. 


Salt Lake May Organize 

SALT LAKE CITY, UTAH., Aug. 7.— 
Salt Lake casualty general agents have 
held several meetings with Manager 
Brann of the Colorado branch bureau to 
discuss plans for organizing a local 
casualty board at Salt Lake. The agency 
situation in Utah has been unsettled, due 
in part to representation of nonconfer- 
ence companies by general agents for 
bureau companies. The proposed local 
board is expected to settle such difficul- 
ties, besides providing means for co- 
operating with the Utah industrial com- 
mission. 


Goes With Globe Indemnity 

SAN FRANCISCO, CAL, Aug. 7.— 
Frank M. Hall, who has been a member 
of the San Francisco firm of Robertson 
& Hall, former general agents for the 
Massachusetts Bonding, has been ap- 
pointed assistant manager of the Pacific 
Coast department of the Globe Indem- 
nity, and will have charge of the com- 
pany’s surety operations. He succeeds 
S. F. Norwood, who resigned several 
weeks ago to enter the United States 
consular service. 


Travelers Men at Picnic 

The Travelers Insurance Club of Chi- 
cago, composed of the salesmen in the 
‘ife and liability departments, took a 
lay off Tuesday, went to St. Charles, III. 
n automobiles and had a picnic. There 
were all sorts of outdoor games an@e 
sports. Manager W. H. Kolb, of the life 
lepartment, and Manager Kempf, of the 
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Admitted Assets 
$1,801,040.80 


. Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 

















AGENTS WHO WRITE, 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive’’ WICHITA, KANSAS | 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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WITH ACCIDENT MEN 
EFFECT OF LABOR TURNOVER 


Excess of Inexperienced Help in Large 
Cities Furnishes Disability Sales- 
man With Selling Argument 


The big argument for accident and 
health insurance today is the fact that 
there has been an almost complete 
turnover in the manpower of the coun- 
try. The point can be used to best 
advantage in the large cities. The 
residents of the metropolitan centers 
are daily facing a very much increased 
hazard. Instances can be freely cited. 
As an example, the elevator operators 
in the large office buildings, hotels, 
etc., are new at the work. They are 
running high powered cars and need to 
be thoroughly acquainted with their 
work. In many cases particularly in 
the middle west and southwest women 
are running almost all of the public 
elevators. 

Motormen and street car conductors 
are very largely new men. Even the 
elevated railroads and steam railroads 
are manned by men equipped with very 
little experience. 

A prospect in any walk of life is 
painfully familiar with the labor short- 
age. He knows, irrespective of what 
his occupation is, that concerns of 
every kind are forced to employ help 
that is really unfit for the work. This 
excess of green ahd inexperienced help 
has created a hazard that will prob- 
ably last during the war. As the draft 
age is increased and the man power is 
further recruited for war service, the 
hazard will become acute. This is a 
sound argument and one that can be 
used to good advantage by the large 
city salesmen of disability insurance 
at this time. 


Mutual Section to Meet 


The annual meeting of the mutual 
section of the Health & Accident Under- 
writers Conference will be held at the 
Hotel LaSalle in Chicago and not at the 
Edgewater Beach as announced. The 
International Claim Association will be 
held at the Edgewater Beach, Aug. 26- 
27, and the mutual people will meet at 
the LaSalle the following day. 


Licenses Are Revoked 


The Masonic Protective of Worcester, 
Mass., asked the Michigan department to 
revoke the licenses of “ouis V. Becker 
and William J. McKay, agents of the 
National Protective of Boston. The hear- 
ing was held May 17, both companies 
being represented by attorneys. Com- 
missioner Ellsworth now decides that 
the two agents were guilty of violating 
the insurance laws of Michigan. He or- 
dered the license of Mr. Becker revoked 
permanently. He also revoked the li- 
cense of Mr. McKay, but the latter is 
granted the privilege of making appli- 
cation for a new license after Oct. 1. 


Going Fast in Oklahoma 


The Safety First Health & Accident 
of Oklahoma City has written $160,000 in 
commercial premiums in the year ending 
June 30. This is approximately $100,000 
more than any other company has writ- 
ten in the state. The company has set 
its premium income for the year of 1918 
at $300,000. It will, in the near future, 
enter two additional states. 


Robertson Made Superintendent 


W. E. Robertson of New York has been 
made superintendent of the commercial 
accident and health department in the 
accident and health office of the Massa- 
chusetts Bonding at Saginaw, Mich. He 
has had a long experience in the busi- 
hess and has been very successful in the 
company’s New York office. He is being 
called to the home office by Vice-Presi- 
dent R. P. Shorts, as the result of the 
ability he has shown. 


Wants Standard Provisions 


COLUMBUS, O.. Aug. 6. 
ent Tomlinson of Ohio is again urging 
the adoption of standard provisions or 
Standard policies for accident and health 
Msurance. In his annual report he says: 

“Reference is again made to so much 
of the time of the department being 
taken up in hearing and endeavoring 
to Settle disputes about health, accident 
and industrial insurance, and I am again 
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General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
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urging that the legislature should stand- 
ardize that insurance and provide a 
uniform policy contract. There are no 
standard provisions that must be in- 
corporated in those policies delivered in 
this state, and in consequence thereof 
intricate exceptions, limitations and 
qualifications written in policies occa- 
sion much disappointment when sickness 
or accident overtakes the assured.” 


Accident Notes 


The North American Accident has ap- 
pointed Clemons, Knight, Lenard & Paul 
of Detroit as general agents of the com- 
mercial department. 

The Massachusetts Bonding announces 
the consolidation of its Cleveland 
monthly payment agency under the man- 
agement of F. E. Cosgrove. B. L. De- 
Vine, who has had a monthly payment 
office there, has resigned and will go to 
California. 





Indiana Returns 


Casualty business in Indiana for six 
months shows: 


Prem. Losses 
Frankfort General..... $ 25,990 $ 45,637 
New Amsterdam Cas... 11,499 29,143 
Employers’ Indem, Mo. 1,568 1,293 
London Guar. & Acc... 135,713 42,173 
Pacitie MUt. 2.6.6 cece 7,229 2,307 
Standard Acc.......... 90,396 31,748 
"EVAVGIGPE 68.6 osécccc cess 207,275 103,888 
Travelers Indem....... 25,579 7,378 
Am. Credit-Idnem...... 7,210 1,734 
Brotherhood <Acc....... 4,882 2,625 
Chicago Bonding...... 30,972 7,211 


Chio State Life........ 917 511 


Maryland Casualty..... 68,588 24,927 
Mass. Bonding......... 32,882 14,916 
Metropolitan Cas....... 9,076 5,439 
Nat. Life, U. S. A...... 10,525 3,835 
Peoples H. & A........ 360 331 
Preferred Acc......... 39,021 9,884 
U. S Casualty........<. 23,190 13,237 
Aetna Cas. & Surety... 83,579 18,866 
American Casualty..... 4,525 1,308 
MOCRR DMs. 6 ccc cs eccx 171,881 77,184 
Business Men’s Acc.... 15,511 9,475 
Central Business Men’s 25,854 16,742 
Commonwealth Cas.... 7,285 2,385 
PeGderal Cae sos 0cccss 11,944 6,512 
.Fidelity & Casualty.... 148,511 75,603 
R6NeGFal AGG...06..6.%- 22,695 8,214 
Lloyds Plate Glass.... 7,460 3,206 
Lumbermans Mut. Cas. 17,342 5,195 





Chicago Rates Will Stick 


It is understood that the plate glass 
companies have decided to make no re- 
vision of their new rate schedule in Chi- 
cago. The new rates with the new zone 
system will go into effect in Chicago 
Sept. 1. The Chicago Plate Glass Insur- 
ance Exchange asked for a modification 
of the plan, claiming that the rates were 
impractical and in some cases unjust. 
The companies, however, claim that the 
matter has been very carefully studied, 
and owing to the conditions it seems best 
to have the proposed plan prevail. 





Vice-President A. E. Forrest, of the 
North American Accident, is spending 
some days at Atlantic City. 





On the subject of careless match fires, 
a Sisterville, W. Va., agency advertises: 
“Match a Match with a Matchless Fire 
Insurance Policy. One Sets Off a Fire; 
the other Offsets a Fire! When a Fire 
Sets In, the Family Is Set Out! Don’t be 
Set Out without an Offset.” 
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The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............$1,874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 


AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 









































Summary of Stat t of D ber 31, 1917, as Made to the Commissioner of Banking and Insurance for the 
State of Texas. 

ASSETS LIABILITIES 
Mortgage TRGB... .ccccccccccccccccccccces $ 626,284.45 | Reserve for Losses............+.+- axéane +-$ 282,849.85 
Bonds & Stocks, market value.......... «+. 545,399.99 rve for unearned Premiums pro rata... 249,094.60 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.... 6,498.67 
at Bank and OMic®. ....cccccccccee 39,657.18 | Reserve for TaxeS..........ssseeee 5 00 
Premiums in Course of Collection under 90 Reserve—Voluntary and Contingent.. 0,008.75 
GBYS GUC... cccccccccccccccccccccccccce - 107,631.78 | Reserve—Catastrop H bac 0,000.00 
| Other Assets....cccccccccccccccccscvccccccs 29,998.41 | Capital paid in cash..... a 500,000.00 
———_—_——— | Surplus over all Liabilities... 2 69.94 
$1,393,721.81 $1,895,731.81 
OFFICERS en 

SEALY HUTCHINGS, President. L. A. ADOUE, Vice-President. 


. GEO. SEALY, Secretary. 
We write the following lines: 
General and Elevator Liability. 
(31) States. 


J. F. SEINSHEIMER, General Manager. 
Automobile—Fire, Theft, Liability, Property Damage and Collision. Public, 
Plate Glass, Burglary and Fidelity and Surety Bonds. Licensed in thirty-one 





LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen yeare 
Exceptional contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 








Business-Builders 


Developing 


Fidelity and Surety Bonds. Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000. Write for Territory. 


























Agents Wanzed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg., 
CHICAGO, ILL. 





H. G. ROYER, Pres 
C. O. PAULEY, Secy. & Treas 
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IN THE SURETY FIELD 


LITTLE DEMAND NOW FOUND | 
Companies Say That the Anticipated 
Big Business in Freight Charge 
Bonds Falls Flat 


| | advance 


Surety companies now find that there 
will not be any great demand for 
freight charge bonds. Most of the 
shippers and others interested will pay 
cash. It was thought that at first there 
would be a big demand for these bonds, 
and some companies went to great 
lengths to stimulate business. A ship- 
per can purchase one bond that will be 
good for all the roads. The bottom 
fell out of the market and there will 
hardly be enough bonds to pay printers’ 
bills that have already been incurred. 
Most concerns will have personal 
bonds put up where they do not pay 
cash. 


BONDS FOR LOST SECURITIES 


Demand Is Being Made Frequently 
From Those Who Want Their 
Liberty Loans Covered 


There are a number of calls these 
days for bonds covering lost Liberty 
bonds. Naturally a surety company 
satisfies itself carefully before it issues 
a bond running to the government 
guaranteeing that the holder is the 
proper owner. Liberty bonds that are 
not registered are transferable and 
unless the persons losing such bonds 
have the numbers or other means of 
identification they can be readily sold. 
In some cases, however, persons have 
actually lost their bonds, having been 
thrown in the waste basket or beits 
destroyed unintentionally. 

Insurance companies are frequently 
called upon to issue bonds covering 
lost securities since the submarines 
have been at work and a number of 
boats have gone down. Securities have 
been lost that were being sent over by 
mail. Some of the older life companies 
have advertised for policyholders or 
beneficiaries who have equities that 
have never been presented. In most 
instances these people did not know 
that there was any equity in the policy. 
The policy in most instances has been 
lost or destroyed. The company re- 
quires a bond where it pays over money 
and cannot get the policy. It is stated, 
for instance, that the Connecticut Mu- 
tual Life advertised such claims a ‘year 
or so ago and resulted in many calls 
for surety bonds to protect the com- 
pany. 


Cassidy Estate Bond $1,600,000 


The largest surety bond ever executed 
in Maine = written by the National 
Surety for James W. Cassidy of Bangor, 
son of the ‘late John Cassidy, the well- 
known millionaire lumberman, who died 
last March, reputed to be worth $5,000,- 
000. The bond is for $1,600,000. The es- 
tate, which consists largely of Maine 
timber lands, was left to five heirs. Two 
filed objections to the will, urging undue 
influence and illegal execution. The bond 
pledges that Mr. Cassidy will inventory 
the big estate and deliver it, later, to 
persons authorized by the judge of pro- 
bate. 


Counted Good Business 


A number of surety agents are actively 
engaged in soliciting contractors’ bonds 
where mcney has been advanced by the 
government. This is a financial guar- 
antee, but is looked upon as first class 
business where the concern is reputable. 
In many instances where a concern takes 
a government contract it may not have 


on hand to prosecute the | 
The government will make an 
payment, but demands a bond 
that this will be spent in connection 
with the work undertaken. 


| the money 
work. 


Selling Forgery Bonds 

; The National Surety is now commenc- 
ing to sell the bonds indemnifying either- 
a bank or check maker against losses 
due to forged checks. These bonds have 
been sold readily in New York and 
other eastern points, but have not been 
worked to any extent in the west. 
Losses from this cause are increasing, 
und amount to several million dollars 
annually. 





Ruling Is Disturbing 

SEATTLE, WASH., Aug. 7.—Insurance 
Commissioner Fishback has surety man- 
agers who supervise the state of Wash- 
ington upset with a ruling that he will 
refuse to approve bonds coming before 
his department where the executing 
agent has power of attorney that is 
limited either as to amount or class of 
bond. 
In Washington the insurance commis- 
sioner is empowered to pass on all bonds 
in favor of the various branches of the 
state government. Surety managers point 
out that if Mr. Fishback persists in this 
ruling he will force companies to give 
local agents powers so broad that they 
are bound to lead to abuse, even though 
an agent is not guilty of bad faith. 


Using Cantonment Refuse 


Live stock companies are getting ap- 
plications from owners of cattle and 
hogs near the various army cantonments 
and camps. Stock owners have seen the 
advantage of renting or purchasing 
property near these large bodies of en- 
listed men so that the refuse can be used 
in feeding animals. When the distiller- 
ies were in full blast cattle were kept 
in yards nearby and fed on the refuse. 
It is stated that considerable insurance 
is now being placed on these animals 
near the military camps. 





News About Companies 











National Bonding & Casualty, Salina, 
Kans.—This company has cancelled all 
of its automobile insurance business on 
a pro rata basis, returning premiums to 
policyholders. The company became in- 
volved through the financial transactions 
of Felix Broeker, who was also con- 
nected with the Globe Life of Salina, 
Kans. It reinsured its bonding business 
some time ago. 

e 6 

Globe Indemnity—The following inter- 
esting paragraphs are taken from the 
triennial examination of this company 
by the New York department: 

“The company has shown material 
growth since the department’s examina- 
tion as of Dec. 31, 1914. Its admitted 
assets have increased during this period 
from $3,845,627 to $6,751,151; its liabili- 
ties, exclusive of canital which has re- 
mained constant, from $2,490,784 to 
$4,813,122, and its surplus from $604,843 
to $1,188,029. The significance of these 
figures is that while the business of 
the company has increased, its liabilities 
have borne practically a constant ratio 
to the admitted assets, and likewise the 
surplus to the liabilities. The growth 
of the company therefore has not im- 
paired its strength or caused diminu- 
tion in the protection to its policyholders 
afforded by the reserve funds, surplus 
and capital stock. 

“Other factors indicative of a healthy 
growth are noted by the various ex- 
hibits set forth in this report, showing 
the company’s underwriting and invest- 
ment gains since Dec. 31, 1914 

“This report shows the company to 
be in a sound financial condition, with 
a paid-in capital of $750,000, a paid-in 
surplus of $1,047,145 and an earned sur- 
plus of $140.884, exclusive of special de- 
posits of $107,843. 

‘Its history is one of uninterrupted 
success, its affairs are efficiently con- 
ducted and its statements to the de- 
partment are prepared with substantial 
accuracy. 

“This examination indicates that the 
reserves which are based upon mathe- 
matical computations are correctly main- 
tained and that the company aims to 
carry sufficient reserves in all of its 
departments where estimates are based 
upon judgment. 

“In its dealings with policyholders and 
claimants the company has fulfilled the 
obligations of its contracts in a spirit 





of fairness.” 





Casualty Companies Mid-Year Statements 


-(As made to the Govenor of Georgia) 


Net Disburse- 
Assets Surplus Income ments 
TIOVOA PTOCOCUVES 66:60 ccecescas $ 550,382 $ 215,697 $ 365,335 $ 377,387 
POMERORD TMMOUT.. 6 ccc ci ees 15,169,656 4,934,812 3,256,366 2,652,560 
North American Accident..... 862,422 226,121 810,226 809,539 
United States Casualty........ 4,254,208 710,022 2,353,560 1,676,485 ; 








A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as t ng men’s 








CONKLING, eres & WEBB - 
D. L. GRAY 


HOWARD FERRIS, JR., - 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L, C. Smith Bldg., Seattle 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, O. 


The Sign af Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


Gen. Agts. Illinois, Mo., Ind., 1428 Insurance anne e, Chicago 


FR COMPANY Northwestern Managers, 3: 328-386 Security Bank Bldg., Minneapo! 

RAYMOND & RAYMOND - - ~-_ General Agents, Southern Michigan, Journa Bidg. Detroit 
ALFRED PAULL & SON = pe oenetal Agents, West Virginia. Board of Trade Bldg. “Wheeling 
FRIER & HUGGINS, - General Agents, Northeastern Ohio, 387 Superior Avenue, N.W., Cleveland 


General Agent, Southern Ohio, 1310 ist National Bank Bldg.. * Cincinnati 





MERICAN LIABILITY 





Accident and Health Insurance R. L. NASE, Adjuster for Casualty Companies, 
AGENTS WANTED by Mutual Bldg. Richmond, Va. 
W. R. SANDERS, SECRETARY Liability, C Health Claims 
ECOND NATL BANK BLDG., CINCINNATI, O Territory—Virginia and North Carolina 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 
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SURETY 
COMPANY 


NEW YORK 


100 Broadway 
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Farmers 


Largest crops for years, and record 
prices for product makes the Farmer 
the ideal prospect for Insurance. 


WANTED 


Special Agent to sell our 
Farmers Special Policy 





Guaranteed Income to Producers 
Address 


Inter-Ocean Casualty Company 
Cincinnati, Ohio 
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The American Credit-Indemnity Co. 


The American’ s Unlimited Policy not only provides absolute protection against abnormal loss on 


of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
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If you area saniaaane or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 
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TURBINE ENGINE LOSS 


Tue accident that cost a million dol- 
lars property loss to the northwest 
station of the ComMmoNweaLtH Epison 
Company plant, Roscoe street and Cali- 
fornia avenue, Chicago, the other day, 
due to the explosion of a turbine en- 
gine, 27,000 horsepower, brings the fact 
home to us that insurance is necessary 
on these turbines as well as regular 
steam boilers. A turbine engine is 
worth a mint of money. The machin- 
ery used in connection with generating 
electricity is most costly. It seems 
that the outside casing of the turbine 
burst, resulting in the destruction of 
the engine and a large amount of ad- 
jacent electrical machinery valued at 
something like $500,000, aside from the 
engine. 

Many assured have contended all 
along when they were solicited for 
boiler insurance on turbine engines that 
they were immune from accidents 
caused by explosion. This catastrophe 
shows that this theory is en- 
tirely wrong. The turbine engines 
should be insured as well as others. 
This million dollar loss is a lesson 
that can well be heeded by those using 
turbines. 





OHIO DISAGREES 


Ir is an odd coincidence that the 
supreme court of Ouro has just held 
that typhoid fever, contracted from 
drinking impure water provided by an 
employer for employes, is not an acci- 
dent but is sickness, and is not com- 
pensatible, while some time ago the 
WISCONSIN supreme court held that 
typhoid fever, under such circum- 
stances, was an accident and was com- 
pensatible. The funny thing about it 
is that in Ohio the state has the 
monopoly of the compensation insur- 
ance business and gives neither the em- 
ploye nor the employer as much pro- 
tection against such disabilities as does 
Wisconsin, where compensation busi- 
ness is written in privately conducted 
insurance Carriers. 

Both cases were, of course, decided 
on their merits as the courts of the two 
different states saw them. If the line 
of reasoning used by the Wisconsin 
supreme court were followed in every 
state in the Union it would probably 
not be long before ordinary accident 
policies as well as compensation insur- 
ance policies would be found to cover 
nearly all diseases, as well as nearly all 
the so-called accidents. General raises 
in rates would be 
where. 





COLLECTIONS 

INSURANCE men should not wait until 
the latter part of the year to, push col- 
lections. The office that is slack in ifs 
collection system is sure to get into 
difficulties. If the business has been 
sold right, premiums in most cases can 
he collected. Policyholders should feel 
that their insurance expense is an obli- 
gation that must be met. A slip-shod 
collection system puts the whole ma- 
chinery awry. There is no use get- 


ting business unless it is paid for. 
Let’s work for the cash system. 





Personal Glimpses of - 


Casualty Men 








necessary every- | 4 = 
| Accident and the two families. 





E. A. Leonard, vice-president of the 
Standard Accident of Detroit, died at 
Johns Hopkins Hospital in Baltimore 
this week of throat trouble. Mr. Leon- 
ard was the active administrative officer 
of the company. He was a financial 
genius, and keen judge of security 
values. He acted as financial manager 
of the company. His ability as an in- 
vestor may be seen in the assets of the 
Standard Accident, which consist al- 
most entirely of municipal bonds, net- 
ting over 5 percent. Since organiza- 
tion the company has never lost a dol- 
lar in securities. 

Mr. Leonard was the first employee 
of the Standard Accident, starting in 
as a bookkeeper, and doing policy writ- 
ing and whatever other work was re- 
quired. He was a modest and unas- 
suming man, who went about his af- 
fairs in a quiet way. 


L.. D. Edson, accident underwriter 
for the Employers Indemnity of Kan- 
sas City, is rejoicing over the advent 
of a son, Rodric Davies Edson. Mr. 
Edson is one of the well known acci- 
dent men of the west and his many 
friends rejoice in his good fortune. 


Miss Alice Wilson, daughter of Mr. 
and Mrs. Joseph Wilson of Baltimore, 
was married Wednesday at the White 
House, Washington, D. C., to Rev. 
Isaac Stuart McElroy, Jr., of White 
Sulphur Springs, W. Va. Mr. Wilson, 
who is a brother of President Wilson, 
is an officer of the United States Fidel- 
ity & Guaranty. The bride and groom 
will live at White Sulphur Springs, 
where he is pastor of the Presby- 
terian church, for the next year, but 
will then go to Japan, where he will 
do missionary work. 


E. C. Edmonds, vice-president of the 
Fidelity Health & Accident of Benton 
Harbor, has volunteered for overseas 
Y. M. C. A. duty and is expecting a 
call at any time. He has always been 
active in Y. M. C. A. and Sunday school 
work and has served as president of the 
Michigan state association of Sunday 
Schools. He has a fund of excellent 
stories that will pass muster anywhere. 
He is adept at mimicry and has a fine 
baritone voice. 

Both Mr. Edmonds and Secretary 
A. R. Arford of this company wanted 
to go into the Y. M. C. A. work in 
France or Italy, but it was felt that the 
home fires needed the attention of one 
of them and they finally came to an 
agreement that Mr. Edmonds should be 
given the opportunity to serve in the 
field and that Mr. Arford would remain 
in Benton Harbor looking after the 
office work of the Fidelity Health & 


T. J. Ketcham, who has been with 
the Travelers at New York City, has 
been appointed resident secretary of 
the liability department of the Conti- 
nental Casualty in New York City. 

T. H. Williams, superintendent of 
agencies of the Interstate Casualty of 
3irmingham, Ala., died at a hospital in 
Beaumont, Texas, at 5:30 o’clock 
Thursday morning, Aug. 1, of spinal 
meningitis. He was about 56 ‘years of 
age and well known in insurance cir- 
cles. Mr. Williams was ill only a few 
days. He had been making a tour of 





Texas and was in Houston on Satur- 
day, July 27, calling on friends. He 
went from Houston to Galveston, 
where he went in bathing Sunday. He 
complained afterward of getting some 
salt water in his ear. He went to 
Beaumont on Monday, where he was 
stricken. 
Louisville, Ky., Mr. Williams’ home. 

Mr. Williams was a graduate engi- 
neer, having completed courses at 
Georgetown, (Ky.) College, Eastland 
College, New York, and in the Uni- 
versity of Heidelberg, Germany, but 
for the past twenty years or more has 
been in the insurance business, repre- 
senting various companies. He was 
on an inspection trip through the 
Southern states when overtaken by the 
illness that caused his death. 


W. G. Curtis, president of the Na- 
tional Casualty of Detroit, is one of the 
capable company executives in the ac- 
cident and health field, one of the great 
students of economics and a real golfer. 
Nearly everybody who knows Mr. 
Curtis knows those three things, but 


‘there are many who do not know that he 


is an expert advertising solicitor. In a 
short time he recently placed $3,000 
of advertising on the official publica- 
tion of the Detroit Golf Club. This 
will help towards raising the $100,000 
annually needed to maintain the mil- 
lion dollar property owned by the or- 
ganization. Insurance publications 
should establish a school for advertis- 
ing solicitors and arrange for a series 
of lectures by Mr. Curtis. 


The General Accident pays a well 
deserved tribute to H. H. Neale of the 
Neale-Phypers Company, its general 
agents for a considerable part of Ohio. 
This company has represented the 
General Accident for ten years. Dur- 
ing most of that time H. H. Neale has 
directed the casualty end. He has 
built up a fine agency staff of business 
producers. E. E. Neale of the agency 
is his father, and A. W. Neale of the 
agency is his uncle. The General Ac- 
cident calls him an “alert and high 
principled scion of a family of insur- 
ance men.” When the General Acci- 
dent closed its Lansing, Mich., branch 
office, over two years ago, Manager 
Richardson asked Mr. Neale to open 
a general agency for the company at 
Detroit. With the aid of Kenneth L. 
Watkins he has built up in a short 
space of time one of the largest agen- 
cies in Michigan. 

George Duke Marcy, secretary of the 
Kansas Casualty & Surety of Wichita, 
Kan., is doing the needful these days 
by handing out fragrant cigars, due to 
the arrival of Frances Anne Marcy at 
his home July 25. 


J. F. Peters has been appointed su- 
perintendent of the burglary and plate 
glass department of the Royal In- 
demnity to succeed E. B. Anderson, 
who resigned to become secretary of 
the Burglary Insurance Underwriters’ 
Association. Mr. Peters has been su- 
perintendent of the burglary and plate 
glass department of the company on 
the Pacific coast. 


Harry Miesse, Indiana state general 
agent of the Globe Indemnity, is a 
good example of the splendid work that 
many insurance men are doing in 
patriotic service. Mr. Miesse was 
elected secretary of the Indianapolis 
Patriotic Gardners’ Association last 
year and served so well that he was 
re-elected for 1918. He has given a 
great deal of his time to this work, 
taking pride in developing an efficient 
organization. The results speak highly 


The body was shipped to | 





indeed for Mr. Miesse’s ability. In 
Indianapolis last year, under the super- 
vision of this organization, there were 
planted some 20,000 gardens, aggre- 
gating some 500 acres. Of these, two- 
thirds were home gardens in back 
yards and one-third were vacant lot 
gardens. The products of these gar- 
dens were valued at $900,000. ‘This 
year there are some 60,000 gardens, 
aggregating 1,200 acres, and a survey 
of one-third of these which has already 
been made, indicates that the value of 
the product will run close to $2,000,000. 
There has been an increase in vacant 
lot gardens this year. 

Mr. Miesse is taking his own pre- 
scriptions, too, and has one of the 
finest gardens in the city, on the best 
residence thoroughfare. It is a show 
place and automobiles may often be 
found parked there while their owners 
get some practical advice from Mr. 
Miesse’s own experience. 


E. E. Gould of Des Moines has been 
named to succeed D. R. Henderson in 
charge of the merit ratings of work- 
men’s compensation in Nebraska and 
Iowa with headquarters in Des Moines. 
Mr. Henderson has been transferred to 
Minneapolis. 





Changes in the Field 











Hartford Steam Boiler 


Louisville, Ky. Aug. 6 — Several 
changes have recently peen made in the 
central territory of the Hartford Steam 
Boiler. In March D. J. O’Keefe, of the 
Kansas City office, came to Louisville to 
take charge of the Louisville division, 
when J. A. Dalhausen went to Atlanta, 
as manager of the automobile depart- 
ment of the Queen. The Kentucky field 
has been under the jurisdiction of C. D. 
Ashcroft, of St. Louis, Mo., who was spe- 
cial agent in Louisville in 1911 and 1912. 
However, the Kentucky district has been 
separated from the St. Louis office and 
given to Manager W. E. Gleason, of the 
Cincinnati department. Mr. Ashcroft 
still has Tennessee and other districts, 
and has been given Illinois, with the ex- 
ception of the Chicago territory, while 
Mr. Gleason is to be given additional In- 
diana territory south of Indianapolis. 





Louis H. Paine 

A branch office is being established in 
Toledo, O., by the United States Fidelity 
& Guaranty to cover northwestern Ohie 
territory. Louis H. Paine, an attorney, 
will have charge of the new branch, with 
offices at 1104 Second National Bank 
building. The new branch office super- 
cedes the agency representation of Bar- 
ker, Frost & Chapman. 


MOST COMPANIES FOR A 
UNIFORM CONTRACT 


(CONTINUED FROM PAGE 1) 


to adopt the new policy but want the 
same premiums to apply to renewals. 


Should Be Rating Committee 





The official quoted in making some ob- 
servations on premiums and benefits stated 
there should be a rating committee the 
same as in the National Workmens Com- 
pensation Service Bureau and that this 
committee should pass on the rates for 
different kinds of policies. He believes 
that the companies should be allowed to 
issue what policies they desire but should 
igree to abide by the rates agrged upon by 
the committee. In other words, there 
should be certain benefits given and ade- 
quate premiums changed. If a policy 
like this were followed this official says 
vould solve the problem satisfactorily. 
What the companies desire he claims, 
is to get away from the present inade- 
quate premiums and have accident and 
health established on a basis of reasonable 
profits. 
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COWLES TELLS LIMITS 
OF THE STATE FUNDS 


Some Practical Points Are Given in 
Connection with Insurance of 
Compensation 


STOCK COMPANIES SECURE 


Does Not Pay Assured to Experiment 
With Plans That Are More or 
Less Visionary 


Vice-President W. G. Cowles of the 
Travelers the other day wrote to the 
business manager of a _ corporation 
which had been approached by the 
“State Fund” of New York and had 
written the Travelers a letter asking 
why he should not drop his compen- 
sation insurance with the Travelers 
and go to the “State Fund” at a saving 
of a few cents per hundred dollars. 

Mr. Cowles reply was comprehen- 
sive, and it is interesting to note that 


the man who had made the _ inquiry 
wrote back: 

“There are two sides to every ques- 
tion, and Mr. Cowles has covered the 
viewpoint of the insurance company 
very thoroughly in the letter. His ar- 
guments are absolutely logical, and I 
am more than ever convinced that our 
present method of handling our com- 
pensation insurance is correct.” 


Comment by Mr. Cowles 


Mr. Cowles said in part in his let- 
ter: 

I presume you have often been offered 
things which are “just as good” at a 
lower price than the real article. I as- 
sume that you have not been materially 
influenced by the argument. Synthetic 
substances are constantly offered in the 
markets as adequate substitutes for real 
products. Both you and I are doubtless 
satisfied that they may be substitutes, 
but we are somewhat skeptical about 
their adequacy. That is exactly the 
situation here. 

State insurance, so called, is not insur- 
ance at all. It will be unnecessary to 
repeat at this time the many arguments 
so frequentiy stated respecting, the 
shortcomings of so-called state insur- 
ance when the ability of that organiza- 
tion to furnish real insurance depend- 
able in times of unexpected disaster or 
unusual happenings has many times been 
proven to be non-existent. 


Not Able to Meet Losses 


I do not refer entirely to catastrophes 
or accidents involving many injuries, al- 
though these considerations cannot be 
overlooked even in so safe an enterprise 
as newspaper publishing. We cannot 
quite lose sight of the fearful disaster 
in Halifax harbor, which exposed alike 
hazardous and non-hazardous undertak- 
ings. They have a state fund in Nova 
Scotia, and that state fund has a mo- 
nopoly. The losses on that one acci- 
dent were $850,000, according to the re- 
ports, and the state fund was absolutely 
unable to meet them. It is now sug- 
gested that the losses be undertaken by 
the Dominion Government. 


Protecting Against the Unusual. 


You may well remark that these are 
unusual things, but it is particularly 
against the unusual thing that insur- 


ance is provided. These are troublesome 








policies. 


perpetual renewals. 
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. Perpetual, non-forfeitable renewal contract. Agencies 
Rates no higher than many assessment associations, yet no assessment liability in our 


Quarterly or annual premiums. 


| SALESMEN ATTENTION 


Business Men’s Full Legal Reserve Disability Policies at 
Guaranteed Low Rates 


. Policies vastly superior—no restrictions, exceptions, limitations or reduced benefits. 
Large commission out of first quarter, with liberal 


Advanced features: Lifetime on sickness—partial disability for sickness—full benefit for 
non-confining sickness—lifetime for accident, etc. 
. $5,000-25-25 Policy, $9.00 quarterly. $5,000-50-50 Policy, $17.00 quarterly. 

| . Back of these policies: Capital of $350,000. Surplus to policyholders, $532,000; Assets, 
| $737,000. Licensed in 27 states. 


EMPLOYERS INDEMNITY CORPORATION 
KANSAS CITY, MISSOURI 


Exclusive State and District Agencies open. 




















times. Just at this moment we hear of 
unusual precautions against possible air 
attacks in New York City. The serious 
affair in Halifax involved no active en- 
emy effort. It just happened. There are 
active enemy efforts in progress not so 
far from New York City. Suppose the 
unexpected should happen. Suppose a 
fairly successful bombing operation 
should be undertaken and destroy a 
considerable number of business build- 
ings in New York City, injuring the 
workmen employed in them. Those who 
support the cause of state funds would 
say this was so unusual and so unex- 
pected that it is no criticism of the 
state fund that it was unable to meet 
the strain. That is just the thing for 
which insurance is required, and that is 
just the test to which insurance com- 
panies must submit themselves. 


Ability of State Fund Limited 


Suppose, in the course of your busi- 
ness, you use a dispatch boat, or some 
other form of craft, as some publishers 
do, and perhaps you do, and you had in- 
surance in the “State Fund,” from which 
you attempted to collect the claim of 
one of the boat’s crew, only to learn that 
the “State Fund” could provide no pro- 
tection. 

Suppose some one of your employees, 
through unexpected accident, loses his 
life in your employ, and his widow brings 
a suit against you for what is known as 
consequential damages for the loss of 
her husband’s support and companion- 
ship. 

Suppose an endless number of things 
which have been reflected by the deci- 
sions handed down from time to time 
where the compensation law does not 
cover. The abilities of the “State Fund” 
are limited to the insurance: of compen- 
sation. 

Two Substantial Points. 


We find here, then, a difficulty present- 
ing two substantial points. One is that 
the “State Fund” in all probability would 
be unable to respond in the event of far- 
reaching catastrophe because it lacks 
sufficient distribution of risk. The other 
is that the “State Fund” is unable to 
cover certain features of risk which your 
enterprise is likely to encounter in an 
unexpected way. This leaves the situa- 
tion about parallel with a condition 
which I may imagine for the purpose 
of argument. We will suppose that you 
contemplate a trip to Europe, and in the 
course of that trip it will be necessary 
for you to pass through the war zone, 
where the dangers of submarines are 








still material. Yielding to the impor- 
tunities of your family, even if against 
your own judgment, you conclude to 
provide yourself with a safety suit, cal- 
culated to keep you afloat if you were 
thrown into the water. You look about 
and find you can buy one suit which 
would answer for all ordinary purposes 
and would be effective if you were not 
compelled to stay in the water too long, 
which you can buy for a certain price, 
but it has been adequately demonstrated 
that this suit would not stand the stress 
of unusual conditions. Then you also 
find that you can buy another suit at 
a higher price which has stood every 
test and has been demonstrated as ca- 
pable of sustaining your body in the 
water for an unlimited length of time 
under the most trying circumstances. 
Which would you buy? Would price 
enter into it? I am pretty confident it 
would not. 


Difference in Price 


There is a difference in price between 
stock insurance which insures and state 
insurance which does not insure, except 
occasionally, and there ought to be a 
difference in price. In noting your com- 
parative figures between our rate and 
the “State Fund” rate I am surprised 
that the difference is not much greater. 
I really think it ought to be. 


Feature of Distribution 


Getting away from theories and down 
to brass tacks, the situation is just this: 
Stock companies do business in a large 
number of states. This results in dis- 
tribution, and the wider the distribution 
the more certain becomes the continued 
solvency of the company and its ability 
to meet the most trying conditions, 
whatever they may be. The experience 
of centuries has demonstrated that the 
essential feature of insurance is distribu- 
tion. This is peculiarly true of compen- 
sation insurance, because the insurance 
company exposes an unlimited amount 
of obligation. Without distribution most 
extensive in its character and not lim- 
ited to a particular state, solvency can- 
not be assured and the ability of the 
organization to meet an unusual condi- 
tion cannot be demonstrated. 


Value of Agency Force 


To obtain this distribution we employ 
an agency force. You help to pay for 
the maintenance of that agency force, 
which is of unquestionable benefit to 
you. It costs something to carry the 
business of an insurance company to the 





uttermost corners of this great country 
of ours, but we do it. No other way has 
been found, except by means of agency 
force. Other ways have been tried and 
have been found inefficient. If we must 
maintain an agency force to secure wide 
distribution, thereby securing for you as 
a customer absolute solvency and an 
absolute ability to meet the most try- 
ing conditions resulting in the most ex- 
pensive losses, then as a natural conse- 
quence you must pay for this. 


State Insurance a Dream 


We ask you to pay for this because 
it adds to the value of the product which 
you are buying. When you pay for it 
you naturally pay more than you would 
pay to an organization which does not 
distribute, which has no agency organ- 
ization, which furnishes you no local 
assistance, which is indifferent about the 
particular affairs in which you are in- 
terested and which in all respects fails 
in service, in individual interest and 
everything which goes to make the asso- 
ciation between the policyholder and the 
company close in a matter so serious as 
an unlimited compensation undertaking. 

Compensation is an experiment. State 
insurance is a dream: It is not eco- 
nomically wise to impose a dream upon 
an experiment. 

Stock insurance is an_ absolutely 
proven, reliable means for the distribu- 
tion of losses, however great the amount. 





Responsible for Guests 


SAN FRANCISCO, CAL., Aug. 7.—The 
California supreme court, in the first 
decision in this state that bears on the 
question, has ruled that automobilists are 
bound to show ordinary care and dili- 
gence for the safety of their guests; 
failing which, they can be held liable 
for damages in case of accident. 


Mercantile Burglary Losses 


The General Accident in commenting 
upon mercantile open stock burglary 
Says that many losses are now being re- 
ported on automobile tire and accessories 
dealers. It asserts that companies are 
being offered a large number of risks of 
this class. In most cases there is insuffi- 
cient protection and they are turned 
down. This class of merchandise is in 


demand and easily disposed of with little 
prospect of being traced. 

The General Accident says that drug 
risks are coming in for their share of 
attention due to the drastic restrictions 
placed on the sale of narcotics. The 
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CASUALTY 





company says that it will not take any 
risks. of this class unless narcotics are 
excluded entirely or are kept in a sub- 
stantial safe locked by a combination 
and then only to the extent of 10 percent 
of the policy. Furthermore liquor stocks 
are also extremely hazardous, especially 
in dry states or localities. The General 
says that it does not desire a drug risk 
that has a large stock of alcoholic bev- 
erages on hand. It will not insure liquor 
risks of any description. 


See a Lower Loss Ratio 


Accident companies writing railroad 
business find that since the government 
took over the railroads the loss ratio 
has decreased about 10 percent. There 
has been some loss in premium income 
at the same time. Those in close touch 
with the situation believe that since 
gfewer trains are run and speed has been 
diminished there have been fewer acci- 
dents to employes. 





The Business Men’s Accident Associa- 
tion of America has been licensed to 
transact business in Iowa, making a 
total of eighteen states in which it is 
now doing business. It is the intention 
of the company to at once establish an 
active and aggressive sales organization 
in that state. 





| 





England Dosn’t Want 
Government Insurance 











AYS “The Review,” of London, com- 
menting upon government insur- 
ance in England, “There are a great 
many people in this country who be- 
lieve that the government will take up 
insurance more comprehensively as a 
‘people’s measure’ for the good time 
supposed to be coming after the war. 
We do not think such an event to be 
likely. The question is too deep and 
complex to be handled suddenly in a 
cut-and-dried scheme turned out of the 
Parliamentary machine. For the Na- 
tional Health Insurance the govern- 
ment had to call to its aid the vast ma- 
chinery of the industrial insurance 
companies, without which the whole 
scheme would have come more or less 
to grief at its very launch. The post- 
office insurance department is too pal- 
try a concern over which to waste any 
words. Whatever may happen in 
America, we are convinced that insur- 
ance work by the government on any 


serious scale is well outside the range 
of practical politics over here.” 
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CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insurance Dept. 





Assets March 30, 1917: 





Morten Loans on Real Estate $ 866,600.00 
School Bonds............. 9 
Municipal Bonds......... 58,500. 

- S. Government Bonds. 95,900.00 
Certificates of Deposit.......... 110,683.76 
Cash in Banks..............00.. 81,791.51 

ash in Office .........cesceeees 104.43 
Accrued EMER ORE sia sc0css03 alesis 3,254.10 
Notes Bearing Interest at 6% .. 162,652.50 

remiumsin Course of Collection 2,058.51 

Total Assets............... $1,397,544.81 


FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 


AUTOMOBILE AND OTHER 
PUBLIC LIABILITY LINES 








Home Office 715 Locust Street, Des Moines, Iowa 








URETY bonds, more than any other 

form of insurance or indemnity, 
seem to go to those agents who com- 
bine a competent and _ convincing 
knowledge of the business with an un- 
tiring alertness to the “politics” that 
invariably enter into any considerable 
undertaking of the sort for which 
bonds are required. One of the west- 
ern papers, in surveying the surety sit- 
uation in its home town, commented 
upon the fact that almost all the nota- 
bly successful surety agents in that 
city had developed such a close affilia- 
tion with influential interests that they 
were always given advance informa- 
tion which enabled them to settle big 
surety propositions before most of their 
competitors knew that anything was 
even contemplated. For instance, the 
agent who handled most of the good 
court bonds didn’t spend much time in 
the courts; he had a man watching the 
courts, of course, but his own time was 
largely spent in cultivating the friend- 
ship of the best class of attorneys. 
And the agent who wrote most of the 
big contract bonds, himself a con- 
tractor in earlier years, had always 
maintained very close relations with 
other contractors and knew months 
in advance when any large undertaking 
was being planned. 

It is this inside information, which 
can only be obtained by an agent who 
has patiently and thoroughly won the 
confidence of influential men, that de- 
termines the placing of the surety 
bonds that carry the big premiums. It 
is not easy to create such a relation- 
ship; it requires an alert persistent tact- 
fulness joined with the ability to ren- 
der convincing service. But nothing 
that pays well is easy; and business 
connections of this character do pay 
an able surety agent remarkably well. 
—Maryland Casualty Budget. 


Casualty Notes 


The Capital Live Stock of Topeka has 
been licensed in Minnesota. 


The Western Casualty of Chicago has 
been licensed in Minnesota. 


The Retail Lumbermens Mutual of 
Wisconsin announces that it has made a 
connection with the Lumbermens Mutual 
Casualty of Chicago to handle the com- 
pensation and automobile business of 
its policyholders, which includes. the 
greater part of the retail yards of the 
state. 
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The same brain cannot at the 
same time dwell on work and 
worry. You cannot dare while 
you despair. It is not so much 
the quality of a man’s mind as the 
quantity of his nerve that brings 
him through. So long as ruin is 
only a possibility, there is always 
a chance to escape. Get out of 
the fright habit and into the fight 
habit. Many a man has missed a 
picnic because he was certain a 
cloudy sky meant rain.—Eco- 
nomic Advertising. 
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commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 
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SUGGESTIONS & 


By Captain Paul Mason 
To E crippling of hundreds of auto- 


matic sprinkler equipments by 

freezing during the first two 
months of 1918, due in almost every in- 
stance to faults of maintenance, brings 
up at once the pertinent question, 
“What is being done NOW to safe- 
guard these equipments from similar 
trouble next winter?” It also directs 
earnest attention to the entire subject 
of sprinkler maintenance general as well 
as seasonal. Most sprinkler troubles— 
nianifest usually in the relatively small 
number of recorded unsatisfactory con- 
trols of fire—are due to faults of main- 
tenance—the psychological condition 
that admits of human dereliction ex- 
pressed in sins of both commission and 
emission. 

The problem is one comparatively 
simple of solution, even though it in- 
volves constant vigilance and unremit- 
ting care on the part of property own- 
ers. Sprinklers are wellnigh perfect 
in design and construction, but they 
are not foolproof. Their perfect func- 
tioning, however, may be expected in 
substantially every instance if a few 
relatively simple rules of maintenance 
are enforced. 


Good Maintenance Essential 


Commenting on the essentiality of 
maintenance, in support of this view, 
the National Fire Protection Associa- 
tion’s committee on field practice, 
which is the highest authority in the 
land on questions of maintenance of 
private fire-fighting equipment, says: 

“The mere fact that fire hazards may 
have been safeguarded and fire protec- 
tion may have been installed originally 
in full accordance with standard re- 
quirements, is no guaranty that these 
conditions will remain. Proper upkeep 
is necessary—and frequent reinspection, 
test and improvement of appliances are 
required to insure operating efficiency 
at all times.” 

The virtually perfect record estab- 
lished by the automatic sprinkler dur- 
ing twenty-one years is demonstrated 
in the fire statistics collated and pub- 
lished annually by the National Fire 
Protection Association, the latest pres- 
entation of which (April, 1918) shows 
that of 20,097 fires in sprinklered risks 
there was satisfactory control in 19,202, 
or 95.55 percent. There was absolutely 
perfect control in 13,103, or 65.20 per- 
cent. 


Human Dereliction Seen 


Study of the remaining 895, or 4.45 
percent, in which for one reason or 
another control was unsatisfactory, 
demonstrates the deleterious effect of 
human dereliction. 

For instance, it is noteworthy that 
“water shutoff sprinklers’ has been 
responsible for 26.9 percent of the total. 
“Generally defective equipment,” which 
in the last analysis usually represents 
some fault of installation, and “unsprin- 
klered portions”’—a sin of omission— 
have been responsible for 22.8 percent 
of all unsatisfactory controls; “faulty 
building construction, vertical openings, 
concealed spaces, etc.,” for 4.4 percent, 
and “obstruction to distribution” for 6 
percent. To these should be added 
“system crippled due to freezing,” 2.8 
percent. 

These causes, therefore, account for 


; percent of the causes. 


SUPPLEMENT TO THE NATIONAL UNDERWRITER 


It is a reason- 
able assumption that this condition 
arises largely from a psychological se- 
quence in the protected plant or plants, 
beginning with the owners, who install 
sprinklers chiefly for the insurance 
saving to be effected rather than for 
the protection to be afforded. They 
delegate the care and maintenance of 
equipment to careless or incompetent 
subordinates or employes; and these, 
in turn, without proper instruction in 
their important duties and without un- 
derstanding of the function of sprin- 
klers, or of their method of functioning, 
fall into a let-well-enough-alone atti- 
tude conducive to the development and 
manifestation of these causative agen- 
cies. Then, when fire comes, the effect 
is seen in imperfect control and loss 
of a magnitude greater than was rea- 
sonably to be expected in view of the 
perfection of the equipment itself. 


Maintenance Rules Classified 


Proper sprinkler maintenance falls 
naturally under three headings. One 
is general, dealing with constant fea- 
tures, operative at all times and under 





all conditions; the other two are sea- 


SAFEGUARDING 


unprotected against fire. The owner’s 
entire values are thus subject to com- 
plete destruction, and the insurance 
companies find themselves confronted 
with responsibilities which, could they | 
have foreseen the temporary disable- 
ment, they would not have dared to 
assume, 

“This is a most trying situation for 
both owner and companies. 


Damage Resulis Later 


“Even when a system has apparently 
been restored after a freeze-up, there 
is a liability of water damage as the 
result of a thaw at some point where 
the presence of ice had not been sus- 
pected. Heavy damages have resulted 
from this cause.” 

There are many rules of practice that 
are in controversy among authorities 
on the subject—many points of differ- 
ence that will have to be ironed out 
before there will be an authoritative 
code of rules—but the following sug- 
gestions represent an attempt to pre- 
sent the best consensus of opinion, and, 
as such, should be fairly free from criti- 
cism. At all events, the plant owner 
desirous of maintaining his equipment 





sprinklered properties. 


ter will be most important owing to fuel shortage. 
practical information to their assured. Capt. Mason in preparing this contribution 
has had in mind the assembling of knowledge stripped of technical verbiage. 


Capt. Mason is one of the experts on fire prevention. He has made a special 
study of the subject. In writing this contribution he has consulted with men who are 
particularly informed as to sprinkler equipments. 
paring this matter for publication. Local agents have many customers who own 
The maintenance of the equipment during the coming win- 


He has had their counsel in pre- 


Agents should communicate 





sonal, one covering precautions against 
freezing to be taken in the fall and 
winter, and the other with the spring 
inspection of the equipment to discover 
seasonal troubles that may have de- 
veloped through the period of cold 
weather. 

Commenting on the freezing hazard 


following the winter of 1916-17, the 
committee on field practice visual- 
ized the possibilities of greater loss 


and damage from this cause that event- 
uated during the succeeding winter 
(1917-18), and also pointed out the lit- 
tle-appreciated after effects of frozen 
equipments as an important factor to 
be considered. The soundness of the 
committee’s comment was _ strongly 
emphasized by the experiences of last 
winter. On these points the report said: 

“It must be admitted that the ex- 
tremely cold weather of the past winter 
and its long duration over a wide terri- 
tory have indicated the necessity of 
more careful installation and supervis- 
ion of sprinkler protection in such loca- 
tions. The general effect upon the up- 
keep of installations was so serious as 
to put many equipments temporarily 
out of commission. In some excep- 
tional instances complications due to 
such circumstances as the shortage of 
fuel rendered the situation even more 
alarming. 

“Much of this trouble could be elimi- 
nated were all installations of a stand- 
ard type, properly supervised at time of 
installation, and strictly maintained at 
all times. 

“A “‘freeze-up’ of the sprinkler equip- 
ment or its parts leaves the property 





562 instances of unsatisfactory control, 





or 62.9 percent of the total, due to 31.25 


at highest efficiency cannot go far 
wrong if he adopts them as the basis 
of his own practice. 


GENERAL RULES FOR 
SPRINKLER MAINTENANCE 


1—Sprinkler valves to be kept open 
at all times; valves to be sealed open 
with leather straps or special wire and 
lead seals, and to be regularly inspect- 
ed weekly by a responsible person. 
Sprinklers are worthless if valve con- 
trolling them is shut. Supervisory con- 
nections with control station is the 
best control for gate valves. Local 
gate valve control devices will shortly 
be on the market and should be pro- 
vided. 
2—In case of fire have sprinklers 
which open replaced and water turned 
on at once. Keep a man stationed at 
sprinkler valve yntil it is opened. 
8—Keep at least twelve extra sprin- 
kler heads on hand at all times. In case 
you have many high test heads in your 
plant, keep extra high test heads on 
hand also. It is suggested that these 
be kept on a rack or in a glass-front 
cupboard in engine room, office or other 
suitable place. 
4—Have watchman, engineer, super- 
intendent, foreman and others instruct- 
ed as to location of sprinkler valves 
and extra sprinklers. Also to take the 
following steps in case of fire: 
(a) Call fire department or other 
help. 
(b) Endeavor to extinguish fire. 
(c) When absolutely sure that fire 
is out, shut off valve controlling 
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AUTOMATIC 


SPRINKLER EQUIPMENTS 


(d) Replace these sprinklers with 
others of saime melting-point, and 
turn on water at once. 

(e) Sweep up water and try to pre- 
vent unnecessary damage. 
5—Keep water supplies in service at 
all times. Tanks to be kept properly 
heated and full, and free from freezing 
tendency. Pumps to be tested; if not 
automatic, weekly. 
6—Do not turn off water without no- 
tifying inspection office having juris- 
diction, and also your agent and chief 
of fire department. Notify them as soon 
as water is turned on again. 
7—Employ only reliable watchmen 
and engineers. Many companies leave 
their valuable plants for nearly half the 
time in the hands of ignorant, low- 
priced watchmen, who are useless or 
more than useless in an emergency. 
Get an intelligent man and pay him a 
salary that will enable him to be re- 
tained. 

8—Do not build additions to your 
plant without first notifying your in- 
surance agent. Have sprinkler equip- 
ment and other fire appliances installed 
as soon as possible, and, in any event, 
before the addition is used for manu- 
facturing purposes. 

9—Do not build partitions, nor install 
shelving, or store goods, that will in- 
terfere with sprinkler distribution. 

Buildings kaving multiple tenants 
are often the hazard of sprinkler sys- 
tem being out of commission—ten- 
ants must cooperate with building 
owner and agree upon a system of 
positive maintenance of sprinkler sys- 
tem. 

10—Close valves, if any, to sections 
unheated, such as driveways and plat- 
forms. 

11—Replace all sprinkler heads that 
appear noticeably corroded or injured 
in any other way. If in doubt, have a 
few heads tested by your inspection 
office having jurisdiction. 


FIRE DEPARTMENT 
CONNECTION TO SPRINKLERS 


1—Connection should be designated 
by plate, “Automatic Sprinkler Connec- 
tion,” and conspicuously located at an 
accessible point which may be readily 
seen by fire department. Connection 
should be free from obstructions, giv- 
ing the department direct access to it. 

Note—Standpipe steamer connec- 

tions (apart from sprinklers), which 

are frequently found, should be spe- 

cially designated, so as to avoid con- 

fusion in instances of use. 

2—Have your inspection office hav- 
ing jurisdiction, or the fire chief, de- 
termine whether fire department pipe 
connection to underground main sys- 
tem is properly located on system side 
of city check valve. 

3—It should be ascertained if officers 
and men of the nearest fire station are 
familiar with location of the connec- 
tion, if they fully understand the im- 
portance of connecting up to it prompt- 
ly on arrival, and whether they will do 
so in case of fire. 

4—Caps, attached to the pipes, should 
be kept over inlets at all times, and 
threads should be kept well lubricated. 
Each siamese intake pipe should be 
provided with proper flapper, check 
valve, drip and gaskets. 

5—It is advisable to remove caps 0c- 





sprinklers that opened, but do not 





leave the building. 


casionally and observe whether there 
are stones or other obstructions inside. 
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Caps should be replaced after such ex- 
aminations. 


PRECAUTIONS AGAINST 
FREEZING OF APPLIANCES 


HEATING: 

1—Ascertain if all portions of build- 
ings are properly heated at all times 
to prevent freezing in any of the sprin- 
kler pipes, giving particular attention 
to exposed places, such as hallways, 
entries, stair towers, under sidewalks, 
show windows, shipping rooms, attics, 
roof monitors and skylights. Have 
ready a reserve heating unit in case of 
emergency, if possible. 

2—Examine the entire heating system 
before putting it into service. All con- 
nections should be made secure; all 
heating pipes should be brushed down, 
and, where piping is located along walls, 
rubbish or litter that may have accum- 
ulated should be removed and pipes 
kept free from dangerous contact with 
walls, partitions, etc. 

38—Examine tanks and, all pipes, fit- 
tings and valves, whether for steam 
heating, general water service, or fire 
protection. See that none is frozen or 
has been frozen, and that all are in op- 
erative condition. Where there is any 
liability of freezing, provide the neces- 
sary protection. All metal work sup- 
porting tanks and all tank hoops should 
be thoroughly cleaned from rust, and 
painted. ; 

4—Examine carefully and _ provide 
adequate boxing around pipe lines in 
exposed positions (between ground 
and first floor, between buildings, near 
doors, windows, etc.). Make frequent 
tests of such sprinkler systems during 
the winter to make sure the piping is 
not frozen, or liable to be frozen. 
DRAINING OF PIPES AND 

VALVES: 

5—Ascertain if sprinkler dry valves 
are in working order, not leaking, and 
piping thoroughly drained; if alarm 
connection and gong are in order; if 
air pumps can be depended on for the 
winter. Keep up air pressure. 

6—Examine carefully low points on 
dry system not controlled by main 
drain. Blow out low points occasion- 
ally to free them from condensation. 

7—See that all valves are open that 
should be open, and try water outlets 
to ascertain if all pipes are free and 
ready for service. 

Be careful on dry systems. 

8—Test all hydrants and indicator 

posts, and see that they drain properly. 


CLOSING OF VALVES—TURNING 
OFF OF WATER: 


9—Keep water supplies in service at 


all times. Tanks should be kept full 
and free from ice. Test all pumps 
weekly. 


10—Do not turn off water without 
first notifying the inspection office hav- 
ing jurisdiction, and also your agent 
and the chief of fire department. No- 
tify them as soon as water is turned 
on again. 

11—When it becomes necessary to 
close a sprinkler valve during working 
hours, station a competent man at the 
valve, so that water can be turned on 
immediately in case fire develops. 

12—When it becomes necessary to 
make changes in the sprinkler system 
extra care should be taken to have the 
least possible portion of the equipment 
out of commission at one time; plugs 
should be provided for open pipe ends 
and men specifically detailed to plug the 
pipes and turn on the water in case fire 
develops. 


GENERAL COLD WEATHER 
RULES: 


13—See that extra sprinklers of all 
types in use in the equipment are on 


hand in case of need to replace frozen 
or melted heads. 

14—Be sure that the engineer or 
other supervising employe is fully 
posted as to the purpose of every valve 
and pipe and properly instructed as 
to its use. 
15—Instruct the night watchman 
thoroughly in the use of all fire appa- 
ratus and the use of all valves. All 
watchmen, engineers, etc., should know 
where extra heads are kept. 
16—Examine inside standpipes and 
hose connections. 
17—Examine end of suction pipe to 
see that strainer is not clogged by 
leaves or other refuse matter. Capacity 
of the pump may be much reduced by 
this defect. 
18—Take measures to prevent freez- 
ing of water in casks and pails in cold 
buildings. 

19—Chemical extinguishers should be 
emptied and recharged yearly to as- 
sure their being in perfect order; and, 
if in cold buildings or exposed places, 
should be insulated against the cold. 

20—Have ample reserve supply of 
fuel on hand for fire protection pur- 
poses only. See if you need a reserve 
unit of heat. 


SPRING INSPECTION 
OF FIRE APPARATUS 


When winter has passed and there 
is no longer any danger from freez- 
ing of fire apparatus, following pre- 
cautions should be observed: 

1—Examine all pipes and sprinklers 
in- which water has been turned off. Be 
sure there are no low points or traps 
where water has accumulated, frozen 
and burst the pipes. This should be 
done before water is turned on, to pre- 
vent leakage and possible water dam- 
age. 

2—Where water has been turned off 
sprinkler pipes, be sure to flush rust 
and sediment out of mains before turn- 
ing on. 

38—Be sure to determine which way 
to turn valves without indicators, that 
are to be opened or closed, and when 
positive they are as required (open or 
closed), seal them with riveted strap 
or special wire and lead seal passing 
through hand wheel on valve and 
around the pipe. 

4—If there are leaks when pressure 
is turned on underground pipes, make 
prompt repairs, so that water may not 
damage underpinning or flood base- 
ments. 

5—Test all hydrants under fire pres- 
sure, to see that they open easily, and, 
where necessary, apply lubricants: 

6—Make actual tests of fire pumps 
through several lines of hose, working 
pumps to full capacity. 

Special Recommendation — Obtain 
permission from inspection office to 
adopt the dry-pipe system, if neces- 
sary, for buildings where water is liable 
to freeze, and which for this reason 
have been shut off during the winter, 
thus guarding against damage to ap- 
paratus and property and assuring con- 
stant protection for the plant. 


WHEN SPRINKLERS 
ARE TO BE SHUT OFF 


When water supply to sprinklers is 
to be shut off, take the following pre- 
cautions: 

1—Lay out the work and have all ma- 
terial ready before shutting off sprin- 
klers. Shut off as few systems as pos- 
sible. Provide plugs and caps for in- 
stantly closing open pipes should fire 
develop. Push work vigorously and 
without interruption until water is 
turned on and valves are opened wide. 
Don’t shut off sprinklers while plant is 
in operation; don’t leave sprinklers shut 





off overnight; make temporary connec- 
tions. 

2—Consult the manager and obtain 
authorization to close the valve. Notify 
inspection office having jurisdiction, and 
also your agent and the fire chief. Keep 
a man stationed at or near the valve 
while it is closed, ready to open it at 
once when ordered. 
38—Provide an extra watchman to pa- 
trol rooms where water is shut off, hold- 
ing him responsible for having fire pails 
and extinguishers ready and hose lines 
laid for instant use. 
4—When work is completed, be sure 
valves are opened wide. Reseal valves 
by replacing riveted straps or special 
wire and lead seals. Return permit to 
manager’s office and notify inspection 
office and fire department. 
5—If primary water supply is im- 
paired or out of service, maintain pres- 
sure by fire pump or other water supply 
until conditions are normal, notifying 
inspection office, agent and fire depart- 
ment. 











6—Instruct watchman to replace 
sprinklers which open during absence 
of regular men and to turn on water 
immediately. Watchmen should know 
how to handle equipment and to get 
help at once. 

7—In emergency cases observe fore- 
going precautions as far as they apply. 
Restore protection without delay. 

8—Report to your agent and inspec- 
tion office the erection of any new 
building exposure affecting your prop- 
erty. 

Special Precaution—Always notify 
the inspection office having jurisdiction, 
your agent, and the chief of the fire de- 
partment of any proposed shut off as far 
in advance as possible, and outline pre- 
cautions to be taken. 


Now is the time to increase your busi- 
ness-getting knowledge. Ask THE Na- 
TIONAL UNDERWRITER to tell you how you 
may obtain such knowledge by using the 
Dean Schedule. 
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It sells it at a reasonable price. 
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It does one thing and does it well. 

It furnishes only automobile indemnity: 
LIABILITY FOR PERSONAL INJURY, 
PROPERTY DAMAGE, 
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Are Insurance Conditions So Chaotic That It Is Necessary for the Business Man 
to Employ Insurance Auditing Service? 


Are Adjustment of Losses Made Upon the Principle of Paying the Claimant 
As Little As Possible? 


What Are Agents and Brokers Really Doing for the Business Man? 


What Risk Is the Banker Running in Extending Credit to the Business Man 
Not Knowing About Fire Insurance? 


CHAPTER ONE 
The Insurance Situation 


T THE start let it be understood that there is no deep mystery about fire 
insurance. Neither is the insurance policy contract a document bristling 
with provisos, prohibitions and stipulations to trap the unwary business 

man. And strange as it may seem, adjustments are not made on the prin- 
ciple of paying as little as possibly can be paid. 

It is true that fire insurance as it stands today is the result of develop- 
ment. And like all business there have undoubtedly been a certain amount of 
mistakes and abuses. These past mistakes have been magnified and their 
history has beén so frequently reiterated, that many believe that there is a 
question as to the validity of any insurance policy. 


IG men at the head of large concerns seriously state that the insurance 
companies can easily find loopholes so that they need not adhere to the 
contract in settling losses. But this opinion is the result of not knowing the 
requirements of the contract. 
Ignorance on any proposition breeds suspicion or carelessness. Policies 
are rarely read and imperfectly digested when read. Any general contract 
offered to the public at large must have certain restrictions and must contain 





Mr. Thomas is secretary-treasurer of the Lloyd-Thomas Company of 
Chicago, one of the largest and most reliable appraisal concerns of the 
conutry. Mr. Thomas is in a splendid position to write on fire insurance 
because he was once an insurance man. There are many assured who de- 
sire to have a practical running knowledge of fire insurance. They want 
something they can read, free from the technical phraseology of the call- 
ing. THE NATIONAL UNDERWRITER requested My. Thomas to write a 
series of articles on insurance that agents could hand their assured. 
We believe that he is peculiarly fitted for this very important task. It is 
educational matter of this kind that is really worth while. 











requirements on the part of the insurer and the insured in order to mutually 
protect both their interests. It is a fallacy that their interests are different— 
they are identical. 


ITH the insurance companies insurance is their business. They live up 

to the letter to their obligations under the policy. They go to no little 
expense through their agents and brokers to assist the business man to carry 
out his portion of the contract. 

Unfortunately there are some who view any information from the insur- 
ance fraternity as antagonistic to their own interests. Because of this belief 
various insurance auditing services have sprung up to advise the owner “from 
his side.” Their existence depends upon fostering the idea that insurance is 
the only commodity that the business man buys without knowing how much 
value he is getting for his money. That the insurance policy is the most 
technical and complicated legal document ever drawn. That it is entirely in 
favor of the insurance company. That companies qualifying to the rigid 
requirements of the state insurance department need frequent credit rating. 
That there are now pending thousands of insurance litigations in the courts 
of this country. In fact that a large percentage of all policies are void and 
that only a disinterested expert on fire insurance can safely guide the busi- 
ness man in channels that will assure him collecting his insurance. 

If these conditions were true there would be an uprising against fire insur- 
ance that would make the investigation of life insurance seem in comparison 
of no consequence. The answer is that these are not the conditions. Fire 
insurance is a great and well conducted business. 


ROBABLY some good has been accomplished by insurance auditing serv- 
ice. But it has not been commensurate with the fees usually charged and 
the good that has been accomplished, has not been with iines of insurance 
handled by well informed, competent, agents and brokers. The percentage 


incompetent agent is fast becoming a negligible quantity because he cannot 
compete with the man who gives the service. 


HE business of auditing policies has attracted many who have had no 
experience in underwriting. The business man has been imposed on by 
shysters in this field. The work of these incompetents has been a thorn in 
the flesh of both the insurance fraternity and the insuring public. 
Many business concerns are spending fees annually for the so-called 
“continuous auditing service.” Some do not realize that once the insurance 
is properly adjusted, that with very little attention their interests are pro- 
tected in the future. Much money would be saved if the business man knew 
that. 

NY 
HERE is less hazard in accepting the results of a not well informed agent 
than the results of an insurance auditing service in the same class. The 
reason being that the agent is supervised by competent underwriters of the 
insurance companies. 
A typical case of the continuous auditing service is that of a large .concern 
who employed such a service. They contracted this service for five years. 


i % HIS was the service they received: : 
The original audit disclosed that some of the policies were not signed 
in ink by the agent. One policy was not concurrent with the others. The 
amount on the outside of one policy was different than that on the face. The 
concern was gravely advised that their condition was very bad and that some 
of these errors presented an opportunity for the adjusters to cause much 
trouble and possibly litigation before a loss would be paid. . 
The second year’s service consisted of short essays or bulletins on inter- 
insurance, mutual insurance, Lloyds insurance and stock insurance. This 
information is easily obtained from the agent or broker and from standard 
insurance publications. The renewals, which were like the first year, were 


O. K’d 
T HE third year renewals were O. K.’d and no recommendations were made 
to strengthen the policies. Bulletins on “Rates and Hazards” were received. 
These were so general in character that the only benefit derived was of an 
educational nature. The rating bureau would gladly have furnished the owner 
specific information on his plant for nothing. . 
The fourth year the renewals were again O. K.’d. The policies were a dupli- 
cate of those of the first year. More general bulletins were received whose sub- 
ject matter clearly indicated that those rendering the service were at their wits 
end. 


‘| Be fifth year the renewals were O. K.’d. By this time the owner decided, 
rightly, that he could do this just as well himself. Just before the expiration otf 
the contract, personal letters were sent calling attention to some contemplated 
action of the state legislature in which it was thought a drastic change might be 
made in the insurance laws. The only way to be safe would be to renew the con- 
tract. The final service bulletin recommended that a pail of sand be kept in the 
varnish room. As neither paint nor varnish was used in making their product, 
the concern could not act on this valuable recommendation. 


} 

HIS case is not exceptional. It has been the experience of many. With a cer- 

tain few facts, which the business man should know for other reasons than in- 
surance, he can audit his own policies and can intelligently cooperate direct with 
his agent. In this manner he will receive the highest degree of service both be- 
fore and after the fire. It is the more economical way and he will get possibly 
much farther and certainly much easier than by having the service come from 
those who foster antagonism to the insurance fraternity. 


HILE the contract made between the policyholder and the insurance com- 

pany gives neither an advantage over the other, yet, the uninformed owner 
has the disadvantage of not knowing what is required of him. With the insur- 
ance company insurance is the whole business—conducted by experts whose 
every day business is to do nothing else. The assured’s business ordinarily is to 
do something entirely different. Insurance with the insurance companies is the 
sum of their endeavor—with the business man it is but a detail. 


(To Be Continued) 
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of good agents and brokers far exceeds those not informed. In fact the 
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AMMUNTION 


for Large City 
Brokers to Use 


In Drives for Automobile Liability Insurance 


HERE has been some discussion 
[ately about the best arguments 

for the small town agent to ad- 
vance in soliciting full coverage auto- 
mobile insurance. The agent in the 
small center has been told how to ap- 
proach the country prospect, the sell- 
ing points to emphasize, and the kind 
of a canvass that can be used to the 
best advantage. No such suggestions 
have been made to the large city agent 
or broker. He has been regarded as 
“wise.” Having sold full coverage au- 
tomobile insurance for years it was not 
thought necessary to tell the large city 
man how to do it. 


Problems Similar 


The-actual results obtained, however, 
do not match up with this opinion. 
The large city agent or broker natu- 
rally sells more full coverage automo- 
bile insurance than his small town 
brothers, principally because he has 
more prospects to solicit and a stronger 
case to present. But the big city agent 
is by no means perfect. His problem 
isa little different than the small town 
agents, but, on the whole, he is meet- 
ing it no better. 


Large City Sale Easier 


The difference between the prospect 
for full coverage automobile insurance 
in the large city and in the small town 
is that the former knows, before he is 
approached on the subject, that he 
should carry automobile insurance. He 
is not at all certain as to just what 
forms he should carry, but knows in a 
vague way that he should have automo- 
bile insurance protection. It is re- 
garded by him as a “necessary evil.” 
All of his friends owning cars carry 
automobile insurance, and, without 
knowing in a definite way what the 
wverage provides, he is convinced be- 
fre the agent or broker gets to him 
that he must take out automobile insur- 
ance. 
Must Explain Lines 


Here is where the insurance man can 
play an important part. 

He approaches the prospect for au- 
tmobile insurance and usually finds 
that each man he talks to about the 
subject has about so much money to 
spend, say $150 on the average. Know- 
ing the amount the prospect is willing 
to spend, the agent is in a position to 
tender real service by providing the 
most necessary and protective cover- 
ae. It is up to the agent to educate 
the large city car owner concerning 
atomobile coverage. This is not an 
fasy task for the reason that the two 
‘rms of automobile insurance that the 
tity car owner should buy (liability and 
Property damage), he is least inclined 
‘0 view with favor. To the uninitiated 
attomobile insurance means fire, colli- 
son or theft. The layman is inva- 
tably the least familiar with liability 
and property damage coverage. 


Liability Selling Arguments 


Beyond question for the large city 
kitomobile owner, liability insurance is 
the most necessary protection he can 
uy. Just how much money may be 
st in a liability suit can never be 
edicted. A fire, theft or collision loss 
$a predetermined proposition. In any 
ase, the loss cannot exceed the total 
‘alue of the car. This is not true with 
ability insurance. An accident of 
rome sort may result in a suit for dam- 
Fses that will ruin the policyholder 
Nancially. To bring this sharply to 
te policyholder’s attention he may be 
‘ked, “Is your car paid for?” If he 
‘plies in the affirmative he may then 
fe asked, “Would it break you if your 
at would be stolen and not recovered? 
ould it put you out of busiiess if fire 
partially destroyed your car? If you 
tte to sustain a collision damaging 
Sur car, but not beyond repair, would 
's be a serious matter for you, and 





necessitate your borrowing some 
money to go ahead?” The answer 
from the man who owns his car will be 
to all these questions, “No.” Having 
established that he can weather the 
storm in the event that he has a fire, 
theft or collision loss, it can then be 
pointed out that unless his resources 
are unlimited a liability loss may wipe 
him out. 


Greater Accident Frequency 


The large city hazards need not be 
enumerated to the wide awake automo- 
bile solicitor. The congested traffic, 
the streets thronged with pedestrians, 
the large number of inexperienced 
drivers constantly “learning how,” and 
the small children using the streets as 
a playground furnish the soliciting 
agent with enough ammunition. In 
Chicago last year one person a day was 
killed by automobile accidents. For the 
365 days in a year there were 17 auto- 
mobile accidents a day. The “green” 
driver, the out of town man, unfamiliar 
with city traffic regulations, the joy 
riders at night and other inherent haz- 
ards of the city are ever present. The 
court has held in almost every case 
tried that the streets belong to all of 
the people, and the increasing size of 
the awards granted are known to all 
who have followed court decisions 
fairly closely. 


Talk on Property Damage 


For property damage the same argu- 
ments may be outlined. The city man 
in driving through the streets has a 
car in front of him and a car in back of 
him all of the time. He does not know 
what a clear road means when driving 
within the city limits’ Further than 
this, the city man who gets any use at 
all out of his car makes frequent trips 
into the country. He is subject to all 
the country road hazards. An increas- 
ing number of accidents are occurring 
daily on country roads. After leaving 
the city behind the driver of an auto- 
mobile usually opens up the throttle 
and the machine’s speed increases to 35 
or 40 miles an hour. Cars passing each 
other at country roads at high speeds 
are dangerous. Sometimes the effort 
is made to allow plenty of passing 
space and a ditch accident results. The 
recklessness exhibited by drivers on 
country roads is dangerous and pro- 
ductive of many accidents. Actually 
and by comparison property insurance 
is too cheap to be without. It is the 
only other “law suit automobile insur- 
ance” that may be purchased; and be- 
cause the amount of the loss may not 
be determined in advance it is the sec- 
ond most important automobile cover- 
age to be purchased. 


Comparison With Other Forms 


It will be seen that in making the 
principal solicitation on liability and 
property damage insurance the assured 
is actually protecting himself against 
the other fellow. The broad minded 
car owner sees that in spite of the fact 
that he is a careful driver, he must pro- 
tect himself against the hundreds of 
others encountered on the highways 
and byways who are not. Knowing his 
own carelessness, he can measure his 
likelihood of accident—if it is assumed 
that everyone else that drives in the 
city is as careful as he. But they are 
not. He knows this, and buys liability 
and property damage insurance first. 
Having done this he proceeds to pro- 
tect his own property. Fire, theft and 
collision insurance are protectors of 
the palicyholder’s own property, and 
the possibility of loss under these 
forms is not influenced so much by 
an outsider, when considered compara- 
tively. 

Collision Pointers 

It is found that full advantage is not 

being taken of the $100 deductible 





clause in selling collision insurance. 
For instance, on a car valued at $3,000, 
the full coverage collision rate is $128. 
With the $100 deductible clause the rate 
is $45. To illustrate on a cheaper car, 
a machine valued at $1,600 carries with 
it a rate for full coverage collision in- 
surance of $90, while if the $100 deduct- 
able clause is included the rate on the 
same machine is $20. Apparently the 
solicitor having quoted the full rate 
and failing to interest the prospect who 
feels that the amount quoted is too 








high, hesitates to drop down to a rate 
decidedly cheaper. It is complained 
that the prospect often questions the 
soundness of rates that vary so widely. 
This can be easily cleared up by the 
agent who understands at least the 
fundamentals of rating. It would ap- 
pear from a discussion of the subject 
with large city brokers that consider- 
ably more collision insurance could be 
sold if the $100 deductable clause rates 
were quoted, where the full coverage 
rate is regarded as being too high. 





A. D. BAKER—A NEIGHBOR’S ESTIMATE 








the Western Insurance Bureau! 

This glaring statement in headline 
letters appears prominently in the issue 
of THe NaTIOoNAL UNDERWRITER of May 
16. Everybody in the insurance world 
and many others today know Arthur 
D. Baker. - 

If you should see him walking down 
the street you would not say he was 
a big man because probably he does 
not weigh over 135 pounds, but when 
you face him and look into his eyes and 
talk on matters of importance you at 
once recognize the qualities that go to 
make the big man of the day. 


* * x 


A ite We D. BAKER, president of 


I have known him for more years 
than perhaps I should admit, for even 
men nowadays do not always want to 
acknowledge the years they are so seri- 
ously and so lightly carrying at the 
same time. He comes from a rugged 
old stock, and we were school boys 
together. I knew his father back in 
the early eighties, and that wasn’t so 
long after the Civil War that the cap- 
ture of Booth and the fact that the 
Senior Baker was the man who turned 
the trick were still fresh in the minds 
of us youngsters. The old horse, Buck- 
skin, that was ridden that memorable 
night, was a most familiar sight on the 
streets of Lansing with Colonel Baker 
sitting firmly in the saddle. 


* *« * 


Colonel Baker passed away many years 
ago, but he left an invaluable legacy 
to the world in his family. “A. D.,” as 
he is familiarly known, was really 
brought up in the insurance business. 
After leaving school he went into a local 
insurance agency and later entered the 
office of the Michigan Millers Mutual 
Fire under the tutorage of his uncle, 
A. T. Davis, who was then the secretary. 
There he studiously acquired all there 
was to know of the insurance business 
from office boy up. Many years later 
and after he was elected secretary of 
the Michigan Millers he conceived the 
thought of a new company, and in 1905 
he sought and secured the capital essen- 
tial for the launching of the Michigan 
Commercial. 

es ° * 


This latter company, though it had its 
struggle, went steadily on year after 
year, increasing its capital and surplus, 
and the recent reinsuring of the major 
portion of its business was not one of 
financial necessity, but rather of busi- 
ness sagacity, permitting (as it will) Mr. 
Baker to devote more of his time to the 
rapidly growing business of A. D. Baker 
& Company, a corporation controlling in 
many states the Boston, the Old Colony 
and the Michigan Commercial compan- 
ies, and whose business today is of such 
proportion that practically the entire 
field and office force of the Michigan 
Commercial will be retained in its be- 
half at the beautiful commodious offices 
in Lansing. 

Therefore, disabuse your mind of the 
thought (if you had it) that the insur- 
ance world, even in the slightest degree, 
is going to lose Mr. Baker from its field. 
He is still with us and of us and as the 
head of the A. D. Baker & Company, the 
secretary of the Michigan Millers Mu- 
tual Fire, the secretary of the Michigan 
Commercial, a director of the City Na- 
tional Bank, Lansing’s greatest financial 
institution, the president of the Western 
Insurance Bureau, and interested in and 
on the board of directors of many of our 
thriving institutions, Mr. Baker will still 
continue to be a “Busy B” in our big 
busy world. 


BY O. A. JENISON 











" A. 


D. BAKER 





One of Mr. Baker’s successes is that 
he can play as joyfully as he works, 
and when his business permits him to 
be in Lansing you will find him plan- 
ning some little automobile trip to the 
country with his family, or pushing the 
white ball around the golf links of the 
Riverside Country Club, of which he was 
one of the organizers. 

s + * 

I do not like to tell you his age, but 
I will say this, that whatever it is, ita 
years young and not years old, and I 
am breaking no confidence when I say 
that whatever he has accomplished so 
far in life is not even sunrise in the 
world of what he is going to do. 

You can’t even imagine his initials 
being anything other than “A. D.,” but 
just suppose they had been “B. C.” in- 
stead, all I can say is, the insurance 
business would have been 2,000 years 
old now instead of 200. 
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ADVERTISEMENT GRAPHICALLY EXPLAINS 


How Coinsurance Clause Operates When Values Increase 


HE advertising campaign carried on 

a year ago by the Chicago Board of 
(Fire) Underwriters, to impress upon 
the public the need for more insurance 
to protect increased values, has been 
followed up with individual advertising 
by two Chicago agencies. They have 
not made any big splurges, but have, 
from time to time, taken spaces about 
six inches deep and two columns wide, 
or eight inches deep three columns 
wide in the daily papers. One adver- 
tisement that was inserted on Tues- 
day of this week by the Rollins-Bur- 
dick-Hunter Company explains graph- 
ically the operation of the 80 percent 
coinsurance clause where the policy- 
holder violates his agreement to carry 





insurance up to 80 percent of the cash 
value of the property insured. It is a 
good explanation for any time when 
such violations occur and particularly 
good in these times when violations 
are epidemic as the result of rising 
values. 

The advertisement is not understand- 
able at a glance. It has to be read to 
be understood. Consequently it re- 
quires something of interest to attract 
to it enough attefition so that it will be 
read. The advertiser has accomplished 
this pretty well by the catchline about 
saving 50 percent. 

Local agents in smaller cities could 
not use this particular phrase to advan- 
tage. Where they are the sole expert 
in their offices the line would create a 





laugh locally. Consequently, for adver- 


tising of this sort, they should consti- 
tute something equally attractive and 
catchy. 
without the substitution of something 
good would rob the advertisement of 
much of its value. 


Elimination of the phrase 


The border used on this advertise- 


ment can be duplicated in practically 
every printing office in the country. 
Possibly more beauty might be secured 
if more white space were left between 
the border and the portions of the ad- 
vertisement set in type. 
ing of the chart breaks through the 
border in an effective manner. 


The zinc etch- 


The agency name in the reproduction 


below has been cut off to save space. 
It should not be in larger type than that 
used for the catchline at the top. The 
border continues on around the name. 











ur Insurance Experts 


May Save You 50% 


Three years ago the REPLACEMENT VALUE of insurable property 
was less than ONE-HALF OF WHAT IT IS TODAY. Shortage of mate- 
rial, increases in the prices of labor, and other operating expenses have revo- 
lutionized the replacement values of insured property. If you are carrying 
the same amount of insurance on your buildings and contents that you car- 
ried three years ago, you will be a heavy contributor by reason of co-insur- 
ance and may collect only 50% of your insurance in case of fire. 


Have You Given This Your Consideration? 
$20000 $40000 $60000 $80000 $100000 $120000 $140000 $160000 $180000 $200000 
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SOCIETY NOTES 


* * * Station 185. Time, 5.43. This a. m. 
fire in three-story brick tenement building, 
No. 2012 Walnut street, John Bull, agent. 
Occupied by Minnie Johnson, colored. Fire 
occurred in bed on first floor. Slight dam- 
age to building and contents. Cause, negro 
threw coal oil lamp at another negro.— 
Bureau Daily Fire Report.—St. Louis Fire 
Prevention. 


s ¥ e 
* * * The Chicago cow, mice and 
matches, and other “fauna” have been 


blamed with fires. Columbus, O., has an- 
other zoological fire bug to add to the col- 
lection. Some one at Sarah Lawler’s home 
in Grandview, near that city, put some 
salt sacks in the oven to dry. They caught 
fire and were thrown into the yard. A 





dog grabbed the mess and ran under the 
house. It’s a long way to the nearest fire 
station. Loss, $1,250.—Columbus, O., Cor- 
respondence. aint Tes 


* * * Wichita, Kan., June.8—When a fire 
that started in a garage threatened the 
town of Maize today, five hundred citizens, 
summoned by a telephone girl, caught 
hold of a store adjoining the garage and 
moved it away, preventing the spread of 
the flames and keeping the town from 
burning.—Kansas City Star. 

e * a 
YOU MIGHT FALL IN 


There are various kinds of pools in 
the country, there is fifteen ball pool, 
kelly pool, rotation pool, and so on. A 
new one is an agent at New Hartford, Ia. 
He is G. W. Catchpool. 


2 * ew 
ALREADY THERE 
It is usually assumed that when an in- 
surance agent dies he is sure to go to 
heaven and only in very exceptional cases 





this does not hold good. When it comes 
ow- 
ever his name is sufficient evidence as to 


to John C. Paradice of Keokuk, Ia., h 


where he is bound. 
s J se 


“I’ve lived here forty years,” said Joe, 


“And never had a fire 
And any man that says ‘taint safe 
Is one dodgasted liar.” , 


That night a spark sneaked upon Joe 
And got him where it hurt, 
And all that Joe had left on earth 
Was just his pants and shirt. 
—Imri Zumwalt, Kan. 
* s * 


TOO BAD! TOO BAD! 


Jay Fell is a well known local agent 


at Clarence, Ia. 
ee 


HIS TOWN IS DRY 


In Ohio there is much agitation at all 
times over the wet and dry a 
ives 
in a dry town and even takes his toast 


One local agent is always dry. He 


_Henry Drybread. m 


dry. Match him if you can. His name is 


sir ees thts, FAME 


Mike Fell is an insurance agent at 
Everly, Ia. 
B. Battey of 
agent. 
G. J. Slob of O: nge?' e City, Ia., is one 
of the leading un¢ ‘riters of his com- 
munity. wha 

a 


BOY, PAGE CAl <a BEAN CLUB 


Miss America B rn the name of a 
most attractive la [TA usurance agent at 
Wapello, Ia. It is understood that she 
is perfectly neutral, but whether or not 
she came from Lima is unknown at the 
present writing. 


_M. tter, Ia, is a live 


e 
NEEDS NO GLASSES 


There is one agent in the insurance 
business at Independence, Ia. who has 
good reason to declare his perfect inde- 
pendence of the opticians of the country. 
If you will read his name carefully_you 
will readily see the reason. It is I. C. 
Plane. 

s s s 
EASY MONEY 


Will Fortune pele down an insurance 
agency in Elliott, Ia. 
Mark M. Million is —s, money out 
of the business at Gravity, 
Ken E. Penney holds aictn a4 Rudd, Ia. 
s * s 


IN THE HALL OF FAME 


Robert F. Buggs =. a rattling good 
agent at Janesville, Wis. 

Old_P. Ode is an agent at Calmar, Ia. 

Cc. E. Lampright is in the business at 
Algona, Ia. ew 


All Kinds Own ’Em 


August H. Chrisst, state agent of the 
National Liberty, with headquarters at 
Kansas City, found the following new 
sort of “License Applied For” card on 
an automobile in Oklahoma: 

Tin SINE 
WRit Fur 
x oe x 
Needs No Lamp by Night 

Tom Moonlight Murphy is district man- 
ager of the National Surety at Kansas 
City, Mo. 

2 e om 
p WIND VERNACULAB 
When a house burns up, 
Does it burn down? 


Or has it just burned? 
Is the talk of our town. 


When a house burns down, 
Does it burn up? 

Or has it just burned? 

From the lamp and the pup. 


When a house blows up, 
Does it blow down? 
Or has it just blowed, 
From its place in the town? 
—J. W. Going. 
* * 
Legal View of Insurance 


———_——_, Nebraska, 7-12-18. 
Martin Bros & Co. 


Insurance, 
Omaha, Nebr. 
Dear Sirs: Please send me by _ return 


mail some blank insurance policys in some 
good state company or any other author- 
ized to do business in this state. I don't 
know what they cost or would send check 
for payment of them. Send a dozen of 
them to me and the price and I will remite 

by return mail. 
Yours truly, 
Attorney-at-Law. 


. * * 
Whiter Than the Snow 


W. M. Lilywhite is supervisor of the 
Continental Life in Colorado. 
2 & s 
SAPE GUIDE TO FOLLOW 
G. F. Bible is an agent at Lima, O. 
s s s 
Kansas Sparks 
Only a little mortar 
That tumbled out of the flue; 
Only ruins and ashes 
When fire and poe were through. 
. Hussey, Kan. 


Airplane Radiator Ornament 


Besides manufacturing 
=. an approved automobile 
Mslock for Ford cats, 
’ which materially reduces 
the cost of theft insut- 
ance, the Defender Auto Lock Com- 
pany, Marquette building, Detroit, 
makes an airplane radiator ornament 
which sells for $1. This has every ap 
pearance of a monoplane in flight when 
the car is moving or the wind blows 
against the propeller. It is decorate 









with the American army insignia. 
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Profits Insurance 
WHAT IT IS AND HOW IT DIFFERS FROM U. & O. 








:nt began to se- 
snd occupancy in- 
any cases, confused 
.1ce. Profits insur- 
- cupancy insurance 
d distinct lines of 
indemnity, and oliciting U. & O. 
the agent should @ no time refer to it 
as profits insurance, as the latter is a 
separate line entirely, and affords a dif- 
ferent form of coverage. 
_ Difference in Lines 

Use and occupancy insurance pro- 
tects the manufacturer against Icss of 
use and protects his goods in the proc- 
ess of manufacture. It has been more 
properly termed “Business interruption 
indemnity.” Profits insurance covers on 
finished goods and insures profits al- 
ready earned. It is a line that is writ- 
ten rather sparingly by the companies, 


_Since the local 
riously solicit us 
surance, he has, i 
it with profits ins 


are two separa 


and a form of coverage that can be} 


written satisfactorily only in the larger 
cities. The policies written are valued 
contracts and as such are moral haz- 
ard invitors. For this reason the local 
agent can solicit profits insurance only 
among the very highest grade manu- 
facturers. There is a legitimate de- 
mand for profits insurance, but the field 
is, of necessity, limited. 
Danger Is Seen 

One of the chief weaknesses seen in 
the present method of writing profits 
insurance is the fact that the companies 
do not demand access to the assured’s 
books for the purpose of determining 
the exact percentage of profits earned. 
For instance, in writing the business, if 
the assured makes the statement that 
his concern is at present earning profits 
of 20 percent, the companies will write 
the business on that basis, without de- 
manding the right to go through the 
books to determine whether the figure 
named is correct. Casualty companies 
writing workmen’s compensation insur- 
ance demand an audit of the books to 
determine the amount of payroll to 
get the full premium due. The dan- 
ger of this can at once be seen. A 
manufacturing company could make the 
statement that they were earning profits 
of 25 percent, and at the time of the 
loss might be earning only 10 percent 
or perhaps even operating at a loss. 
The practice of the companies in ac- 
cepting the statement of the assured as 
to the profits earned, at once makes it 
necessary for them to accept business 
only from gilt edged manufacturers. 

Example of Dangerous Form 

There are several different forms in 
use for profits insurance, but they are 
gradually becoming standardized. 
Clothing manufacturers have always 
been considered desirable risks for 
profits insurance. However, recently a 
form was designed by an enterprising 
local agent which resulted in a heavy 
ioss to the companies. Under the terms 
of the form drawn up covering three- 
piece suits, if a loss occurred to any one 
of the three pieces, the suit could be 
claimed as a total loss. Thus, the coats 





were stored in one building, the 
trousers in another, and the vests in 
another, and when the loss occurred to 
the vests, a total loss was claimed and 
paid. Goods stored in buildings which 
were not damaged were paid for by the 
companies as a total loss. 


Points of Difference 


Unlike use and occupancy insurance, 
a total fire loss means a total profits 
insurance loss. Often when use and oc- 
cupancy is written and the fire loss in 
total, the U. & O. loss will only be 
nominal. 

In normal times, some underwriters 
may regard their use and occupancy 
lines separate from their fire lines. 
That is they underwrite each without 
considering the other. This cannot be 
done with profits insurance. Under- 
writers regard profits insurance as 
really an addition to the fire line. If 
the assured is insistent upon the is- 
suance of a profits insurance policy, the 
company will reduce its fire lines. 


Not Complicated Coverage 


Compared with use and occupancy in- 
surance the writing of profits insurance 
is very simple. The rate is arrived at 
by taking the contents rate plus coin- 
surance, as profits is seldom written 
without the coinsurance clause. The 
adjustment of the loss is simple because 
after the adjustment of the property 
damage loss the basis for the adjust- 
ment of the profits loss has been arrived 
at. The form most generally used 
reads: “If during the term of this pol- 
icy, said merchandise, or any portion 
thereof, shall be destroyed or damaged 
by fire or lightning, this company shall 
be liable for loss of agreed profits equal 
to (the percentage agreed upon) ‘of the 
amount of damage which said merchan- 
dise shall be found to have sustained.” 

Profits insurance is designed to cover 
goods sold and undelivered in ware- 
houses. In other words, finished goods 
that have been sold under contract or 
on commission upon which the profits 
have actually been earned should be 
covered for profits insurance. How- 
ever, when goods in the process of 
manufacture are covered, the company 
issuing the insurance: is getting into 
rather deep water. 

Large Liability Assumed 


A form providing such coverage re- 
cently observed, reads as_ follows: 
“This insurance shall be effective and 
shall apply to all such loss of profits, 
whether the goods out of which such 
orders are filled are manufactured, un- 
manufactured or in process of manufac- 
ture; and whether such goods are upon 
said premises or located at any other place 
whatsoever, as long as said assured are 
prevented from manufacturing such 
goods or filling said orders by reason 
of damage of destruction to above de- 
scribed building by fire or its conse- 
quences.” This coverage is very broad 
and would be regarded by most com- 
‘antes as dangerous. 











Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 
READING, PENNSYLVANIA 


WRITE FOR PARTICULARS 











TOO MUCH 


PESSIMISM 


Use and Occupancy Progress Retarded 


In the opinion of one of the western 
managers, fire underwriters are adopt- 
ing entirely too pessimistic an attitude 
m passing upon use and occupancy 
lines. He says that earlier in the war 
companies made every effort to adver- 
tise and popularize use and occupancy 
insurance. Field men were asked to ed- 
ucate local agents to the possibilities of 
U. & O. coverage, and, wherever pos- 
sible, to aid in the solicitation of busi- 
ness. Now, after the demand has been 
created and not a little business is com- 
ing in over the counter, these same 
companies are beginning to fear that, 
because of the ease with which business 
is attained, there must be something 
the matter with it. In other words, 
they fear to write the same business 
that they themselves have created. 


Both Lines From Same Man 


In further discussing the attitude of 
many of the companies, he said that 
he cannot understand why a company 
should regard a man’s use and occu- 
pancy business in any different light 
from which the fire line is viewed. 
there is a moral hazard attached to the 
use and occupancy offering, the same 
must be true of the fire line, as both 
forms of coverage are being sought by 
the same man. 


Example of Attitude Cited 


“Have you noticed,” he said, “that 
when a factory owner seeks fire cov- 
erage, the business is accepted with 
alacrity? But let the same man ask 
for use and occupancy insurance, and 
the cry immediately goes up that there 
is a moral hazard and the company at- 
tempts to trim down the amount orig- 
inally applied for.” 


Building Rate Charged 


The contention was made that the 
experience of the companies with use 
and occupancy insurance does not jus- 
tify the increase in rates some com- 
panies are seeking. It was explained 
that in writing the average industrial 
building, what is believed to be an ade- 
quate rate is charged, and in compiling 
a rate the possibility of a total loss 
is taken into consideration. In use and 
occupancy insurance the building rate 
is also charged, but a loss of not to 
exceed from 25 to 35 percent is antici- 
pated. That is, use and occupancy 
losses up to date have about averaged 
that. Total losses, it was argued, on 
use and occupancy policies, are rare, 
indeed, and yet a rate for coverage is 
being charged which is based upon the 
possibility of the total loss occurring. 


Present Condition Unusual 


It is conceded, of course, that these 
are abnormal times, and that, after all, 
the only measure of liability with a 
use and occupancy contract is the abil- 
ity to replace either the damaged build- 
ing or goods. There are, as is known, a 
few industries which are highly un- 
desirable as U. & O. risks. On the other 
hand, the bulk of the use and occu- 
pancy business being offered to the 
companies is not of such a character 
as to cause alarm or to give rise to the 
assumption that there must be a moral 
hazard attached. Even with the present 
demoralized state of the building trade, 
the average mercantile or factory build- 
ing could be replaced in not to exceed 
four months. 


Scores Reduction of Lines 


The proper underwriting of use and 
occupancy business requires a keen in- 
sight into industrial conditions gener- 
ally, and at least a general knowl- 
edge of most industries applying for 
this indemnity. To arbitrarily reduce 
lines without attempting to pass upon 
the merits of the risk offered is to han- 
dle a delicate situation with very little 
judgment. As an example risks are sub- 
mitted every day where there are four 











or five buildings, damage to any one of 
which would interrupt production— 
that is, each building is a unit in the 
manufacturing process, and the loss of 
one unit means complete interruption 
of production. Instead of writing each 
building for an equal amount under 
four or five policies, the far-seeing un- 
derwriter will cover the group of build- 
ings with one policy, permitting of the 
proper distribution of liability. 


Avoid Raw Stocks 


Apparently, many companies are be- 
ginning to shy at the issuance of a U. & 
O. contract to a concern owning any con- 
siderable quantity of raw stock. In fact, 
many underwriting heads have gone on 
record as saying that raw stocks have 
no proper place in a U. & O. policy. Such 
a statement is a rather broad one and 
has naturally been questioned by many. 


Machinery Hard to Secure 


The contention is made that while raw 
stocks are admittedly scarce and difficult 
to secure, it must not be forgotten that 
the disposition of raw stock depends, to 
a very large extent, upon the machinery 
used in making these raw materials mar- 
ketable. It might be argued that ma- 
chinery is about equally difficult to re- 
place, and while this is true, it does not 
apply to every character of machinery. 
If raw stock is difficult to replace, as 
many contend, so is machinery almost 
equally _=_ difficult. Why _ discriminate 
against the owners of raw stock, and 
write comparatively freely for industrial] 
concerns using a great deal of machinery 
in manufacturing their products? 


Should Consider Various Angles 


Manufacturing heads are undoubtedly 
abusing the coverage afforded by U. & O. 
contracts. Advantage is being taken of 
the situation and some of the U. & O. 
business being written today is not as 
desirable as that which was written 
about a year ago. No doubt the com- 
panies must to some extent, retrench ant 
throw safeguards around their contracts 
However, a reduction of lines or declina- 
tion of offerings should be made in 1 
case without considering the business o1- 
fered from more than one standpoint. 
Now is not the time to become “panicy” 
about use and occupancy insurance. The 
fact should never be lost sight of that 
most of the business comes from owners 
who have carried fire insurance for years, 
who have honorable records and who 
have never been thought of as anything 
but honest and reliable. This being true, 
the complexion of an assured’s use and 
eccupancy business cannot be greatly 
different from his fire business. 








* GET 


ESTERNIZED” 


Reinsurance facilities offered 
upon a reciprocal 
is. 





The best territory in the West 
open to Accident and Health 
Salesmen. References required. 


Address 


Western Accident and Indemnity Co. 
HUGH D. COOK, President 
Helena, Montana 














The large number of applications made 
when an insurance company or agency ad- 
vertises for a man through the want ad 
section of THe NaTIoNAL UNDERWRITER 
shows that THE NATIONAL UNDERWRITER 
has the circulation. 
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INSURANCE ON 
PERSONAL EFFECTS 


Question—A lady had a very valu- 
able sealskin coat. A few evenings ago 
she attended a social party in the com- 
munity schoolhouse, leaving the coat in 
the room assigned to the ladies for 
their wraps. When she came to go 
home she found her coat had been 
stolen. What sort of a policy could a 
person buy that would cover such a loss 
and what would be the rate? 

Answer—London Lloyds will provide 
this coverage on personal jewelry and 
parts of jewelry, including furs, against 
all risks (excluding integrity, wear and 
tear, or gradual deterioration) and in 
all situations. It is covered with a 
blanket form or under schedule. A 
minimum premium of $15 is charged 
and the rates are as follows: 

Blanket 
Form with 
100 Percent 

Coinsur- 
ance Clause 


Schedule or 


Any Amount up 
to $4, $1 per $100 

$ 5,000 to 314, 999.75 pr$100.90 pr $100 
15,000 to $49,999 .62% pr 100.62% pr 100 
50,000 or more .50 pr 100.50 pr 100 


COULD COLLECT UNDER 
COLLISION POLICY 


Question. If a breeze blows a gar- 
age door closed and in so doing breaks 
the windshield of an automobile, can 
the owner recover under his collision 
policy? If so, and the wind could be 
termed a windstorm, could he still col- 
lect under his collision insurance or 
under his windstorm insurance? 

Answer. The assured could recover 
under such circumstances, as the colli- 
sion clause reads “This policy also 
covers, subject to its other conditions, 
damage to the automobile, by being in 
collisions during the period insured 
with any other automobile, vehicle or 
object.” 

The fact that the word “object” is 
included in the coverage would indicate 
that the owner would be indemnified 
against loss by a swinging garage door, 

If a loss were paid under the colli- 
sion feature, the owner could not col- 
lect under a windstorm claim. It is 
doubtful if a company would pay a 
claim under a windstorm contract un- 
der the circumstances mentioned for the 
reason that the door might be blown 
shut by a slight breeze not necessarily 
a cyclone or windstorm. The velocity 
of the wind would be taken into con- 
sideration in paying such claims and 
it is doubtful whether the assured could 
collect windstorm damages in such a 
case, even if no collision loss were 
paid. 


MICHIGAN AGENTS ASKS 
ABOUT WIFE’S LICENSE 


Question—A Michigan agent writes: 
“My oldest son and a daughter are 
married. Another son has enlisted. The 
youngest boy, 18 years of age, goes to 
high school. My wife, a good business 
woman, desires to come in on my in- 
surance work, help in the office and sell 
on the outside. Must she hold a sep- 
arate license for each company that I 
represent, or can she work on mine as 
a partner? What does the department 
require as an evidence of partnership?” 

Answer—The Michigan department 
replies as follows: 

“Tt will be necessary for the wife if 
she is to become a bona-fide partner of 
the husband, and is to act as an agent 
for the company for which the husband 
is licensed, and is to solicit and counter- 
sign policies of insurance, to secure 
from this department an agent’s license 
in the name of the partnership for each 
and every company for which the hus- 
band is authorized. If the wife is 
merely to solicit insurance for the hus- 
band, then it will be necessary for her 
to secure a solicitor’s license from this 
department to represent her husband. 
The department does not require any 





evidence of a partnership, outside of the 
making of an application for an agent’s 
license.” 


EXPIRATION REGISTERS 
AND IMPROPER USE 


Question—What can be done to re- 
cover expiration books filled by a farm 
solicitor who has been working several 
years on salary and has now gone over to 
a competing agency and is using the ex- 
pirations he was paid to secure, keeping 
copy on books furnished him by two 
companies? What action can be brought 
to recover books or stop his working the 
expirations ? 

Answer—Under the circumstances all 
you can do is to bring suit to recover ex- 
pirations books that belong to a company 
or a firm. Where a company or a firm 
have supplied expiration books they are 
the owners and they can legally attach 
these books. You can enjoin an agent 
from using the information obtained di- 
rectly from these books, but you cannot 
enjoin him from using the information he 
has in his head or in his own books. 
There is a close hair trigger distinction in 
regard to expirations. You can restrain 
a man from using information that he has 
copied out of books belonging to an 
agency or a company. You cannot re- 
strain him from using information he car- 
ries in a book belonging to himself, pro- 
vided he has not copied it from the com- 
pany records. 


DEPRECIATION IN 
COMPUTING A LOSS 


Question—Our public library re- 
cently met with a fire loss and in ad- 
justing the damages we encountered 
some difficulties of which the following 
is an example: A little tinie ago a new 
set of the International Encyclopedia 
was purchased, which was partly de- 
stroyed in this fire. This set at that 
time cost $90. The adjuster tells us 
that though the price of these books 
has advanced and they were practically 
as good as new at the time of the fire, 
he cannot allow us more than the orig- 
inal purchase price. Is he right? On 
the other hand the insurance company 
reserves the right to replace any de- 
stroyed property and to make this a 
mutual condition, has the library board 
not the same right to demand that the 
insurance company replace articles? 

Answer—In adjusting a loss, an ad- 
juster has to take into consideration 
the advance in price of an article and 
yet he must also figure the depreci- 
ation. Your set of the International 
Encyclopedia was just as good to you 
as would have been a new one. But 
had you attempted to sell your ency- 
clopedia after you had put it on your 
shelves and it had been used, you would 
have found that you could not have 
secured the original price. In other 
words, a set of books is a good deal 
like an automobile. The moment you 
put either one in use it becomes a sec- 
ond-hand article and brings only sec- 
ond-hand prices. We should say that 
if the adjuster allowed you the original 
purchase price, it was a very liberal 
offer. The insurance companies can re- 
place property destroyed if they desire 
or pay the cash. The assured cannot 
dictate as to which shall be done. We 
think that probably the insurance com- 
pany could have gone in the second- 
hand market and gotten a set of ency- 
clopedia for you at the price you orig- 
inally paid and perhaps less. 

THEFT INSURANCE ON 
VALUABLE ANIMALS 


Question—I have a demand for theft 
insurance on a valuable dog, and would 
be glad to have you advise me if we 
have companies that carry this class of 
coverage. 

Answer—Various agents have at dif- 
ferent times submitted to Lloyds and 
other liberal writing companies this 
proposition, but as far as it is now 
known no company will furnish theft 
insurance upon a dog. Some companies 
will insure the animal against acci- 
dental death, but the theft insurance 
feature is not included in such coverage. 








F. J. MARTIN, Pres. 





The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K, DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber 
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FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 
PALATINE 
Insurance Co., Ltd., of London 
COMMERCIAL UNION 
Fire Ins. Co., of New York 
UNION 
Assur. Soc., Ltd., of London 
CALIFORNIA 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 





One minute from the 
Insurance District 


gurance Men is 
Solicited 








On Madison St., near LaSalle: 


The Patrenage of Ing 


Laurence R. Adams, Sec’y and Mge! 
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TOTAL LIABILITIES---- $3,771,704.15 
POLICY HOLDERS SURPLUS $3,612.189.53 
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Jones, Columbus, Ohio; A. D. 
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DIRECTORY OF 


LOCALJAGENTS 





Tue NationaL UNDERWRITER Recommends the Following as Among the Prominent and Reliable 
Agencies With Good Facilities for Exchange and Outside Business. 
of Oniy First-Class Offices Accepted. 


Advertisements 





MINNESOTA 
james H. HARPER COMPANY 
GENERAL INSURANCE 


Fire Protection Engineering 
DULUTH, MINN. 


ore INSURANCE AGENCY 


All Classes of Insurance 








525 Plymouth Bldg. 
MINNEAPOLIS, MINN. 


F H. WAGNER AGENCY 


Insurance Agents and Adjusters 





529-534 Plymouth Building 


MINNEAPOLIS, MINN. 
NEBRASKA 


Joszrn Barker, Sec'y 
STER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 
Oldest Agency in the City 

e eooenting: Home, N. Y.; Continental: Springfield 

; Liverpool & ‘London & Globe; New Hamp- 
ae ohseke of Hartford; Western Assurance, Ont; 
Franklin; German Alliance. General Agents: The 
Fidelity & Casualty pa N.Y. — Brandeis Bldg. 








Jar D. Fi 





OHIO 


Established 1894 
AREY & ZIMMERMAN 
Suite 15, 41 E. 4th St. 
Hamilton County eee, ay City, N.Y. 


hoenix, Conn 
Resident Agents Liv. & Lon. & Globe, Eng. 


Caledonian, Scot. 
CINCINNATI, OHIO 








DWARD E. SHIPLEY 
GENERAL INSURANCE 
General Agents 
United States Fidelity & Guaranty Co. 
Surety Bonds 
603 First National Bank Building 
CINCINNATI, OHIO 





ANK J. MACKLIN 
FIRE INSURANCE 
Representing Springfield, Home, Aetna, ioe, Co. 
of North America, German Alliance, London, North 
British & Mercantile, Phoenix of London. 
35 North High Street 


COLUMBUS, OHIO 





HE O. M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 





E BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are —— to handle all classes of Insurance 
in amounts large or small. 


The Cuyahoga Bldg.- 
CLEVELAND, OHIO 





WISCONSIN 


GFORSE HELLER INSURANCE 
ply feet 
AGENCY ONDING & MARINE 
Representing: Brit. pena ; yng Mi Fidelity 
Phenix, Fire Ass'n; Fireman's Fund, Ins. ‘Co. a 
A.; Mass. F. & M.: Mech. & Traders, Newark; 
Hampshire; Niagara; N.B.& M.; Pennsylvania; Phil 
nd.; nag “re Eng.; Prov. Wash.; Queen; Royal; 
Sun., E United Firemen's; Urbaine; Westchester. 
Gen ma a Agts. Royal Indemnity. 








SHEBOYGAN, WIS. 






August 8, 1918 


THE NATIONAL UNDERWRITER 


15 












































liable 


—> 


jrance 





BOOSTS 


There are hundreds of insurance men boosting The National 
Underwriter. The very fact that more subscribers were added 
by voluntary letters during the first six months of the year than 
were added by nine traveling representatives and several addi- 
tional men who specialize on certain localities proves this 


assertion. 


These representatives actively solicit subscriptions at all times 
and in all places, but our friends form a greater factor for the 


upbuilding of our circulation. 


Agents recommend it to other agents in their localities and at 
meetings of agents. General and special agents recommend it 
to representatives they come in contact with. Some go to the 
trouble and expense of conducting, on their own volition, small 
but extremely effective circulation campaigns. Many con- 
stantly notify us of prospects who need but a letter and a sub- 


scription blank to become subscribers. 


To our many good friends we wish to make acknowledgment. 

We endeavor to thank all personally for their “friendly acts,” 
but in many cases we know not whom to thank. Will those 
whom we have not known accept as personal this general 


expression of appreciation ? 


We also wish to assure all that we will bend our efforts and 

energies not only to the maintenance of the service, the service 
which has made it possible for friends to honestly recommend 
us, but also do we wish to assure them that we will constantly 


endeavor to improve that service. 


The National Underwriter. 


The National Underwriter 


Cincinnati 
Chicago 
New York 
Indianapolis 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 


January 1, 1914........ $ 920,961.16 $181,374.66 
jomeary 1, T915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January |, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 














W. A. ELDRIDGE, Secy. 
H.R. VERNOR, Asst. ies, 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS. V.-Pres. & Man’g Urderwriter F.H. ALDRICH, Counsel 
L. K. HENNES, "Treasurer 


THE INTER- STATE. FIRE INSURANCE CO. 


ROIT, — (Organized 1913) 
50.00 


Capital fully 1 oud $259, | Assets $591,109.81 


Surplus to policy holders $310,064.33 
406-412 DIME BANK BUILDING 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 





United States Branch 
92 William Street, New York 


S EC U RIT Y 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. ‘We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











GEO. Ya atau W. A. GORDON WM. WALSH 
Secretary Ass’t Secretary 


ia Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 








L. S. MacENANEY, Managing Underwriter 
A. M. WAGNER, Supt. of Agencies 


Che Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


GEORGE E. FEENEY, President 
EDWARD T. LYONS, "Secretary- Treasurer 


Assets . 
Surplus to Policyholders 








Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FRE OR TENT 


INSURANCE COMPANY | JNSURANCE 
OF MILWAUKEE, WIS. | COMPANY 


Total Assets, Jan. 1, 1918. . .$3,115,504.64 OF HARTFORD, CONN. 


Capital Stock. .)6cscssess02 750,000.00 
«G.M a = « i 
ee, TE ORT 1,664,365.49 A.G pee 2 CONN. President 


1,106,374.34 —naew 

CHARLES E. DOXx, Manager 

Writing WESTERN DEPARTMENT 

Fire Tornado 39 S. La Salle St., Chicago, III. 
Sprinkler Leakage 











Surplus to Policyholders. 








PITTSBURG UNDERWRITERS 

GEO. R. DAVIES, sen UNDERWRITTEN BY mmonwealth Bidg., Pittsburg, Pa. 
Allemannia Insurance Co. Humboldt Fire Insurance Co. 

National-Ben aad Insurance Co. Teutonis Firs Insusance Ce. 


of Pittsburg, Pa. 
Combined Capital, $1,700,000 ‘Assets, $8,989,607 Surplus to Policyholders, 3,645,418 


W. E. Volbrecht, Columbus, Ohio, Special Agent tor Ohio 
i & Loeb C Company, Indianapolis, Ind., General Agents for Illinois and Indiana 
ter agen licited. Fish & Schulkamp, Madison, Wis., General Agents tor Wisepasta 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
cam ASSETS - ye 2 - 
@ SURPLUS TO POLICYHOLDERS = -~ - 











$1,643,174.45 
1,235,860.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company | Representatives solicited 














JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEWYORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an Agency office, and 
Chicago Bonding & Ins. Co. can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 


Thames & Mersey Marine Ins. Co. through our head Office. 
HEAD OFFICES: 411-13 Walnut Street, Philadelphia 

















Detroit National Fire Pusurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 





Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, — Minnesota, 
Michigan, Rhode Island, lowa, Illinois, Colorado and California 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 














Re 1 Merchants National 


Os . 
x a 7 Five Jusurance Co. 
| t 4 ‘ CHICAGO 
2 ii ‘| il i Wants Good Agents in 
Ife en - Michigan, Indiana 





Illinois and Wisconsin 








IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES - 
FOR DEVELOPMENT OF NEW TERRITOR}\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 








Use and Occupancy amen meee ition a 


Rents 
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